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WHAT ARE THE VARIOUS COATED ABRASIVES? 


WHAT ARE THEIR USES? 


By E. B. GALLAHER 
Editor, Clover Business Service 


Treasurer, Clover Mfg. Co. 


NDER THIS CAPTION we have published several ads — run serially during 
the past year. 


_ They have attracted so much favorable comment—there have been so many requests 
for reprints from schools, colleges and from individuals—that we have published them 
in pamphlet form, and now offer the series in a neat little booklet. 


“What Are the Various Coated Abrasives? What Are Their Uses?” 


Needless to say, Coated Abrasive materials are now regarded as one of the princi- 


pal and most-useful tools in both the wood-working and metal-working shops. Every 
shop employs them. 






Yet, we must admit that comparatively little is known about them— 
the various kinds of abrasive materials employed — the various 
methods of coating and the various backings in use. 


As every class of work can best be done with some one of 
the combinations of grain, coat and backing available, it behooves 
those who use and sell Coated Abrasives to acquire sufhcient 
accurate information regarding them, that they may obtain what 
they need. 


To suggest what to use, and how to order, is the purpose 
of this little pamphlet. It is sent, 
without cost, for the asking. 


Manifestly, this pamphlet should be kept handy, as it will be 


referred to continuously. 














E. B. GALLAHER 


CLOVER MANUFACTURING COMPANY | Clover atte. Co., Norwatk, Conn. 
NORWALK, CONN., US.A. ’ You may send me, without obligation, samples of 





_ Green-Stripe Flint Sandpaper. 


Red-Stripe Turkish Emery Cloth. 


























Yellow-stripe umin xide Metal-Workin loth 
ABRASIVES oo pa 4 SESS 
Orange-Stripe Garnet Paper. *@ 
SANDPAPERS » ae Satins Compound, _ F a 
METAL-WORKING PAPERS AND CLOTHS __ Clover Water-Mixed Valve-Grinding Compound. _ 
WOOD-WORKING PAPERS AND CLOTHS Same 





Address 








CLOVER GRINDING AND LAPPING COMPOUNDS 


Character of Business 


Yellow-stripe Aluminum Oxide Metal-Working Cloth 
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LINK-BELT 
Power Transmission 
Equipment Includes: 


Mounted Anti-Friction Bear- 
ing Units 


Babbitted Bearings 

Hangers, Take-Ups, Collars 
Rigid and Flexible Couplings 
Jaw and Friction Clutches 
Steel and Cast Iron Pulleys 


Cut and Cast Tooth Gears, etc. 


as well as a complete 
line of positive drives 


Silverstreak Silent Chain Drives 
Silverlink Roller Chain Drives 


Speed Reducers of the Worm, 
Herringbone and Motorized 
Helical Gear Types 


Variable Speed Transmissions 
of the P.I. V. and V.R. D. 
Types 












Built and Backed by 


LINK-BELT 


@Modern, streamlined transmission units—built 
and backed by Link-Belt—the leading manufacturer 
of conveying equipment for more than 60 years. 

They’re all tried and proved units—used in our 
own engineering installations under every con- 
ceivable kind of service. A complete line... . built 
to meet today’s needs. 

This great quality line gives users the right kind 
of service—it has numerous sales points to help you 


sell—it is the line for profits. 


LINK-BELT COMPANY 


2410 W. 18th Street 


€043-B 


CHICAGO 
Offices in Principal Cities 
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When you talk SKILSAW Tools to contrac 
and builders, volume grows and sales c 
easier... because SKILSAW is known and 
spected in this field of more than 150,000 a oe 
pects! The greatest building season since [po 
boom-days has made this our biggest yeajes 
far... it will bring greater profits to you if 


push SKILSAW Saws and Drills NOW! 


Wherever there’s wood boring to be do 
- --- in light or heavy timbers... 
there is a SKILSAW Drill to do the jo 


Drilling up to 2 in. holes in hardwood is easy wor 
SKILSAW Drills ... because they have extra power a 
built to do tough jobs—quickly and well! Contracto 
builders use them for drilling holes up to 18 in. deep. 
building projects of every type ... in mine constr 
work, truss roof construction, in building coal a 
docks, roundhouses, dam super-structures, in bridgé 
struction for railroads and highways, etc. There 4 
powerful models, including slow-speed drills for spe 
wood drilling. Wherever drilling is done—there’s a § 
SAW Drill for the job... and a profitable sale for 


SKILSAW, INC. 
3310-20 Elston Avenue, Chicag 


210 E. 40th St., New York * 52 Brookline Ave.men 
1429 Spring Garden, Philadelphia a 
312 Omar Ave., Los Angeles * 2065 Webster St., 





ILSAW savings bring more jobs to builders... 
more builders are buying SKILSAW than any 
er electric saw! 


seventeen years SKILSAW has been the one portable electric 
d-saw preferred by builders the world over . . . more than 
000 have been sold! SKILSAW does every kind of sawing 10 
es faster—saves its cost on the first job and goes on saving for 
s to come! Cuts wood, metal, stone and compositions. Seven 
erful models offer a size for every sawing need ... a sale for 
‘y prospect! 


lso a powerful, well built Floor Sander, Belt and Disc 
ders, Bench Grinders—all used by contractors and builders. 


very month 150,000 CONTRACTORS 
‘and BUILDERS read about SKILSAW 
hrough our trade-journal advertising ! 
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spENCER STEEL 
cneral Offices: AU East 


New York. Sales Office 


s; Worcester 
hicago Buffalo, 
Los Angeles 
Dept: New York 
1CKW IRE SPENCER 


SALES CORPORA- 


wire ina non-preformed 
fecided ten- | ®) E TION, New York, 
ian _ ie 1 ; yi e Chattanooga, Tulsa, 


dency to procrude. In 


cases where safety factors 





ctaree ll “ 
ieee ond © ° tate 
ete Wieecotey City 


Rope is complete . . . standard as well 


a definite size and kind of rope for pap Preformed Rope 
eit. , Distributor. 
inquiry. Write today for the Wickwire fecnienr di 


carry it” for the Wickwire Spencer 


Portiaad, Seattle 
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ADVERTISEMENT 


APPEARING 


Power 
West Coast Lumberman 
Construction Methods 
Mill & Factory 
Timberman 
Oil and Gas Journal 
Petroleum World 
Rock Products 
National Engineer 
Buildings & Building 
Management 
Iron Age 
Skyscraper Management 
Pit and Quarry 
Western Construction News 
Pacific Road Builder and 


Engineering Review 


WICKWIRE SPENCER line of Wire 


He can satisfy every 
tributor’s plan. 


WICKWIRE SPEN 
STEEL coun ue 


General Offices: 41 East 42nd St., New York City 
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LINCOLN ENGINEERING COMPANY 


PIOMEER BUILDERS OF LUBRICATING EQUIPMENT 


eatrna OFrFIces st ouls mo FACTORIES $1 Ouls wo DETROIT 


Tract 
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Vogt 


drop forged steel 


SMALL GATE VALVES 
Still the Greatest 
VALUE 















HENRY VOGT MACHINE CO., Inc. 
LOUISVILLE, KENTUCKY 


NEW YORK PHILADELPHIA CLEVELAND DALLAS 
CHICAGO CINCINNATI KANSAS CITY 


GED — Your Best Sewice Guwrntlee 
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Your customers will appreciate this... 








A fine package 


for fine 
BOLTS 


ALL standard Bethlehem Bolts and Nuts are regularly 
packed in a strong and sturdy carton—one that will 
hold up, not tear, not split, even under rough handling. 
Each package is clearly identified by a bright, attrac- 
tive label. Your customers will appreciate this—the 
clean appearance, the plain marking, the ruggedness. 

Here’s another point, too— of interest to your larger 
customers and to yourself. Standard wood cases used 
for packaging these cartons of bolts and nuts are all 
of uniform width—are clearly marked on the end of 
the box. They make neater warehouse stocking possible; 
make it easier to estimate storage space required, 
easier to locate the size you want. 





Incidentals, perhaps, compared to the outstanding 
quality of the product itself. Nevertheless, these 
sturdy, clearly marked, clean-looking cartons—the 
uniform, convenient size of boxes—are two more de- 
tails that make it easier to sell new customers, easier 
to keep old ones. 








BETHLEHEM STEEL ae 
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1+ ZINC COATED FINISH . 
2+ PRECISION LOAD WHEEL 


BEARINGS .... 





3°SAFETY LOAD CHAIN 
4-BALL BEARING DRIVING 


GUARD... - 


SPINDLE BEARING 











A FEW OF THE 137 
AMERICAN CHAIN & CABLE 
INDUSTRIAL PRODUCTS 


AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains © Welded and Weldless 
Chain © Malleable Castings °* Railroad 


AMERICAN CABLE DIVISION 
Tru-Lay Preformed WireRope © Tru-Loc Proc- 
essed Fittings ® Crescent Brand Wire Rope 


ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines 
Special Machinery © Nibbling Machines 

FORD CHAIN BLOCK DIVISION 
Chain Hoists ¢ Trolleys 
HAZARD WIRE ROPE DIVISION 
Green Strand Wire Rope © “Koro 
Wire Rope © Preformed Spring-Lay Wire 
Rope © Guard Rail Cable 
HIGHLAND IRON & STEEL DIVISION 
Wrought Iron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 

Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, Inc. 
Owen Cushion and Mattress Spring Centers 

PAGE STEEL AND WIRE DIVISION 

F Wire and Rod Products 
Traffic Tape © Welding Wire 
READING-PRATT & CADY DIVISION 
Valves © Electric Stee! Fittings 

READING STEEL CASTING DIVISION /+ 
Electric Steel Castings, Rough or Machined } 

WRIGHT MANUFACTURING DIVISION 
Chain Hoists © Electric Hoists and Cranes 


“THE ONLY ZINC-COATED 
“ALL-WEATHER’ HOIST 


Overcoated with a heavy finish of corrosion-resisting zinc, 
Wright Hoists are prepared for any atmospheric condi- 
tions. They remain unaffected by corrosion under condi- 
tions that would quickly impair the efficiency of unpro- 
tected material handling equipment. 

This feature is exclusive with Wright—one of the four 
tabulated above—and one of the 21 points of superiority 
that tell the story of Wright Quality. They form the evi- 
dence which permits you to say definitely to the plants you 
call on—“No other hoist you can buy offers so much for the 
money.” They form a combination of quality and value 
that makes the Wright Hoist the right hoist to sell. 

Wright Hoists are backed by a distributor policy that 
assures full cooperation at all times—notice how Wright 
advertising in industrial publications works for Wright 
distributors. 


WRIGHT MANUFACTURING DIVISION 
AMERICAN CHAIN & CABLE COMPANY, INC. 


YORK, PENNSYLVANIA 


«Gu Teusiness for Your Sagely 
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@ Day after day, week after week, month after 
month, and year after year, the advertising 
of “Cleveland” Twist Drills, Reamers and 
other cutting tools has kept steadily pound- 
ing away at hundreds of thousands of users 
and prospective users everywhere. There has 
been no let-up since the turn of the 20th 
Century. Practically every method available 
to the industrial manufacturer has been, or is 
being, used. Trade paper advertisements, 
catalogs, special booklets, circulars, folders, 
displays, souvenirs, as well as educational 
material in the form of booklets and mov- 
ing pictures. “Cleveland” distributes close 
to 1,000,000 pieces of printed matter a year. 





Some people say to us “Why do you keep 


TRADE MARK REG PAT 
30 READE ST. NEW YORK 


6515 SECOND BLVD... DETROIT LONDON - 





















9 NORTH JEFFERSON ST. CHICAGO 


E.P. BARRUS, LTD 
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This advertisement ap- 
pears in the following 
publications: The Iron 
Age, June 24; Steel, July 5; 
American Machinist, July 
14; Machinery, July; Mill 
& Factory, July; Western 
Machinery & Steel World, 
July; and, with different 
copy appeal, in the July 3 
issue of Railway Mechan- ¥ 

ical Engineer. } 








this sort of thing going all the time? Surely 
everybody knows ‘Cleveland’ Tools by this 
time.” The answer is that we regard our 
advertising as a “roving salesman” whose 
special job it is to constantly contact cus- 
tomers and prospects for the benefic of 
“Cleveland” Distributors, their salesmen 
and ourselves. The job is made easier when 
a piece of “Cleveland” advertising drops 
in between a salesman’s trips. 


If you are selling “Cleveland” Tools are 
you making full use of this material? Are 
you cashing in on the work it is doing for 
you? If not, write for a copy of our “Hand- 
book for Drillers,” a booklet that every 
drill salesman should study. 


TWIST DRILL 
Om 6 & =. an im 4 
1242 EAST 49'"STREET 
CLEVE LAW 
654 HOWARD SI 
STUPPER THAMES ST.EC4 


SAN FRANCISC! 


35° Sb 


A SAW FOR EVERY METAL CUTTING JO) 


In the complete line of Starrett Hacksaws there is a type and size 
for efficient, low cost metal cutting under any condition. When 
you stock a complete line of Starrett S-M Molybdenum, High 
Speed Steel and Tungsten Alloy Hacksaws in all standard sizes 
for power machines and b.7d frames, you are prepared to supply 
every demand. It’s convenient anc /oftable to sell Starrett Hacksaws. 


Revised Starrett Catalog No. 25EG gives complete information 
about Starrett Hacksaws. Do you need copies? 


The L. S. Starrett Co., Athol, Mass., U. S. A. 


Vorld’s Greatest Toolmakers —Manufacturers of Hacksaws Unexcelled—Steel Tapes, Standard for Accuracy 


Dial Indicators for Every Requsrement 
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Frankness vs. Bayonets 


I F YOU ARE like most supply men, you 
are reading the current disturbing news of 
industrial strife with tongue in cheek, 
thinking only, “I hope to H—— this 
C. I. O. business doesn’t hit any of my good 
customers.” 

After driving through the strike infested 
states of Miehigan and Ohio, after talking 
to manufacturers who face the problem of 
immediate Communistie-type unionization, 
after talking to distributors whose em- 
ployees are even now being organized, we 
have only this to say, “We believe that you 
have been fair to your employees. We be- 
lieve that most of your eustomers have been 
fair to their employees. In spite of these 
facts, it appears that many or all of us may 
be involved in the mess anyway.” 

Undoubtedly, since the industrial supply 
trade employs comparatively few laboring 
men, we will be one of the last to face the 
injustices now being forced on our manu- 
facturer friends, yet, even now, we find 
several C. I. O. members in nearly all the 
supply houses of one mid-western city. 

Were we pessimistic by nature, we might 
point out that nothing you could do would 
help in the present situation. Have not 
strikes been called in plants in which mini- 
mum wages ranged from five to six dollars 
a day? Have not all union specifications 
been met in these plants? Have not these 
plants been closed by C. I. O.. strikes, 
regardless? What recourse, then, has the 
industrial supply man, against a govern- 
ment-supported movement which assumes 
authority to censor the mails, which gets 


Washington to chastise a mayor who tries 
to do his duty in preserving law and 
order? 

Only this, as we see it: The men and 
women who earn their living in the supply 
business are intelligent. Take them, from 
the newest delivery-boy or stenographer to 
the top-hole salesman, into your confidence. 
Show them your records (complete) since 
1929. Explain why you have to pile up a 
few dollars in good years in order to carry 
the business along in the “dog-days.” Show 
them why they are getting their full share 
in the profits of your business. Make them 
real members of your organization. 

It is our belief, based on the eonfideneces 
of hundreds of supply executives, that this 
industry has made every effort to play 
square throughout the depression and _ that 
profits have been distributed as prosperity 
has returned. 

Further, it is our belief that the men and 
women of the supply business will support 
and fight for (and it may come to that) the 
boss who has the forethought and decency 
to explain his problems. 

We, as employers of labor and salesmen 
to labor-employing concerns, aren’t going 
to help the situation any by damning Mr. 
Lewis, Mr. Roosevelt and Madame Perkins. 
It is possible for us to perform a _publie 
duty and service to our companies, however, 
by using a little good old Ameriean common 
sense and frankness. 

Perhaps you are an expert with the 
bayonet. Frankly, we've tried and the idea 
is damned distasteful. 


JIM CHANNON 


Editor 
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THE REPUBLIC 
5-POINT POLICY 


A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the 
trade solicited 

* 





A quality of product uniformly 
good and capable of delivering 
service results that should reason- ¥ 
ably be expected. 


* 


A price basis inducing and mak- 
ing possible aggressive competi- 
tion with reasonable profit return. § 


* 


Freedom from competition from his 
source of supply, either direct or 
indirect, among the trade covered 
by his day to day solicitations. 


* 


Selling helps of reasonable a- 
mounts so that his sales force may 
be given the advantage of spe- 
cialized training and a knowledge 
of the product sold. 


* 





Manufacturers of HOSE 
BELTING e PACKING 
MOLDED PRODUCTS 


14 


REPUBLIC.RUBBER 





LEADERSHIP IN POLICY; PRODUCT AND PERFCRMANCE 


ee 


% Republic and its Distributors are so 
closely interlocked in their plans and ef- 
forts that they constitute a united manu- 
facturing and sales organization serving 
the market with mechanical rubber prod- 


ucts of every description. 


Are you enjoying this intimate rela- 
tionship with your source of supply— 
getting whole-hearted cooperation that 
promotes your greatest opportunities for 
expansion? 


If not, Republic is ready to give you 
this kind of cooperation and to describe 
scores of instances where it has devel- 
oped steadily growing profits for distrib- 


ufors in all sections. 





Wiion = RUBBER AND 
WiAaton *:. CORPORATION 


YOUNGSTOWN « OHIO 
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Down in the tropics the natives tap their heads and 
say, “Mad dogs and Englishmen go out in the mid- 
day sun.” Inferring, of course, that when the heat 
is on, those who bask in the shade show wisdom. 
But we wonder. Somehow it seems those natives 
usually end up by paying taxes to the energetic 
English. It works that way in our climate, too. 
Nine months of the year we all pursue our cus- 
tomers with more or less equal vigor. Then, come 
the summer’s heat, some of us decide that the 
customer’s desire to buy subsides at the same rate 
as the peddler’s desire to work. Which is a first 
rate mistake. For, by September, the lads who have 
gone native and said, “No can do in Summer,” find 
themselves backed up to the 8-ball, their competi- 
tive advantage lost to a rival whose spirit didn’t 
wilt when his collar did. The moral goes here—big 
enough to jump out and bite you. 





Antique Bookkeeping 


We’ve all admired Henry Ford 
for his attempt to immortalize 
American Industry through his 
Dearborn museum. It is good to 
know that at least one supply house 
has had a part in making his 
dreams come true. One day last 
month two gentlemen approached 
Al Vaughan, W. M. Pattison, Cleve- 
land, with this story. “Mr. Ford is 
reassembling the Wright Brothers’ 
workshop at Dearborn. We have 


located every machine in that shop 
with the exception of the band saw. 
This machine, according to our rec- 
ords, was sold many years ago to 
the Speedwell Motor Company of 
Dayton. This company failed some 
22 years ago and your company 
bought the machinery. Can you tell 
us where it went?” This question 
was put at twelve o’clock. By four 
o’clock of the same day, Al had dug 
into his records, found that the 
machine had been sold to the Polish 
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National Alliance College, Cam- 
bridge Springs, Pa., Mr. Ford’s 
“bloodhounds” had located and 
purchased it and it was being crated 
for shipment to Dearborn. While 
we can’t advocate universal keeping 
of records for 22 years, still it is 
good to know that Pattison, a name 
high in the mill supply world, could 
help Ford, a name high in the motor 
world, to complete the workshop of 
the Wright Brothers, whose name 
is first in the aeronautic world. 


Miracle Truck 

We forgive E. S. Rooney, Cincin- 
nati, for telling this late flood story, 
because it’s really one for the book. 
Here’s his yarn, all sworn and 
everything: “Ralph Lewis, p.a. of 
Warner Elevator Mfg. Co., showed 
me a lift truck that knows it way 
around. Loaded with about a ton 
of lumber, it was resting on the 
second floor when several feet of 
water got up there. After the water 
subsided they found it near the 
ground floor door, right side up, its 
load intact. To get there it had to 
pass two elevator shafts and a 
stairway and pursue a labyrinthian 
route. Nobody in the plant can fig- 
ure yet how it did this without jam- 
ming, tipping or losing its load.” 


Second It, Ray! 


These quotations taken from a 
recent letter by Ray Neal of Buffalo 
to Russ Duncan, president of the 
National Association, speak for 
themselves: “To my mind the out- 
standing disappointment of an 
otherwise very fine convention was 
the presentation of the work of 
ISRB and the need of this bureau 
and the final outcome of the vote 
taken on Wednesday morning... I 
just wonder if distributors realize 
what a large percentage they have 
in their favor by combining with 
others in having a national adver- 
tising campaign. If each distributor 
would contribute $100 to the total 
fund of $50,000 it means that for 
his backing of $100 he has $49,900 
more back of him. The fact that the 
Bureau has gotten as far as it has 
in its short existence with its 
limited fund is, to my mind, most 
exceptional. If this work is discon- 
tinued at the present time, all of 
the investment of the past is gone, 
which I think would be criminal.” 
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Thawing out 


HOSOLOGY 


To sell it—and more important, to resell it—you should know some- 
thing about the flexible piping used everywhere in industry—hose 


OSE — you see it everywhere, 
H wherever fluids must be con- 
veyed, and most people think 

of it as “just a rubber tube”. But 
except for the hose used in the 
laboratory and a few “bargain” 
varieties for watering gardens, hose 
is much more than that. It comes 
in a great variety of types and 
constructions to suit the conditions 
of countless services. While the 
inside of a hose is usually rubber, 
it may be any one of scores of 
rubber compounds. Or it may only 
look like rubber, for today synthetic 
ingredients are compounded into 
lining materials that are superior 
under certain conditions. The lin- 
ing may even be a flexible metallic 
tubing. The outside or carcass of 
hose is also subject to wide varia- 
tions; cords, fabric and wire being 
used individually and in different 
combinations to secure a desired 
result. Each service (Table I shows 


Flexibility and easy handling qualities 
are desired in making deliveries of fuel 
oil and distillate. 
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major ones) requires hose designed 
to meet its particular needs. 

As pointed out, the lining of a 
hose generally is rubber or some 
rubber compound—usually formed 
by extrusion from a “tubing” 
machine—to make what is known 
as a tube. Doughlike rubber is 
forced through a die, giving exact 
inside and outside diameter. 


Courtesy of Electric Hose & Rubber Co 
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Courtesy The B. F. Goodrich Co 


ore with steam in northern Minnesota. 


Over this tube is placed the rein- 
forcement, usually either wrapped 
cotton duck impregnated with rub- 
ber, or cord braiding. The first 
construction, called “wrapped,” is 
done by wrapping the duck spirally 
around the tube, the weight of 
duck ranging from 5 to 32 oz. per 
sp.yd. The number of wrappings 
determines the number of plies. 
The second construction, called 
“braided,” is made by braiding 
strands of cord, or sometimes wire, 
over the tube as ribbons are braided 
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on a maypole. This gives greater 
flexibility and resistance to kinking. 
There is also the “combination” 
construction combining two or more 
plies of wrapped duck, with one ply 
of braided yarn outside. This com- 
bines internal strength and rigidity 
of fabric with the flexibility of 
braid. Such reinforcement does not 
come unwrapped when the cover 
wears out. 

The “cover” is an outside rubber 
layer, applied over the reinforce- 
ment. Over this again, wire may 
be wound spirally for additional 
protection against abrasion, burst- 
ing, collapsing or crushing, or rub- 
ber washers or spirals may be put 
on for protection against abrasion. 
Fire hose is the exception here, for 
its jacket is cotton woven on circu- 
lar looms, then lined with rubber. 
This gives light weight, efficiency 
in reeling and high burst resist- 
ance, but the cover is not suitable 
for severe external wear. 

After the elements are assembled, 
the hose is cured in one of two 














































































ways. The “mandrel cure” requires 
the hose to be wrapped or braided 
on 50-ft. steel poles or mandrels, 
then vulcanized in steam-filled heat- 
ers. This insures accuracy of inside 
diameter, a smooth bore, and high 
burst resistance, but produces hose 
in short lengths only, identified by 
the cloth impression on its surface. 
The “long-length” cure is begun 
with hose built in 500-ft. lengths. 
This is covered with a lead casing, 
coiled in the curing heaters, and 
filled with hot water under high 
pressure. After vulcanizing, the 
lead casing is removed, providing a 
hose with a more compact wall. It 
can be identified by its molded 
surface, usually smooth, although 
sometimes corrugated. Such curing 
is usually not done on sizes over 13 
in. inside diameter. 

In some cases, manufacturers 
guarantee hose to meet a certain 
initial “test pressure” which is 
about half the ultimate bursting 
pressure and twice the recommend- 
ed maximum working pressure. 



































Courtesy The B. F. Goodrich Co 


This provides a working safety fac- 
tor of 4 (a higher factor is observed 
in the case of air hose and steam 
hose). Working pressures may ex- 
ceed the recommended maximum 
momentarily, but continuous excess 
pressure strains the structure and 
renders it more susceptible to in- 
jury and rupture. 


Loss By Friction 


Before we get into a detailed dis- 
cussion of hose types, it is advisable 
to mention the friction loss, which 
is important in lines which are re- 
quired to deliver a specified amount, 
etc. Table II is based on a straight 
line of hose with open end. For each 
set of shank couplings or nipples, 
increase the loss by 5% (no allow- 
ance need be made for expansion- 
ring of full-flow couplings). In- 
crease the loss also for sharp bends. 
As the table is calculated for water 
increase pressures proportionately 
for liquids of higher viscosity or 
specific gravity. If calculations are 
to be exact, find out the exact inside 
diameter of the hose, because it 
varies slightly from the nominal 
inside diameter. Generally speak- 
ing, friction loss in hose is lower 
than in iron pipe. 

Commonest industrially is the air 
hose, usually in several weights or 
strengths and in braided construc- 
tions in lengths up to 500 ft. The 
reinforcement is braided on common 
types, and normally two or three 
layers of braid are used. For heavy- 
duty service, as in mines or 
quarries, mandrel-cured types are 
available, with either braided or 
wrapped reinforcement. For air or 
liquids under pressure, where there 
is no abrasive wear, the hose may 
consist of rubber tubing with a 
braided cover, and for paint-spray- 
ing, etc., the hose may have cloth 
sheeting inserted for greater 
strength. To insure safety, air hose 
is built to withstand working pres- 
sures as high, in some cases, as 
250 Ib., although normal working 
pressures are much lower. Sizes 
range from } to 3 in. O.D. Types 
for portable compressor service 
should have an oil-resisting tube 


Construction projects are usually a maze 
of air hose, usually with special abrasion- 
resisting cover and oil-resisting tube. 
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Table No. 1—HOSE USERS AND USES 


Acid (plain and 
pinch-valve) 

Agricultural 
(Suction) 

Air Drills, etc. 

Air Brake 

Airport Gasoline 

Auto Heaters 

Beer Tubing 

Brewer's 

Butane Gas 

Car Washing 

Cement Handling 

Cement Gun 

Chemical 

Cider 

Concrete Placing 

Contractor's Suction 

Contractor's Water 

Creamery 

Curb Pump 
(Gasoline) 

Distiller’s 

Distillate 

Dredging Sleeves 

Dust Suction Hose 

Extinguisher 

Fire 


Flexible Rubber Pipe 


Florists 

Flue Cleaning 

Fuel Oil 

Gasoline Tank 
Truck 


Hydraulic 
Insulating 
Jetting 
Locomotive Tender 
Mill 
Oil Discharge 
Oil Suction & 
Discharge 
Orchard Spray 
Oxygen 
Paper Mill 
Paint (Spray) 
Pile Driver (Steam) 
Pneumatic 
Propane Gas 
Radiator (Auto) 
Road Builder’s 
Rock Drilling 
Rotary Drilling 
Rubber Pipe 
Sand Blast 
Sanitary 
Service Station 
Sewer Flushing 
Solvent 
Steam 
Steam Ironing 
Street Flushing 
Suction (Oil) 
Suction (Sand) 
Suction (Water) 
Tank-Car Filling 
Tank-Car Unloading 
Tanners 


Transmission Grease 





Grass, (Golf C 
Lawns) 
Grouting 
Horticultural 
Hot Water 


¥ 
Vinegar 
Water 
Welding 
Wine 





7 Courtesy Manhattan Rubber Mfg. Div. 


A large sand suction hose, 33 in. inside diameter and 14 ft. long, of 12-ply 


construction with capped ends. 


which will not break up into small 
particles which clog air tools. 
Water hose is usually made in 
braided or combination construc- 
tion now, although the older types 
were wrapped. Fewer plies are used 
than in air hose, and working pres- 
sures are normally lower. Steam 
hose contains a heat-resisting rub- 
ber tube, with a non-expanding 
carcass of woven fabric or wire- 
reinforced braids to reduce strain 


TABLE NO. 2—LOSS IN POUNDS PRESSURE PER 100 FEET OF HOSE 
Actual inside diameter, in. 
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EXAMPLE—W bat water pressure is required at intake end of a 200-ft. line of 1/z-in. bose joined 


in 50-ft. lengths with shan 
Consulting the table we find the 


couplings? 


A delivery of 50 gals. of water per minute is desired. 
ose requires 10 lbs. per vg hg 20 lbs. for the 200 ft. Adding 
s. 


5% for each of four sets of couplings, we bave a total of 2 
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on the rubber. It usually has 4 to 
6 plies and is supplied only in 50-ft. 
lengths. Covers are normally oil 
and grease resistant, and the hose 
may be wrapped with wire. Some 
types have asbestos and wire rein- 
forcing instead of cotton, and will 
stand up to 200 lb. pressure, with 
equivalent temperatures. Stock dia- 
meters run up to about 24 in. 


Hose for Oil and Gas 


Oil and gasoline hose varies with 
use. For gasoline pumps and gaso- 
line and fuel oil tank truck and 
tank-car unloading duty, hose is 
made in several constructions but 
two types are most common. One 
has a metal lining of the interlock- 
ing-tube type, covered with special 
rubber and woven cotton jacket. 
There may be wire filler in the 
jacket to increase strength. The 
other type has a smooth tube com- 
pounded of synthetic ingredients 
which are not affected by gasoline 
or oils, and reinforced by layers 
of braid or braids and heavy wire, 
with a tough rubber cover com- 
pounded for gasoline and oil 
service. 

For both suction and discharge 
service on marine and inland water- 
way docks, a more rigid construc- 
tion than the types described is 
generally favored. In distillate and 
fuel-oil truck service, the smooth- 
tube type is popular because it is 

(Continued on page 117) 
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“Keep outa there, Buddy!” 
worker back from Republic’s mill in Canton, O. 





Pickets force a 


MONTH has passed in which 
labor troubles and outbreaks 
of civil strife have followed each 
other so swiftly that many have ex- 
pressed serious concern over the 
future course of this country. 
Certainly industrial distributors 
have been vexed since their custom- 
ers were the ones most threatened 
and affected, and their business has 
suffered substantially. 
The steel crisis has been gener- 
ally regarded as the climax to a cli- 


matic situation and the darkest 
event of all. During it, so much has 
been said pro and con that few could 
possibly avoid having their vision 
clouded or their reason swayed. 
Viewing only this surface confus- 
ion, one might be excused for fear- 
ing that revolution and anarchy 
were to be expected next. 

However, a deeper analysis will 
reveal that the picture is not all 
black. Actually the steel strike, bad 
as it has been, has contributed con- 
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structive progress toward correct- 
ing the labor shambles. 

The independent steel companies, 
by deadlocking the situation, forced 
the controversy into the open where 
its pattern could be seen in black 
and white and the public might 
reach its own conclusions. 

The fact was dramatized that the 
issue was not wages, not hours and 

not working conditions. It 

was brought out that the C. I. 

O. does not speak for all the 

workers and that many of 

them would rather work than 

indulge in its politics. Greater 

still, it proved in some cases 

that the rank and file of work- 

ers, by actual count of votes, 

want to work and not to strike. 
With the steel management not 
to be budged and the workers exert- 
ing an anti-strike pressure of their 
own, the cornered C. I. O. was 
forced to call upon the highest 
source of aid, and in getting it, the 
hand of the Administration was at 
last disclosed. Finally, the desper- 
ate, high-handed tactics of these 
two forces stirred up another fac- 
tor greater than all others involved 
—public opinion. Before the massed 
indignation of citizens in all parts 
of the country, and especially the 
rapidly forming organized front of 
townspeople in the strike-ridden 
communities, both the C. I. O. and 
its federal big brother had to give 
ground, 

These are developments that put 
the steel strike in the light of time 
not altogether wasted. Like an oper- 
ation, painful as it was, it may have 
been worth the price. 

If, out of it, we emerge with a 
clearer understanding of what labor 
may fairly demand—and get; if we 
achieve a plane where labor’s bar- 
gaining bodies are equally respon- 
sible with management; if both 
management and labor come to a 
mutual understanding where, in 
the future, their differences may 
be settled without costly shut- 
downs—then in -time we may 
pay our respects to the steel strike 
for bringing us out of chaos. 
With these things decided destruc- 
tion will end and production may 
begin. Better still, our recovery, 
which has suffered, may be re- 
sumed on a sound and healthy basis. 


—ZJ. J. W 
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Distributors who best control credit best control their 


business . 


. . They are the ones you find most often 


in the profit column, least often in bankruptcy court. 





CREDIT WHERE IT’S DUE 


T IS my belief, based on contacts 
and observations made in dif- 
ferent parts of the country, that 

during the past few years the aver- 
age business man has acquired a 
keener and more appreciative un- 
derstanding of the many phases of 
credit control. This is particularly 
true in regard to credit as a deter- 
mining factor in the profitable op- 
eration of business. 

Declining sales and profits, both 
of which remained in a reduced 
position for more than a normal 
period of time after the depression 
set in, made it imperative that a 
more intensive analysis be made by 
every concern of its internal opera- 
tions in order that operating costs 
would be properly adjusted to exist- 
ing sales volume. 

Increasing labor and material 
costs again bring home rather 
forcibly the need for greater effi- 
ciency of operation. It cannot be 
expected that profits on sales are to 
be protected by passing such in- 
creased costs along to the consumer, 
particularly if a more efficient com- 
petitor does not follow this prv- 
cedure. For a long time, there pre- 
vailed an opinion (and in many 
cases it still exists) that increased 
sales alone were the cure for re- 
duced profits. Hence, territories 
were widened and sales were ac- 
cepted without regard to the fact 
that the expense factor in connec- 
tion with many of these sales was 
disproportionate to the gross profit 
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by CHARLES O. ZIMMERMAN 
Credit Manager 
Graton & Knight Company 
Worcester, Massachusetts 


secured. As an illustration, con- 
sider the following case: 

At the time of this analysis, the 
distributor in question had 559 ac- 
tive accounts on his books. As it 
was immediately noticeable that 
many of these aecounts produced 
an exceedingly small yearly volume 
of sales, the accounts were segre- 
gated to determine the relationship 
of the smaller accounts to those that 
were worthwhile. This resulted in 
the following analysis: 





No. Accounts % Detail Amount % 
108... 19.32 Under $5.. $271.98 49 
oe 11.99 $5to$10.. 483.85 87 
95 16.99 $10 to $20. 1,366.09 2.46 
38 6.80 $20 to $30. 965.59 1.74 
308 ] en ,087.51 5.56 
251 44.90 Over$30.. 52,516.81 94.44 
550.... 100. 100. 


At first glance, it will be seen 
that over 55% of the total number 





BOOKLETS AVAILABLE 


Mr. Zimmerman is author of 
the booklet “A Brief Analysis of 
Credit,” published last year by 
Graton @ Knight Company as an 
aid toward better understanding of 
credit principles. A limited num- 
ber of copies are still available. 
Until the supply is exhausted these 
copies may be had by writing to 
MILL SUPPLIES or sending the 
request direct to Mr. Zimmerman. 
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of accounts produced less than 6% 
of the amount of sales. Some of 
these accounts, depending upon the 
class of merchandise sold, may have 
been profitable even in their rela- 
tion to the expense involved, but 
when we turn to the smallest ac- 
counts and find over 19% of these 
giving only 4% of the total dollar 
volume, it is safe to assume that 
this group is creating an expense 
factor that must be far in excess of 
the gross profit involved. 


Rating Small Accounts 


This is not a sweeping indictment 
of small accounts as there are many 
instances where such items are 
necessary as an opening wedge to 
later secure more substantial busi- 
ness. However, when _ repeated 
analysis of such accounts shows 
that the profit involved is not com- 
mensurate with the handling ex- 
pense, one of three steps should be 
taken. 

1. If the account has a larger po- 
tential the good will factor must be 
preserved and the account con- 
tinued. However, a frank discus- 
sion with the customer might result 
in larger orders in anticipation of 
future needs, particularly if the 
item requested is used frequently, 
as the saving in handling charges 
would accrue to the buyer as well 
as the seller. 


2. Where delays in payment are 
constant and no larger potential 
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exists, cash terms should prevail. 

3. Where the account is recog- 
nized as a small buyer, and resolves 
itself into just a service proposi- 
tion, 2 minimum charge which will 
cover all costs should be established. 
(The minimum charge should also 
be in effect in the second step. 


Territory Analysis of Sales 


Consider another case where the 
distributor’s sales were analyzed ac- 
cording to the territory covered. 
Allocating sales according to the 
counties from which they were 
secured, it was found that within a 
radius of 75 miles of the distribut- 
ing point 82% of the sales was de- 
rived. Enlarging this radius to 125 
miles accounted for an additional 
16% of the total volume, so that 
within the 125 mile radius, 98% of 
the total business was secured. 
Only 2% of the total sales fell into 


ant 


CIN. 
petty! Ne 
| eM Nf? 


gt 


Fy 


¥ 
>j 3 
> a 


i 


the remaining territory outside the 
125 mile radius. This amount dis- 
tributed according to the place of 
origin was too small at any particu- 
lar point to justify the expense in- 
volved. 

Another factor of utmost im- 
portance where profits are made or 
lost is the item of inventory. Proper 
turnover is essential at all times, 
and to accomplish this, there must 
necessarily exist efficient records 
and, particularly intelligent control. 
Too frequently, the obligation to 
render service is over-emphasized to 
a point where interest charges and 
depreciation on items maintained 
in stock seriously affect the profits 
involved. 

The following incident will illus- 
trate this point: 

The distributor in this case (in- 
cidentally, he ended in the bank- 
ruptcy court) desired to render 
prompt service to a customer on 
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Grab that Brake, Mister ! 
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certain types of grinding wheels 
which were used from day to day. 

When this distributor became 
financially involved, and it was at- 
tempted to appraise the stock of 
grinding wheels, investigation 
brought out that the customer for 
whom this stock was maintained 
quite frequently changed his opera- 
tions, so that when this was done 
and a new type of wheel required, 
the previous item became obsolete. 

As this condition existed for a 
number of years, it was found that 
at the time of the bankruptcy pro- 
ceedings the distributor had built 
up an inventory of special grinding 
wheels to the total of $4,000, all of 
which had no resale value. 


Stock Control Important 


Maintaining in stock items which 
are of special construction and are 
not saleable to other customers, 
failure to recognize that interest 
charges and depreciation have a 
proportionately larger reducing 
effect on low profit items, and stock- 
ing items for which there is only a 
limited demand—all should be prop- 
erly appraised as factors in creat- 
ing expenses higher than the gross 
profit involved. Likewise, proper 
control of accounts receivable is 
essential as, here again, profit may 
be improved when turnover is al- 
ways in proper proportion to sales. 

In order to maintain the efficient 
control that should always exist, a 
monthly analysis should be made 
and recorded so that various com- 
parisons may be made. 

The trend of past due indebted- 
ness from month to month and the 
comparison of any given month of 
the current year with the same 
month of the previous year are 
essential to a proper control of the 
collection procedure. 

The following form of credit 
analysis can be used effectively in 
maintaining a proper control of 
outstanding accounts, and may be 
changed to conform to the indi- 
vidual terms of any company. Fur- 
thermore, in those cases where 
analysis of different parts of the 
territory may be maintained sepa- 
rately, this may be done on separate 
sheets, and taking the total of each 
separate sheet and arriving at the 

(Continued on page 120) 
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BIG CUSTOMERS of 





INES are our big industry in 
M the west, comparable to tex- 
tile mills in New England 
and the South, lumber mills in the 
Northwest, oil in Texas, Oklahoma 
and Louisiana, and the steel and 
metal working plants in the East 
and Midwest. A casual survey 
brings one thing very definitely to 
light: The mining industry, as con- 
stituted today, is a market for prac- 
tically everything the distributor in 
more thickly populated areas sells 
to factories, shops and contractors, 
plus some special supplies, equip- 
ment and tools. 

Before going into a discussion of 
goods we sell the mines, however, 
let’s get a brief picture of this chap 
we’re servicing—the miner. Not 
the hardy prospector of gold rush 
days, with pick, shovel, screening 
pan and a donkey roaming the hills 
to seek his fortune, Rather, today’s 
mines are a well organized group or 
company mining on a scientific pro- 
duction basis, some so large that 
they have properties scattered 
throughout the West, with central 
purchasing offices in big cities in 
the Rocky Mountain states, on the 
Pacific Coast, in the Southwest and 
as far east as New York. Of course, 
there are still some “rugged indi- 
viduals” in the field, but, by and 


A majority of the items stored in the 
spacious Pratt-Gilbert warehouse finds a 
market in the great metal mining in- 
dustry. 
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the OPEN SPACES 


by C. ED. GOLLWITZER 
Secretary and Manager, 
Pratt-Gilbert Hardware Co., 
Phoenix, Ariz. 


Gone from the mining scene is the “desert rat” and his plodding 
pack-mule . . . Today in the western hills big business, efficiently 
organized, operates the mines . . . And like industry everywheze, 
leans heavily on the service and supplies distributors provide. 


large, mining nowadays is done by 
well established, financially sound 
organizations. 

Nor can the actual mining be dis- 
associated from milling, where the 
concentrate is removed from the 
ore, and smelting, where the metals 
are separated by a fusion process. 
For we—and the other distributors 
in the metal mining areas—serve 
the mills and the smelters as we 
serve the mines themselves. 

To further simplify this picture, 
let me point out that every metal 
mine of any consequence has a 
complete machine shop—some of 
the shop work being far under the 
earth’s surface. What do these 
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machine shops use? Absolutely 
everything that is used in a mod- 
ern machine shop of the East, Mid- 
west or South—transmission equip- 
ment and belting, motors, hoists; 
machine, electric, pneumatic and 
hand tools; cutting tools, twist 
drills, taps, dies, reamers; cap, ma- 
chine and set screws; _ brushes, 
waste, and on and on. 
Wheelbarrows are used in quan- 
tity for both surface and under- 
ground mining, and the same of 
course goes for shovels, picks, strik- 
ing hammers, slickers, boots, hard 
hats, safety equipment and miners’ 
lamps. You might not think about 
our selling a lot of carbide for the 
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miners’ lamps, but we do. Lum- 
bermen’s axes are sold in quanti- 
ties for use in the mines proper— 
as are hand tools of almost every 
description. 

We’ve mentioned transmission 
equipment and belting in connec- 
tion with the machine shops. Lots 
of it is also used around the mines 
themselves, and in the mills and 
smelters—wherever power is em- 
ployed. As for conveyor and ele- 
vator belting, you can easily im- 
agine the market for those types 
with the immense amount of ma- 
terial that is being moved daily in 
the mines and related plants. And 
wherever belting is sold there is a 
market for belt dressing and belt 
lacing. 

Wire rope? Lots of it—for 
hoisting, and in pit mining for 
steam shovels and cranes. (Wire 
rope clips and dressing, too.) Miles 


of manila rope, and tackle blocks 
to go with it. And a great amount 
of chain is used for miscellaneous 
purposes. 


Pumps Are Vital 


Pumps—centrifugal, rotary and 
other types—are vital in the opera- 
tion of a mine for handling slimes, 
acids and water. And where you 
sell pumps, you sell packing, and 
packing for other kinds of equip- 
ment too. 

Proper ventilation is, of course, 
absolutely vital to the operation of 
underground mines. That means 
opportunities for sales of blowers, 
and flexible ventilating tubing for 
temporary installations, even for 
permanent installations in hard-to- 
get-at places. 

Chain hoists were mentioned as 
part of the mine machine shop 
equipment, as were electric tools. 


It’s a far cry from the old “Gold Rush” days to the modern estab- 


lishments in the metal mining industry. 


They use a wide variety of 


industrial supplies and tools, and special equipment. 





And here’s a leaching plant—another branch of the mining industry 
that provides a big market for the supply house. 
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pre. vad blast furnaces in the International 
smelter. Smelters use innumerable supply 
items. 





One of International’s copper casting ma- 
chines, also is dependent on the distribu- 
tor’s stocks for uninterrupted operation. 


But hoists are used about the mine 
wherever heavy equipment must be 
moved, and electric tools are fre- 
quently employed underground for 
repair work. 

Detachable rock bits are becom- 
ing more and more important in 
the mines, and there are times 
when we sell thousands at a crack. 
Our grinding wheel business has 
developed right along with our 
sales of detachable rock bits. V-face 
wheels are most in demand but we 
also sell a great many flat face. 
Hose, of course, is a natural in 
the mines—air drill hose and fit- 
tings, water, steam and suction 
hose. 

We carry a big stock of pipe, 

(Continued on page 118) 
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CHEATING OL’ DEBBIL 
WASTE BASKET 





Some sash-cord and a can of paint go out. And 
wrappers Leonard Mills and Vincent Caruso make 
some 
ing information about other products handled by 


sure that the receiver also gets 


Hardware & Supply Co. 


& 


Cecil Welker, personnel chief, inspects the neatly 
indexed sales literature rack. His verdict: “Still not 


good enough.” 


HE folks at Hardware & Sup- 
Ze Company, Akron, O., have 

done some thinking about en- 
velope stuffers. Their thought waves 
run something like this: 

When an envelope containing an 
invoice comes into a large company, 
that envelope is opened at the mail 
desk and sorted. The invoice goes 
on to the cashier, who already has 
a tissue copy of the purchase order 
and probably also signed receiving 
slip to show the goods were re- 
ceived. But the envelope and what- 
ever free sales literature may be 
included go into the waste basket— 
zingo. 

These envelope stuffers don’t cost 
the distributor anything. They 
come by the bucketfull. Catalogues 
and folders and colorful cutouts and 
letters, most of them already im- 
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printed with the 
firm’s local distribu- 
tor and his telephone 
number and_ every- 
thing. Even so, when 
they hit the waste 
basket without being 
read there is an actual 
loss, because they do 
help to sell more 
goods, if read—and 
read by the right 
party. 

Now, how to get 
this literature past 
the waste basket and 
onto the customer’s 
desk? 

Hesket H. Kuhn, 
general manager, and 
Cecil C. Welker, in 
charge of personnel, 
worked out the answer. “Let’s wrap 
this literature in with the merchan- 
dise,” they said. “There’s a fair 
chance that way of it reaching the 
foreman, out in the shop, who is 
going to use these goods. He 
will read the literature straight 
through, for the simple reason that 
he is interested in getting new in- 
formation. He likes to keep up to 
date. He’s the fellow we'd like to 
have read this sales literature, and 
the package will help us get it to 
him.” 


interest- 


A Little Bit of Watching 


“Of course,” says Welker, “this 
job takes some personal supervision. 
For instance, we try to insert sea- 
sonable literature in our various 
shipments. Because our wrapping 
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Hardware & Supply, Akron, has an 
effective plan for getting envelope 
stuffers into the hands of the right man. 


by FRED B. BARTON 


clerks get pretty busy, we try to 
help by having a plentiful supply of 
seasonable literature always at 
their right hand. If the wrapping 
department runs out of seasonable 
items, then it takes whatever else is 
available. The only caution is to 
make certain that the customer 
isn’t flooded with literature on a lot 
of items that he doesn’t use.” 


In Order, and Accessible 


Keeping leaflets of several hun- 
dred manufacturers orderly and 
accessible is a job that has received 
considerable study. The small let- 
ter-file rack shown in the picture 
has its pigeonholes labeled “Abra- 
sives” and so on, through the whole 
business. Literature from plumbing 
manufacturers and mill supply 
houses and paint factories come to- 
gether here, to wait until released 
to some prospective customer. It’s 
orderly enough, but still not quite 
handy enough. 

So Cecil Welker is now working 
on an improved rack which will be 
located near the wrapping desks in 
the shipping department. It will 
be kept filled with seasonable litera- 
ture, not only small envelope 
stuffers but large booklets of cata- 
logue size. 

The rack will be built to serve 
one main purpose—handiness. No 
matter what kind of literature is 
needed the next minute—whether 
something on paint, hose, tools or 
what-not—the plan is to have that 
leaflet right on tap and available 
always. When the system is com- 
plete it ought to be worth having 
about. 








Three Distributors Hold 


EXHIBITS 


wwe ee aS a 


we 








Silliter-Holden 


To celebrate their occupation of 
new and larger headquarters right 
in the heart of MHartford’s in- 
dustries, which produce large 
quantities of typewriters, electic 
switches, sewing machines, airplane 
engines, and machinery, Silliter- 
Holden, Inc., put on an industrial 
exhibit, May 24 to 27, to which all 
important buying officials in the 
territory were invited. 

The affair marked the second 
anniversary of the founding of a 
strictly mill supply business by 
Gilbert Silliter and Harold Holden, 
president and vice-president re- 
spectively. Their new location has 
about 3500 sq.ft. of floor area, 
located on the second and third 
floors of a building at 89 Woodbine 
St., across the street from Under- 
wood-Elliott-Fischer. 

Invitations to the show were 
handed to buyers personally in 
practically all cases, rather than 
being mailed, and the general pub- 
lic was not invited. The result was, 
according to Mr. Holden, that near- 
ly 100 per cent of the visitors were 
customers or prospects. As addi- 
tional build-up, outgoing invoices 
and other mailings were rubber 
stamped with a reminder of the 
show. 

Each evening, from five to ten 


Ed Heffernan, Car- 
borundum, explains 
an abrasive _ tech- 
nique to two student 
visitors at the Sil- 
liter-Holden show. 


o'clock, a steady stream of buyers 
trained through the displays, ask- 
ing questions about their own plant 
problems and how the equipment on 
exhibit could be adopted. Silliter- 
Holden men and the 20-odd manu- 
facturers’ representatives were kept 
on their toes the whole time. 

With an eye to the future, trade 
school students from Manchester, 
Middletown, and New Britain were 
admitted during the evenings, and 
one afternoon a complete class of 
nearly 150 from the Hartford Trade 
School were entertained. In two or 
three’ years, Silliter and Holden 
figure, these boys will be machin- 
ists and mechanics in Connecticut 
industries. Now is the time to 
acquaint them with their sales serv- 
ice, 


Manufacturers’ men 
at the National ex- 
hibit: W. S. An- 
drews, Beaver Pipe 
Tools; John Mc- 
Gregor, Keasbey @ 
Mattison; A. C. 
Kingston, Jr., J. H. 
Rowe and R. A. 
Wilcox, all of Bos- 
ton Woven Hose @ 
Rubber. 
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General view at 
the Ross-Willoughby 
show. The striking 
mural seen at top 
was done by a local 
decorator. 


Ross-Willoughby 


The Ross-Willoughby Co., Colum- 
bus, Ohio, was twenty-five years old 
last month. In celebration, an in- 
dustrial exhibit, featuring the ex- 
hibits of fifty-three manufacturers 
and introducing a new catalog, was 
held in the company’s own building 
on June 2, 3 and 4. 

Attendance was unusually good, 
totalling nearly 2,000. The sales 
force handled all mailing of invita- 
tions and follow-up. Several groups 
of engineers and the graduating 
engineers of Ohio State University 
were among the interested visitors. 


National (South Bend) 


The National Mill Supply Co., 
(South Bend, Indiana, branch) 
christened its new permanent home 
at 220-228 East Monroe Street, with 
a house warming and industrial 
show Friday afternoon and even- 

(Continued on page 116) 
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A Few Questions on Wire Rope 


1. What is the core of a wire 
rope, what material, how prepared? 


2. What does an “8x19 rope” 
mean? 


3. What is the difference between 
left lay and right lay in wire rope? 


4. What is the “length of lay” on 
a wire rope? 


5. Why is it important? 


6. What is the difference between 
“regular lay” and “lang lay”? 


7. How can you measure wire- 
rope diameter accurately? 


8. What are the commonest core 
materials? 


9. What is the purpose of the 
core? 


10. Where would wire-core wire 
rope be used? 


11. How much good does it do? 


12. What governs a wire rope’s 
resistance to abrasion? 


13. How do you obtain flexibility 
in a rope, and at what cost? 


14. How many basic strand de- 
signs are there, and what are they? 


15. What are the characteristics 
of the seven-wire strand? 


16. Of the Seale strand design? 


17. Of the Warrington strand de- 
sign? 


18. Of the filler-wire type? 


19. What is 
rope? 


pre-formed wire 


20. How does it lengthen rope 
life? 
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All 
salesmen 
will want to try their hands at 
checking the correct answers. 
When you have finished, turn 
to page 122 for author's list. 














AUTOMATIC PENCIL SHARPENER 


Look ahead to Fall, when you'll be 
so busy you haven’t time to crumple 
waste paper, and you'll see the 
merits of this simple device for 
avoiding time-wasting pencil sharp- 
ening. Just drop your dulled pen- 
cils on slide B and the set-up illus- 
trated does the rest. It requires 
only one extra desk. 

Here’s how it works: You drop 
unsharpened pencil A onto slide B, 
and it begins to roll down, passing 
switch L on the way, then dropping 





into groove D. But the snap of 
the switch startled parrot C who 
immediately flew from his perch. 
Hesitating to return to his original 
perch, he alights on the only other 
visible perch EF. This promptly 
overbalances the counterweighted 
arm with forks F at its end, caus- 
ing it to lift the pencil from D and 
throw it into the funnel G, and 
startling the parrot so he goes back 
to his original perch, thus reloading 
that part of the device. The pencil 
falls through funnel G onto perfor- 
ated belt H, which has been started 
by switch L operating motor M. 
The pencil drops into one of the 
holes and so is carried over V- 
grooved sandpaper bar I, effectively 
sharpening its point. Monkey J 
sees the sharpened pencil coming 
towards him, so promptly picks it 
off and puts it on chute K, which 
brings it back to its starting point 
and to you. Meanwhile, the parrot 
swings on his perch at C until his 
tail strikes switch L and shuts off 
the motor. 

Such a device is simple and fool- 
proof, requiring only assembly of 
the parts and training of the parrot 
and monkey. That part of the job 
can be done through the quieter 
summer months still ahead. But if 
you don’t like animals, our sugges- 
tion is that you buy sharpened pen- 
cils, and as soon as they dull, throw 
them away. After all, that gives 
somebody some more business. 
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Construction’s Recovery 





ONSTRUCTION again is on 

the march. And with its prog- 
ress comes increasing demand for 
the modern tools and equipment it 
needs to carry on. Since 1933 con- 
tracts awarded have more than dou- 
bled in dollar volume and the weekly 
average for June this year was the 
highest for any month since June 
1930. 

But more significant than the 
mere increase in volume is a spec- 
tacular rise in the amount of priv- 
ate construction. Industrial build- 
ing during 1937 promises to top the 
all-time record of 1929. At the 
mid-year point the total volume re- 
ported is almost equal to that for 
the whole of 1936. Commercial 
building also has piled up at the 
halfway mark a total almost equal 
to that for the whole of last year. 

Along with this increase in priv- 
ate construction, public construc- 
tion is holding its own, with a sig- 
nificant change in the sources of 
new capital. This now has shifted 
from its heavy weighting of federal 
loans and grants back to the more 
normal and healthy purchase by 
private investors of both public and 
private securities. In other words, 
construction has emerged from its 
temporary position as an emer- 
gency measure to its more appro- 
priate status as a basic industrial 
activity. 

With the increase in volume have 
come increases in the cost of both 
labor and materials; increasing 
costs have bred increasing demand 
for modern methods and modern 
equipment. 


A GUEST EDITORIAL 


by 


COL. WILLARD CHEVALIER 
Vice-President, McGraw-Hill Publishing Co. 


During the depression the equip- 
ment manufacturers continued their 
research and engineering effort to 
help them design and build more 
efficient plant. Today much of the 
equipment that was perfectly use- 
able seven years ago is either worn 
out from excessive use or made ob- 
solete by improvement. Recent sur- 
veys show that the amount of plant 
not actually in use is at a very low 
minimum, while the need is increas- 
ing daily. 

All this spells increasing oppor- 
tunity for the distributor who is 
alive to the importance of his posi- 
tion, standing as he does between 
the manufacturer and the user. 
With rising costs of production, the 
manufacturer needs larger volume 
in order to salvage his profits. He 
must achieve this volume without 
excessive selling costs or else he will 
defeat his purpose. So he is more 
keenly interested than ever in a 
sound distributor organization, well 
equipped in facilities, personnel and 
other resources to present and serv- 
ice his products worthily. The sell- 
ing of construction equipment has 
become more and more a matter of 
working out with the customer the 
economies to be realized by the ef- 
fective use of the product and of 
service that will keep it at work. 

The distributor who is competent 
to do this renders a very real serv- 
ice, not only to the manufacturers 
he serves but also to his customers. 
In proportion as the equipment dis- 
tributor fits himself for this respon- 
sibility, opportunities will continue 
to open before him. 
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CONSTRUCTION COMES BACK 





It’s a market rich with new profits for distributors ... But strictly 
exacting in its demands . . . Where one must sight his salesguns 


on a swift-moving target 


By JOHN J. WELCH 
Associate Editor 


ONSTRUCTION is staging a 
& comeback. This great market 

for supplies now beckons 
warmly to distributors, offering 
them tremendous sales opportuni- 
ties in a field that only recently was 
so depressed that its recovery now 
almost amounts to the opening up 
of a virgin territory. 

From its 1932-33 low of 2.6 bil- 
lions, construction in the United 
States climbed last year to 5.6 bil- 
lions, according to the estimate of 
Engineering News-Record. 

“There is every indication,” says 
that publication, “to look forward 
to another 25 per cent gain in con- 
struction during 1937, which will 
bring this year’s total to 7 billion 
dollars.” 
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True, this is still far from the 
peak 104 billions we spent for 
building in prosperous 1928, but the 
recovery is proceeding on an orderly 
basis, gaining much more rapidly 
now than other industries (because 
it has farther to go). Feeling is 
that the next few years hold great 
promise for even greater gains in 
construction, which should be warn- 
ing that supply distributors must 
start now solidifying their positions 
with contractors if they would have 
their business go up as the demands 
of builders go up. 

One of the most important things 
to note about today’s construction 
picture is the fast developing shift 
in relation between private and pub- 
lic work. The former is rapidly 
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One of 50 PWA housing projects, the Lakeview Terrace job in Cleve- 
land includes 44 apartment buildings and will cost $3,000,000. 





overtaking the latter. Sentiment at 
Washington also seems inclined to a 
program of withdrawing more and 
more from the job of “pump prim- 
ing”. PWA started weaning its 
financial dependents during 1936. 
In 1934 federal loans and grants 
made up 63 per cent of the new 
capital recorded for non-federal 
construction, in 1935, 59 per cent, 
and in 1936 this dropped off to 20 
per cent. 

This is not to imply that public 
building is coming to a stop, but 
rather that a healthier condition is 
beginning to develop in_ public 
works. A large volume of needed 
public work exists which has not 
gone ahead because municipalities 
were waiting for federal grants to 
aid their financing. These cities, 
towns and counties, financially on 
their feet, possessing good credit 
and able to borrow construction 
money at the lowest rates in years, 
will be inspired by rising materials 
costs and the changing government 
attitude, to begin projects under 





their own steam, with everything 
directed locally. 

These are all bullish signs for 
distributors, for they indicate the 
return of local buying to local buy- 
ers. The future hints that the 
coming construction market will be 
a distributor’s market. But the 
distributor who would plant his 
feet firmly in this field must be 
ready and capable to meet its strict 
demands. 

Construction differs from other 
industries. It is highly mobile. The 
producing end of the business is in 
the field. For the most part, the 
construction plant must be com- 
posed of relatively small equipment 
units, each self-contained, compact, 
readily adaptable to new combina- 
tions on a variety of work. The 
operating economy of the stationary 
plant must be sacrified to such mo- 
bility and versatility. 

Because he must take down and 
ship his plant at the end of each 
job, the builder is likely to have a 
very liberal attitude toward obso- 


Steel frames for $7,000,000 hospitals 
on Welfare Island, New York. 


Aerial Explorations, Inc. 








Top: One job done, another starting. 
The San Francisco Bay Bridge, largest 
in the world, will be celebrated 
through a World's Fair to be held on 
the island being filled in at its right. 
Below: Republic Steel Co. turned the 
Cuyahoga River at Cleveland from its 
course to make a site for its new 
$15,000,000 steel mill. 


lescence. He is more inclined than 
are other industrialists to figure a 
short life for his plant, to drive it 
to capacity and write it off faster. 

Cost of equipment is of secondary 
importance to the contractor. It is 
the cost of labor and of materials 
that bedevils him most. There is 
small chance to pare down what he 
spends for materials, but there are 
things that can be done about re- 
ducing labor cost. Labor-saving 
tools, such as electric hand saws, 
drills, conveying equipment, etc., 
are fast coming to the front. The 
distributor and his salesman can 
do some real merchandising in this 
direction. The idea is compara- 
tively new to some contractors and 
many of them are not thoroughly 
aware of just what economies can 
be effected through purchase of 
such industrial supplies. One big 
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Vividly portrayed in this 24-year chart of U. S. building is the fact that private 
construction is now asserting itself in relation to the volume of public works. 


reason for that is the great num- 
ber of new developments which 
have come on the market since back 
in the prosperous days of the late 
twenties. It’s up to the salesmen 
to put this story across with their 
builder friends, and those who do a 
good job of it will win not only the 





SELLING STAGES IN 
CONSTRUCTION 


STAGE 1—DESIGN 


Cultivate consulting and staff engi- 
neers, public and private. See "' pro- 
posed work’’ reports in McGraw-Hill 
Construction Daily and Engineering 
News-Record for major projects. 


STAGE 2—CONSTRUCTION 


Cultivate contractors and engineers, 
public and private. See ‘Contracts 
Awarded” reports in McGraw-Hill 
Construction Daily and Engineering 
News-Record for major projects. Also 
new construction buying power trend 
guide in Engineering Construction 
Markets. 


STAGE 3—MAINTENANCE 


Cultivate staff engineers continuously 
in both public and private organiza- 
tions. (Maintenance job is sometimes 
let out on contract.) 


STAGE 4—OPERATION 


Cultivate staff engineers in both pub- 
lic and private organizations con- 
tinuously. 











gratitude but the steady patronage 
of their customers. 

Another important means of 
keeping labor costs from sinking 
the contractor’s ship is to see that 
full efficiency is obtained from the 
dollar spent for labor. Which is to 
say that nothing must come up 
which will interfere with or halt the 
job. This is an old rule in the 
building industry and the main rea- 
son why the service demands of 
contractors are the most exacting 
of all. When an order comes in 
from the boss on a construction job 
it means delivery is expected not 
tomorrow or next week but right 
now, possibly in the next hour, or 
certainly by this afternoon at the 
latest. If the goods don’t arrive 
and a section of the job must be 
shut down you can expect that cus- 
tomer to go looking elsewhere next 
time he’s ready to buy. 

In case these demands sound too 
exacting and the business of con- 
tractors appears to be not worth the 
candle, remember that these fellows 
are good customers as well as tough 
ones. Once they “get set” with a 
distributor they are anxious to stick 
with him almost exclusively. That 
simplifies the buying job, which to 
them is an onerous task only inci- 
dental to the major activity. There 
are two stages of dealing with the 
contractors. First you sell them 
then you keep them sold with your 
service. They may be unreasonable 
as sin on occasion. If the supply 
house president himself is the only 
one left in the office, they may still 

(Continued on page 36) 
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Figures from Engineering News-Record Reports 





CONSTRUCTION MATERIALS 
NEEDS 


GENERAL CONTRACTORS 


Wheel barrows, shovels,  sledges, 
wire rope, manila rope, pumps, 
special bolts and tie-rods, air com- 
pressors, drill steel, bull points, boes 
and picks, water bose, bammers, saws 
(electric and band), crow bars, band 
cranes, jacks, sanders, portable pipe 
and bolt threading machines, electric 
drills, brushes and brooms, chisels, 
pneumatic drills, jack bammers, pave- 
ment breakers, riveting and chipping 
hammers, paint brushes, spray paint- 
ing equipment, oxy-acetylene cutting 
equipment, fire extinguishers, flood 
lights, lanterns, welding equipment, 
paint, trench braces. 


SEWER CONTRACTORS 


Bomb torches, suction bose, jacks, 
lanterns, wire rope, pipe, pumps, 
trench braces, wheel barrows, shovels, 
picks. 


ROAD CONTRACTORS 


Flood lights, air bose, lanterns, lubri- 
cants, pumps, steel tapes, trench 
braces, wheel barrows, picks, manila 
rope, bomb torches, brushes. 


EXCAVATING AND FOUNDATION 
CONTRACTORS 


Dredge chain, air bose, air com- 


pressors, drill steel, wire rope, jacks, 
manila rope, winches, chain. 


STRUCTURAL STEEL CONTRACTORS 


Electric drills, special bammers, bolts, 
rivets, cranes, winches, wire rope. 

















View of the diverted Columbia racing 
through low slots left in that part of 
Grand Coulee Dam already “poured.” 
The Columbia, second largest river in the 
United States, travels a distance of 1,210 
miles from its source in Canada to the 
Pacific. It has a total drop of 1,300 ft. 
in its course of 750 miles in this country, 
and Grand Coulee utilizes 27 per cent of 
that drop 


BIGGEST JOB ON EARTH! 


Grand Coulee Dam rates ahead of the Panama Canal by 
$25,000,000 . . . and alert Western distributors not only are 


getting their full share of business on this gargantuan job, but 
are winning warm praise for the top service they contribute. 


by E. J. McOSKER 
Western Editor 


NE writer has called the 
Grand Coulee dam—“The 
biggest thing on earth.” 
And as you stand high above the 
gigantic job in the little observa- 
tion “grandstand,” at your side a 
courteous engineer from the U. S. 
Bureau of Reclamation patiently 
explaining the purpose of the proj- 
ect, the work that has been done 
and the developments to come, you 
think of that writer and what he 
wrote, and you find yourself whis- 
pering, “He’s got something there.” 
Fact is, Grand Coulee is far and 
away the largest engineering work 
ever attempted. Consider these 
comparisons: Grand Coulee will 
cost about $25,000,000 more than 
the Panama Canal; will contain 
three times as much concrete as 
Boulder Dam; will produce 2,520,- 
000 hydro-electric horsepower— 
more than all seven dams in the 
Tennessee Valley Authority com- 
bined. 


Construction of the Grand Coulee 
dam has a two-fold purpose. The 
long-term objective is to bring 
water to 1,200,000 arid but richly 





“All in all, I don’t see how 
we could have accom- 
plished what we have with- 
out the services of distrib- 
utors... they have been 
constantly on the job... 
willing, intelligent in offer- 
ing suggestions, coopera- 
tive to the limit . . . their 
record of performance is 
something 


of.”— 


to be proud 


George Atkinson, 
Manager of Construction 
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fertile acres in the Columbia river 
basin, thus creating farm homes 
for an estimated 40,000 families. 
The second, but more immediate 
accomplishment, will be the develop- 
ment of vast hydro-electric power 
for an area within a radius of 300 
miles, including the entire state of 
Washington, northern Oregon, 
northern Idaho, western Montana. 

Work on the dam was started late 
in 1934. It will require six to eight 
years to finish. When completed, 
it will tower 500 feet above bed- 
rock, with a length of 4300 ft. at 
the crest and a width varying from 
500 ft. at the base to 30 ft. at the 
top. It will form a lake in the 
Columbia extending upstream 151 
miles to the Canadian border, con- 
taining more than 5,000,000 acre- 
feet of useful storage and 10,000,- 
000 acre-feet total storage. Water 
thus impounded will be raised 280 
ft. by a pumping installation of ten 
units, and emptied into a reservoir 
23 miles long, to be created in the 
Grand Coulee itself. Secondary 
power will supply the energy to 
drive the ten 62,500 horsepower 
motors for pumps. 

Irrigation canals and subsidiary 
developments, it is said, will con- 
stitute the cost of the big project, 
for which a total expenditure of 
$404,633,000 is estimated. Our 
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purpose in visiting Grand Coulee 
was to determine, first, “What 
Grand Coulee dam means to the 
industrial distributor,” and, sec- 
ond “What the distributor means 
to Grand Coulee dam.” So let’s get 
back to our observation post that 
looks out over the hundreds upon 
hundreds of ant-like men (there are 
5,400 on the job) wearing hard red 
hats, each doing his bit to complete 
this massive project. 

Our glance rests on a great belt 
conveyor, which we are told carries 
sand and gravel a mile and a quar- 
ter. They tell us eleven miles of 
conveyor belting are used on the 
job, varying from this large one 
to the shortest, which is 160 feet 
long and operates at an 18-degree 
angle. 


Hose in great quantities 
is used on the Grand 
Coulee Dam project. 
Here a clean-up crew is 
using hose to prepare a 
concrete surface for the 
succeeding pouring of 
concrete. Note the hard 
hats, rubber clothing, 
shovels, pails and other 
equipment in use 


Constant light flashes 
from here, there and 
everywhere attract our 
attention. It’s welding 
equipment, in use all 
over the place. Great 
cranes and tractors are 
maneuvering, and small 
hoists too. Rods of wire 
and manila 
(Continued on page 38) 


THE CONSTRUCTION FIELD 


The huge over-head conveyor has a suspension of 
3,500 ft. Sand and gravel ride a mile and a 
quarter in a 36-in. composition rubber belt conveyor 
to the concrete mixing plant. Dry cement goes back 
over the same “bridge” through a 6,200-foot stretch 
of 11-in. pipe 


| Everything that goes into a machine shop is used 


here, for these buildings at Grand Coulee Dam house 
a shop that is complete in every respect—and con- 
stantly busy 


Great sand and gravel plant at Grand Coulee, 
where rocks are first broken up, then washed and 
graded. This operation uses a variety of industrial 
supplies, equipment and tools, in quantity 


Jack hammer men drilling hard granite on east 
abutment of dam. Again, hard hats, together with 
manila rope, safety belts, hose! 
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Aerial Explorations 


Harlem Houses, the hous- 
ing project just completed 


' on New York's Hariem 
TAGES OF REVIVAL 232" 
modern homes for nearly 


600 families. 


Big operations seen in all parts of the country, 
g y 
proving that “construction is on the march” 


Excavating for Parker Dam, 
Pouring the arch in con- which, when completed, will 
duit section of Colorado divert Colorado River water 
River aqueduct near west into 392-mile Metropolitan 
portal of Coxcomb tunnel. aqueduct. (See left.) 


Example of grand-scale community project is 
the huge auditorium being erected at Hershey, Pa. 
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OSBORN 


© Successful brush selling is selling the right brush for 
each need. To do this is not difficult when you sell the 
standard line of Osborn Brushes. More helpful, “down- 


to-cases” sales information is contained in the new Osborn 


Catalog 190 than in any other brush guide in the industry. 
An example of the Osborn method of simplified brush 
selling is reproduced on these pages. It is a practical, 


easy-to-use guide to the intelligent selection of Osborn 
Paint and Varnish Brushes. 
INDUSTRY ...always a major market for Osborn Brushes 


This chart will be helpful in 
selecting the correct brush 


for most jobs. 
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brushes in the extensive Osborn line. 


... is now joined bythe great and growing CONSTRUCTION 
market. Both markets are large users of Osborn Paint 


and Varnish Brushes as well as many other types of 


Alert Salesmen of Osborn Distributors are “going to 
town” with the Osborn line. And their intelligent use of 
Osborn Catalog 190 is a contributing factor. 


ThE OSBORN MANUFACTURING COMPANY 


5401 HAMILTON AVENUE + 
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a Complete 
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FROM 
A Single 


Source 





No. 1320A_ Side Chisel 












No. 312 No. 99 No. 1063 
Ball Pein Hand Connecting 
Hammer Cold Bar 


Chisel 





No. 1321A_ Backing Out Punch 





No. 1060C Barrel Drift Pin 


Hammer 


No. 250N 
Mason’s 
Level 










No. 50 Stanle: 
Everlasting’ 


Chisel 


Stanley 
“Bailey” 
Plane 





Let STANLEY ADVERTISING 
pave your way. No single fac- 
tor in the industrial or construc- 
tion market is overlooked in 
Stanley Tool advertising. Put it 
to work for you! 
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No. 750 8 Ib. Striking Hammer 


Wherever new steel or timbers 
rise, you’ll find the men who 
build rely on the name 


'Stanley.’’ Not alone because 

















their fathers and vrandfathers 
used Stanley Tools, but because 
they know Stanley has kept 
pace, ind to-day offers a todl 
made td stand up on every con- 


Saattaatimeiele 


Enjoy the advantages of 


stocking and selling this com- 


plete qu ility line from a single 


well known’ source! - Stanley 


Tools, New Britain, Conn 


STANLEY 
> TOOLS 


Lhe Choice of Skilled Workmen 
For 80 Years 
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Construction Comes Back! 


(Continued from page 30) 





































demand that he hop aboard the er- 
rand boy’s bike and dash over to the 
job with a box of bolts. But the 
next time they call it may be for a 
truck load of material—and they 
won’t haggle over the price. So it 
all averages up. 

The mobility of the construction 
industry affects the practice of 
merchandising to that industry. 
Much of the buying influence has 
no fixed abode but moves about 
with the work. Again, headquar- 
ters may be fixed, but in an indus- 
try with so close a relationship be- 
tween plant and performance on 
each individual job, the man in the 
field is an important buying factor 
—and he moves about with the job. 
Usually he will be a veteran in the 
building game, fully acquainted 
with what he wants. Not often does 
he require technical help. 

How to get advance information 
on construction jobs soon to come 
is a question that has puzzled many 
a distributor. This can be done by 
watching the local building permits, 
by following Engineering News- 
Record or the Dodge reports. If a 
local contractor has won the award, 
turn loose your guns on him with- 
out delay. If a contractor whose 
headquarters are out of your terri- 
tory gets a local job, tackle him by 
mail, wire, phone or, if it’s a really 
big job, in person. He’ll be moving 
in on you soon, and he will want 
local service to keep the job run- 
ning. 

Every effort to deal with the con- 
struction industry, to do business 
in it or with it, or even to under- 
stand it, must recognize its dis- 
tinctive mobility, giving rise to 
problems and viewpoints quite dif- 
ferent from those of the fixed in- 
dustries. Those who would sell to 
contractors must draw their beads 
on moving targets. 

It’s no snap, going after the con- 
struction market. It requires spe- 
cial effort in salesmanship and de- 
mands unusual, almost superhuman 
service. There were times when it 
was scarcely worth making a bid 
for. But those times are not these 
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We Mame 


STANLEY 





No, CC12 (shown 

in action below) 

, with 12” blade, 4” 

- ; a cutting capacity. 

Will rip 6 feet of 

VIBRATING CONCRETE FORMS 4” yellow pine in 

one of the many jobs for a Stanley Elec 30 seconds. Positive patented guard, 

heavy duty ball bearings. Other Stanley 

Safety Saws with capacities from 174” 
to 6’—largest portable saw made. 


DRILLING BOLT HOLES in heavy tim 
bers this Stanley No. 122 Elecern 
Drill is portable, with or without the 


tric Hammer Also used for scores of stand. Drill stand is light yet strong, par 


" 
drilling chipping and channeling jobs ticularly suited for construction work. 


STANLEY 


ELECTRIC 
DRILLS 


STANLEY 


ELECTRIC 
HAMMERS ) 


manda? tare. Me egeme~ 


~ 





No. 310A (shown in action above) is a a No. 122 (shown in ac- 

powerful, well balanced and exceptionally tion above) is designed 

light weight hammer, with capacity of AUT ORINROELEIL DRTC aiicmee (0° all-around con- 

14%” dia. in concrete. No. 320A, heavy was the record rolled up by this No. ee ae hg ie hie —— 
duty, has capacity of 2” dia. in concrete. CC12 Stanley Electric Saw in the con- eavy duty /2 Grill, it has a capacity 


ee ” struction of a canning factory Note 2" in steel, 1Y,” in wood. Nine other 
. i « ’ 3 a iq F . 4 a P « ” ” 
pec call Free-thrown” plunger elimi- deen a Stanley Electric Drills, from %4" to 7% 
nates shock. 


capacity. 


Now that building is on the upswing, the construction market offers a 
rich opportunity for volume selling of quality portable tools. Stanley 
gives you a name famous among contractors for 80 years—a line that 
lets you sell more tools to more people for more jobs—and real adver- 
tising support. 


2 You'll find a Stanley Electric Tool made for every construction job 
THEY’RE ADVERTISED! —with built-in quality features that help you sell. Stanley Electric 
Twelve leading publications are carrying Tool Division, The Stanley Works, New Britain, Conn. 
Stanley Electric Tool advertising to indus- 
trial and building markets every month. You 


can capitalize on it to your own profit. We Are Represented By Selected Distributors 


STANLEY ELECTRIC TOOLS 


A NAME FAMOUS WITH CONTRACTORS FOR EIGHTY YEARS 
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times. Construction is coming back 
fast. More than ever it is in a 
mood to do business with distrib- 
utors. Those who would share in 
its impending prosperity must be- 
gin now the process of building a 
sound structure of relationship 
with the builders. 


Biggest Job on Earth! 


(Continued from page 32) 




















rope, countless lengths of hose, elec- 
tric tools, shovels, picks, wheelbar- 
rows, hammers, pipe, steel, nails, 
bolts, rivets—to mention just a few 
of many items—are in use in that 
great workshop below. High in the 
cliffs is what is said to be the 
world’s largest gravel plant. The 
concrete mixing plant is also called 
“world’s largest.”” And down to our 
right is a complete machine shop. 
Easy to imagine the _ supplies, 
equipment and tools that are in use 
here. Transmission equipment, belt- 
ing, twist drills, taps, dies, reamers, 
hand saws, hack saws, valves, fit- 


| tings, fine machinists’ tools—almost 
everything you can imagine—are 


employed on this stupendous under- 
taking. 

In the purchasing offices of M.W. 
A.K. (combination of three con- 
tracting firms—Mason of New 
York, Walsh of Davenport, lowa, 
and Atkinson-Kier of California— 
which are doing the actual construc- 
tion job), we get a glimpse of some 
purchases made during a four week 
period. They include: 

Bolts, nuts, washers and rivets— 
$4,017.55; cast iron pipe and fit- 
tings—$5,460.43; electrical appara- 
tus, machinery and supplies—$5,- 
428.05; foundry and machine shop 
products, not elsewhere classified— 
$56,660.59; nails and spikes— 
$108.00; paints and varnishes— 
$57.90; plumbing fixtures and sup- 
plies—$64.30; pumps and pumping 
equipment—$1,463.61; steel works 
and rolling-mill products, not else- 
where classified — $8,330.66; tools 
other than machine tools—$2,- 
527.26; construction equipment— 
$6,773.30; rubber, leather, hose, etc. 
—$17,004.81; miscellaneous small 
items—$7,859.12. 

These purchases cover only a 
four weeks’ period, mind you—and 
the job is one of several years’ 
duration. What a market for dis- 
tributors—if distributors are get- 
ting their share! And we have 
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THREE FINE TOOLS 


FOR THREADING 1 TO 2 INCH PIPE 
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at2020 


“TOLEDO” NO. 1A RATCHET THREADER 


The "TOLEDO" No. IA the standard of |” to 2” 
threaders for 30 years. A separate set of dies 
and a separate bushing is used for each size 
pipe. Easy operating. Smooth, standard taper 
threads. Low cost. 


— 


“TOLEDO” NO. 1BR RATCHET THREADER 


The "TOLEDO" No. IBR similar to No. IA 
; except for new type die head and pipe holder. 
: No bushings are used. Three broad-faced chuck 
, jaws operated by large wing-head set screws 

with size-marked guide bars make for quick, 
- easy, accurate centering. Long life. Minimum 
- wear. 
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a “TOLEDO” NO. 10BR RATCHET THREADER 
The "TOLEDO" No. IOBR uses but one set of 


y high speed steel dies to thread all sizes. Quick, 
3 positive adjustment. No bushings. Pipe holder 
3 





similar to No. IBR. The ideal all self-contained 
1” to 2” threader at an unusually low price. 





PRICES ARE RESALE. SUBJECT TO LIBERAL DEALER DISCOUNT. 


THE TOLEDO PIPE THREADING MACHINE COMPANY 








: TOLEDO, OHIO New York Office, 72 Lafayette Street 
“TOLEDO” 

‘ TRA Ar td 

: A GOOD PIPE TOOL 
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Products that make 


satisfied customers 





ASBESTOS PAPER 
and MILL BOARD 


You can see instantly that K & M 
Asbestos Papers and Mill Board are 
superior products of their kind. 
Their uniform white color indicates 
the high-quality, long-fibre asbestos 
of which they are made. K & M Papers 
are not loaded. They will often run 
5% to 10% lighter per square foot, 
giving your customers more square 
footage of the same thickness per 100 
ibs. K& M Mill Board is distinguished 





















by its fine appearance, for it has a 
special smooth finish on one side. 


K &M produces a complete line of 
quality products that build satisfied 
customers. They are backed by more 
than 60 years of pioneering with in- 
sulations and packings. They are 
priced right, and sold by the right 
people — sold only through the es- 
tablished channels of distribution. 


Send for information 


Asbestos Gaskets and Packings ¢ Asbestos Pipe Insulation in sections © Asbestos Insulation in 
sheets and blocks ¢ Asbestos Insulating Cements e “Featherweight” 85% Magnesia Pipe Insula- 
tion, Blocks and Lagging ¢ Refractory Cements, dry and plastic « Asbestos Paper and Mill Board. 


Underline the products on which you want full information and mail this coupon today. 


THE CONSTRUCTION FIELD 








Address 


KEASBEY & MATTISON 
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Name of Firm 
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COMPANY 


AMBLER, PENNA. 
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@ TRU-LAY Preformed wire rope is so superior that many 
manufacturers of industrial machines install it as standard 
equipment—then use that fact as a sales argument. 


And small wonder. Literally thousands of wire rope 
users have long since learned the greater dollar value that 
comes through Tru-Lay Preformed. It is both easy and safe 
to handle; it resists the fatigue of bending over sheaves; it 
resists rotating in sheave or drum grooves; it gives un- 
usually long service. 


Indeed, Tru-Lay Preformed has so lengthened the 
“period of expectancy” in wire rope service that both buy- 
ers and sellers of industrial machines know the value of 
the name “Tru-Lay” when applied as “standard equipment.” 


AMERICAN CABLE DIVISION 
AMERICAN CHAIN & CABLE COMPANY, Inc. 


WILKES-BARRE, PENNSYLVANIA 


Sig District Offices: 
. Ny, Atlanta, Chicago, Detroit, Denver, Los Angeles, New 
<n York, Philadelphia, Pittsburgh, Houston, San Francisco 


Cape Gu leusiness for Your Safety 
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A FEW OF THE 137 
AMERICAN CHAIN & CABLE 
INDUSTRIAL PRODUCTS 


AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains e Welded and Weldless 
Chain ¢ Malleable Castings © Railroad 
Specialties 
AMERICAN CABLE DIVISION 
Tru-Lay Preformed Wire Rope e Tru-Loc Proc- 
essed Fittings ¢ Crescent Brand Wire Rope 
Tru-Stop Brakes 


ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines ¢ Floformers 
Special Machinery ¢ Nibbling Machines 


FORD CHAIN BLOCK DIVISION 
Chain Hoists ¢ Trolleys 


HIGHLAND IRON & STEEL DIVISION 
Wrought Iron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, inc. 
Owen Cushion and Mattress Spring Centers 
PAGE STEEL AND WIRE DIVISION 
Page Fence «¢ Wire and Rod Products 
Traffic Tape « Welding Wire 
READING-PRATT & CADY DIVISION 
Valves ¢ Electric Steel Fittings 
READING STEEL CASTING DIVISION 
Electric Steel Castings, Rough or Machined 


WRIGHT MANUFACTURING DIVISION 
Chain Hoists ¢ Electric Hoists and Cranes 


THE CONSTRUCTION FIELD 


‘8: ALL AMERICAN CABLE DIVISION ROPES MADE OF IMPROVED PLOW STEEL ARE IDENTIFIED BY THE EMERALD STRAND 
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LONG TIME 
REPUTATION 


for PERFORMANCE 
... SERVICE 
... ECONOMY 


links you to 


sales and profit 





F 





CHAIN 





OR EVERY PURPOSE 











@ "Best by Test since 
1873""—Ready markets are 
found everywhere — foun- 
dries, machine shops, con- 
tractors, quarries, steel 
plants, factories, and wher- 
ever there are jobs for 
cranes, derricks, etc. 
Prompt service on your 
orders! 
e 


D. INDIANA) 






































Your HOIST 
PROSPECTS CAN 
BE MADE 


COFFING 


USERS 


In garages, mines, oil fields, rail- 
roads, construction, and factories 
of all kinds there are jobs that can 
be handled more efficiently and 
economically with Coffing Hoists. 
Your prospects are there and they 
can be made your customers. 


The many new improvements in- 
corporated in the different types 
of Coffing Hoists assure long, 
trouble-free service with little or 
no maintenance expense and 
trouble. Our popular franchise is 
making it possible for distributors 
to realize good, substantial profits. 
Let us tell you how— 


COFFING HOIST COMPANY 


Danville 


* 


Illinois 



































COFFING 


ADVANCED 
DESIGN 


HOISTS 


RATCHET LEVER---SPUR GEAR---ELECTRIC 
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the word of those close to the job 
that distributors have been getting 
and will continue to get a great 
volume of business from this tre- 
mendous project. 


Spokane, 92 miles from the dam, 
is, of course, the distributing cen- 
ter for the project, but distribu- 
tors from Seattle, Portland and 
other points in the northwest and 
from points farther east have also 
been regular suppliers to the con- 
Distributors from all nat- 
ural distributing points have sales- 
men contacting the job regularly; 
one salesman from Seattle lives 
right at the hotel on the project. 
And the distributors’ salesmen are 
not required to confine their sales 


| activities to the purchasing depart- 


ment. According to the contrac- 
tors’ officials, they are allowed free 
access to the job, where they con- 
tact all the buying factors, the men 
who actually use or direct the use 
of the types of supplies, tools and 
equipment they sell. Direct tele- 
phone wires to Spokane, Seattle and 


| Portland are maintained by the 


contractors for quick communica- 
tion with suppliers. 

Distributors have also profited 
because of the business accruing 
to other industries they serve, such 


_ as cement plants, and the lumber 
| plants and sawmills with which the 


| northwest 





is studded. Even the 
packing plants have benefited from 
the good-sized community that has 
been established at the dam. And 
many other industries have gained 
business, directly or indirectly. 
from the big work. 

Before we left Spokane, the very 
courteous officials of that city’s 
chamber of commerce handed us a 


| leaflet designed to show how 40 


states share in the money spent on 
the Grand Coulee Dam. The state 
of Washington was naturally ’way 
out front, which would indicate that 
Washington distributors have gar- 


| nered a considerable share of the 


supply business handed out. 

So much for the benefits derived 
by distributors from the Grand 
Coulee project. How, on the other 
hand, has Grand Coulee benefited 


| from the services of distributors? 


Let’s have George Atkinson, job 

manager of construction for M.W. 

A.K., tells us in his own words. 
“As things stand, we are ahead 


| of our schedule,” said Mr. Atkinson, 











SALES OPPORTUNITIES IN THE CONSTRUCTION FIELD 
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ADJUSTABLE 
WRENCHES 


I——s 


y, 
i 


CONSTRUCTION 
AND STRUCTURAL 
WRENCHES 


The “SUPERECTOR” » 


Heavy-Duty Reversible 
Ratchet Wrench 


‘| 


“VULCAN” HOIST HOOKS 


CHAIN 
PIPE VISE } 


| 


“VULCAN” 3-IN-1 
VISE STAND 
Stand, Vise and Pipe-bender 


“VULCAN SUPERIOR” 
Pipe-and-Fittings Tongs 


“VULCAN” 
ROPE SOCKETS 
HOIST HOOKS 
EYE BOLTS 


“C” CLAMPS 


and the 


MOST COMPLETE 
LINE OF DROP- 
FORGED WRENCHES 
= * IN U.S.A. 

+e, 


STRUCTURAL WRENCHES CHAIN PIPE TOOLS 


J. iH. WILLIAMS & CO., “The Drop-Forging People”, 75 Spring Street, NEW YORK 


Headquarters for: Drop-Forged Wrenches, (Carbon and Alloy) Detachable Socket Wrenches, “C” Clamps, 
Lathe Dogs, Tool Holders, Eye Bolts, Hoist Hooks, Thumb Nuts and Screws, Chain Pipe Tongs and Vises, etc., 
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AMERICAN 
BRAND 
WIRE ROPE 


TENSILE 
STRENGTH TEST 










BUILT AND TESTED 
LIKE A FINE MACHINE 
another good selling point 


UST as each part of a well-built 

machine* must be tested before it 
is accepted, so each individual wire 
in American Tiger Brand Wire Rope 
is tested at least three times, in addi- 
tion to test for size, before it can 
pass to the stranding machines. 

Wire rope must stand the severest 
tests. It must string or reeve easily 
and quickly .. . spool well . . . avoid 
whipping at high speeds . . . take the 
terrific jerks of starting and stopping. 

And it is these qualities in Amer- 
ican Tiger Brand Wire Rope which 
have made it the best selling wire 
rope! American Tiger Brand Wire 


Rope is available in either Standard 
(non-preformed) or Excellay (pre- 
formed) constructions. 





American Tiger Brand Wire Rope 
Tiger Wire Rope Clips 
Electrical Wires & Cables 
Tiger Wire Rope Slings 
Amerciad All-Rubber Cables 











“American Tiger Brand Wire Rope is a ma- 
chine, more complicated than many, fitting 
the definition ‘Any combination of mecha- 
nism for utilizing or applying power.” 


TORSION TEST 


BEND TEST 





U-S-S AMERICAN Tiger Brand WIRE ROPE 


AMERICAN STEEL & WIRE COMPANY 


COLUMBIA STEEL 


COMPANY 


Cleveland, Chicago and New York 


Russ Building, San Francisco 


United States Steel Products Co., (Gs8) New York City, Export Distributors 
, 


UNITED STATES STEEL 
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Fig. 1640 
"King-clip" 
Gate Valve 


Fig. 1021 
"“Ferrenewo" 


Glebe Valve 
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DIETZ STREAM 








LINE LANTERNS 


ADD VOLUME TO YOUR LANTERN SALES 


Dietz "Monarch" and "Little Wizard" Lanterns—always best sellers to contractors—now 
display eye pleasing streamlined curves that serve to spill off heavy wind and rain. The 
broader, non-tip base also adds a new feature, both attractive and practical. 
lanterns are coated with Grade A Charcoal pure tin by a new process bright finish. 
Here is a chance to increase profitably your sales on Dietz Lanterns. 


R.E. DIETZ COMPANY - 


MAKERS OF LANTERNS FOR THE WORLD. 





These 


NEW YORK 


FOUNDED 1840. 




























A good deal 


When You Buy Fitler Rope 


The shrewd buyer specifies 
Fitler for superior Manila 
Rope—and receives a good 
deal of extra service and 
economy. 





Look for the 
Bine & Yellow 
Trademark Reg. 
t 8. Pat. Of- 
fice No, 245091 


A Rope For Every Requirement 


Manila Rope 
Bolt Rope 
Hoisting Rope 
Transmission Rope 
Tarred Hemp Cordage 
Sisal Rope 
Drilling Cables 


THE EDWIN H. FITLER CO. 


Philadelphia Cordage Works 
Established 1804 
NEW ORLEANS 
HOUSTON 


NEW YORK 
CHICAGO 
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Sell This Tool for 
DRILLING CONCRETE 


The WODACK “DO-ALL Electric Hammer 
drills holes up to I'/.” in concrete and ma- 
sonry. Widely used by general contractors, 
building trades, equipment contractors and 
industrial plants. 
pansion bolts needs one or more. 
tributor of expansion bolts should sell it. 





Every quantity user of ex- | the parts and tools needed 
Every dis- | 7 











“but that would not have been pos- 
sible were it not for the services 
and stocks made available to us by 
the industrial distributors of this 
area. It is impossible to conceive, 
for instance, our doing what we 
have done here in 1000 days were 
we building the dam up in Alaska, 
far from distributing centers. Were 
we doing the job in a spot like that, 
we would have had to put in tre- 
mendous stocks of supplies, some of 
which might never have been used. 
“On a job like this you can’t 
look too far ahead. Our plans often 
have to be changed quickly due to 
a change in orders or the develop- 
ment of an entirely unexpected sit- 
uation. Work cannot be held up. 
We must have the equipment neces- 
sary to operate under the new 
methods immediately. What would 
we do in a case like this were it 
not for nearby distributors and 
their varied and plentiful stocks? 
“As an example, we ran into a 
tremendous problem some time back 
as the result of mud slides ham- 
pering the work at the east bul- 
wark. One of the government engi- 
neers suddenly conceived the bril- 
liant idea of freezing the mud bank. 


| The decision was made over night. 


The pipe necessary for installing 
this ‘refrigeration plant’ must be 
had immediately. A Spokane dis- 
tributor supplied it. 

“There is a tremendous breakage 
on a job of this kind. That means 
repairing and rebuilding—in quick 


| order—and the distributor has been 


The "DO-ALL" is the combination hammer | 


that can be changed to an electric drill. Two 
models. Drilling capacities: "MJA" 1'/g” in 
concrete and 5/16” in metal; "MDH" 134” 
in concrete and 3%” in metal. 


Use wheel at- 
tachments 
with drill 
member for 
portable or 
bench grind- 
ing, buffing 
and scratch 
brushing. 
Bench drilling stand is 
also available. 


Ask for the new No. 371 Bulletin 


WODACK ELECTRIC TOOL CORP. 


| 4621 West Huron St., Chicago, Ill., U.S.A. 
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our salvation in providing us with 


“All in all, I don’t see how we 
could have accomplished what we 
have without the services of dis- 
tributors. Nor can I pass this op- 
portunity to pay a tribute to the 
distributors and their salesmen who 
have supplied us. They have been 
constantly on the job. They have 
been willing, intelligent in offering 


| suggestions, courteous and cooper- 


Their record of 
is something to be 


ative to the limit. 
performance 
proud of.” 

So there is a brief picture of the 
distributor at work in serving the 
greatest construction job in the 
world. True, he has _ benefited 
greatly from this monster achieve- 
ment. But once again by his serv- 
ice he has proved his inalienable 
right to a place in the scheme of 
economical distribution. 
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THE CONSTRUCTION FIELD 


Increase your profits wit h J&L 


| STEEL] 





want J«xL Steel Products 


Sell J&L... meet the demand 








Get Greater Profits 
from these 
J&L Products 


Seamless Steel Boiler 
Tubes . . . Seamless and 
Welded Pipe ... Cold 
Finished Shafting... 
Cold Finished Bars and 
Shapes ... Hot Rolled 
Bars, Shapes and Plates 
... Nails and Wire 
Products. 











J&L advertising will come to the 
attention of steel buyers more 
than ten million times in 1937. It 
will bring you many inquiries 
which you can turn into orders, 
at a profit. 


You will increase your sales 
and build good will... when you 
handle J&L Steel Products. Your 
customers will look to you to 


have on hand the best in steel. 


And you can rely upon Jones & 
Laughlin to supply you with the 
steel your customers need .. . 
products that will, through high 
quality and superior workman- 
ship, fit every requirement of the 
job to be done. 


You can depend on J &L Steel 
Products . . . to move faster... 
give greater satisfaction to your 
customers ... and make bigger 
profits for you. Get in touch with 


Jones & Laughlin today. 


JONES & LAUGHLIN STEEL CORPORATION 
PITTSBURGH, PENNSYLVANIA 
MAKERS OF HIGH QUALITY IRON AND STEEL PRODUCTS SINCE 1850 
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THE 
TREND 


NORTH ATLANTIC STATES 
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100+ Average Monthly Sales, 923-1925 —~» _ 














DISTRIBUTOR sales in May dipped to 112, pulled down by a 
sharp skid in the North Atlantic states, which fell off to 109.9. WESTERN STATES 





Southern, midwestern and western states held their ground while 
there was a big bulge on the Pacific Coast. Unit sales were up mn 
slightly as the number of orders booked per working day dropped 
to 94 and their average dollar value rose to 20.40. 











PACIFIC COAST STATES 
DOLLAR VALUE , AVERAGE ORDER ORDERS PER WORKING DAY 
a coo 
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PROFITABLE for 
Construction and Maintenance 


Markets 


THE construction market for 
but industrial distributors often don’t realize that Industry buys 
a large proportion of the pipe manufactured and is an equally 
large user of pipe tools. 


both 


pipe tools is generally industrial 


In the construction field the preference for ARMSTRONG BROS. 
Pipe Tools is growing rapidly, supported both by ARMSTRONG 
BROS. advertising and a wider understanding of what makes for 
quality in pipe tools. In Industry ARMSTRONG BROS. Pipe Tools 
are preferred by tool buyers. They know the Arm-and-Hammer 
Trade Mark guarantees a quality tool built to industrial standards 


During your drive for Construction busi 
ness, don’t overlook ARMSTRONG Drop Forge 
construction and structural wrenches. 


—improved designs that give balance and make work easier; 
alloy steel, hardened steel and deep forged parts, wherever they 
will add to strength, preference or tool life. For sales, for customer 
satisfaction, for repeat business, for PROFIT, no pipe tool line com- 
pares with these Better Pipe tools. Each an improved tool with 
innumerable superior features. They outclass and will outsell 
others placed side by side. Together they comprise the most 
complete line of pipe tools manufactured—the logical line for the 
industria! distributor. 


NOTE: Industrial Distributors who have “Gone 
ARMSTRONG” in their tool departments have enjoyed 
a marked increase in sales and PROFITS. If re- 
quested, our representative will gladly point out how 
this tool selling program works out. 
Solid Dies and Stocks and Standard Ratchet and Triplex :. 
Adjustable Dies and Stocks © Standard Ratchet and uv 
Geared Threaders and Chasers ® Pipe Cutter (5 types) ARMSTRONG 
® Knife Blade Cutter Wheels © Hinged, Open Side J TOOLS trom your 
and Chain Pipe Vises ® Pipe Tongs and Ideal Chain Supply House 
Wrenches ® Pipe Wrenches @ Pipe Reamers and 

Ratchets ~, 


ARMSTRONG Bros. TOOL Co. 


"The Tool Holder People” 
314 N. Francisco Ave. CHICAGO, U.S.A. 


Eastern Warehouse and Sales: 199 Lafayette St., New York, N. Y. 
an Francisco ° London 


RMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Tool Rooms 


——- - — ne a a — ee | 
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Below—On the Jane Addams housing project, Chi- 
cago, the lathing and plastering contractor found 
progress much faster with these electric hammers for 
drillings holes in the installation of partitions. 
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What 
Do 


Builders | 


Buy? 


Selling opportunities galore are _ sug- 
gested in these on-the-job shots of tools 
and supplies at work in the re-awakened 


construction industry. 


Left—Labor .is saved and work 
speeded by this modern electric 
chain hoist, trolley mounted, con- 
trolled by push-button from below. 
Material may be lifted to any story 
and any point along the jength of the 
building on the side where the trolley 


























runs. 





Right — Even stoutest 
chain needs frequent 
replacement on this 
dragline used in a 
land-building opera- 
tion. Wire rope, too, 
is in demand here, as 
it is in countless other 
construction jobs. 


Below — Gas welding 
goes to work on an 
8-in. low pressure 
steam line —a_ com- 
mon operation these 
days when _ installing 
heating systems in 
new buildings or mod- 
ernizing in old ones. 
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Left—In this busy gravel pit a pulling hoist is 
employed to tighten conveyor belts and chains, 
for pulling up guy wires for boom pulls, for 
shifting track and for changing screens. 
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Is 
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Above—Portable belt conveyor digs down into 
hopper bottom railroad cars to boost cinders 
over the top to a vibrating screen which sifts 
them for a road contractor. 





Machine methods come to residence building. The 
use of hand power saws is now advanced as one of 


the practical ways of paring costs on house building. 
The sawing job is done better, quicker and at an 
important saving to the builder. three pipe sizes, all of which are found on this 
stock chain vise, ending the need for changes, 
dies and time lost locating lost bushings. This 
tool is a natural for contractors. It goes in the 
tool kit, handles all sizes, attaches anywhere at 
the point of work. 


Below—Most construction work is limited to 
































Dodge Diamond “D” Clutches 
Dependably Control “Power Travel” in Industry! 


“Traffic Jams" on the power-ways of industry slow up 


production and are costly. That is why Dodge Diamond 
“D" Clutches are so widely used—they direct Power- 
Traffic dependably—preventing delays. They are rated 
to allow for full 100° overload . . . Dust-proof, dirt-proof 
operation—workmen's safety—and longer trouble-proof 
service—are assured by the complete enclosure of Dodge 
Diamond "D" Clutches in both engaged or disengaged 
positions. “There is added value in the name Dodge." 
And whatever your customers’ transmission 
requirements may be—no matter how specialized— 
there's "The Right Drive for Every Job" in the Dodge 
Line—thoroughly tested and proven in 
service for more than half a century. 


power 


widespread 


You can offer dependable engineering advice on any 
power transmission problem. In every field of industry 
Dodge has had unusually comprehensive and successful 
experience. And Dodge engineers are always available 
to pass the results of it—highly specialized knowledge— 
along to you and your customers. Depend on Dodge 
and your customers can depend on you. Through you, 
they can say "Go" to Power by specifying Dodge Equip- 
ment—and "Stop" to troublesome breakdowns 
production delays. 


and 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA, U.S.A. 








DODGE | 
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ew 
catalog, A-200, describ- 
ing Dodge Diamond 
“D" Friction Clutches 
—dependable equip- 


ment—designed to pre- » &) & 
vent costly production V4 
on ABQ $* 





There Is Added Value in the Name D edge ; 

















Latest slant on concrete pouring is to vibrate it into place 
electrically. This increases the compressive and flexural 
strength, density and resistance to weather, as well as per- 
mitting the placing of low slump concrete. Visible in this 
shot of a concrete vibrator at work are numerous other items 
that contractors buy regularly. 


An 18-in. multiple groover cutting three grooves in one 
operation on 2 x 6 white ash. This unit makes 240 of these 
cuts per hour, turning out cross members for quick assembly 
in house construction. 

































This type of portable electric welder is bought by Houses go together faster when a portable electric 
county highway departments and road contractors, as planer smooths down door edges with machine pre- 
well as production departments. It can be moved cision and ten times the speed of a jack plane. 


from job to job and is capable of doing the heaviest other notable contribution toward cost cutting in 


kind of jobs in construction. modern building. 


Conduit fittings came prominently into play in this moderniz 
ation job where the conduits could not be routed across the 
floor. Electrical equipment on building jobs brings much 
profit to distributors. 


ogy 


In the confined space between joists where work is 
hard to get at, the portable electric drill with right- 
angle attachment says, "I'll go in there and dig you a 
hole quick!" 


SPE 
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The world's biggest conveyor is in use on the Coulee In industrial construction wherever there is a boiler 
Dam job and held together with steel lacing, a con- plant, fire brick is an absolute need—and a good 
nection of which is shown here. profit line for the distributor. 





Y 0 U Q C U ST 0 A e RS are reading this advertisement in the July issues of Mill and Factory and Factory Man- 
agement and Maintenance. Get behind Black & Decker Hammers and you'll sell them! 


Check these 


Cost-cutting Uses 


of Black & Decker 
Electric Hammers 


BLACK & DECKER ELECTRIC HAMMERS 
save hours of costly hand work when 
drilling in stone, brick, tile; lagging 
down heavy machinery; installing fix- 
tures, storage racks; opening walls 
and foundations; channeling in con- 
crete; tamping and vibrating concrete 
forms and molds; gouging and shap- 
ing wood beams and timbers; chipping 
and removing scale from boilers, tanks 
and countless other installation and 
maintenance jobs around any plant. 
And what is often-times more im- 
portant, these hammers save costly 
production delays by speeding up 
installations. Ask your Jobber for a 
demonstration or write for catalog. 
The Black & Decker Mfg., Co., 718 


Pennsylvania Avenue, Towson, Md. 








BLACK & DECKER ELECTRIC HAMMERS 
are made in four sizes, with star-drilling capacitiesof 
16”, 54”, 11%" and 114” 


Universal Motors which operate on either A. C. or 


fiers or other extra equipment. Standard Voltage, 


110. Also available for 220 and 250 volts. 








. = 


in concrete. Powered by 


x Completely self-contained require no recti- 


+ 


Black’ 


World's Largest Manufacturer of 
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BLACK & DECKER 
ee, 


PORTABLE ELECTRIC TOOLS 


60 
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ONLY A 


GOODYEAR | 
DISTRIBUTOR 


could solve this problem 


° 
Livbleiu Fuller mill drive. 


Heavy shock load. Severe dust condition 
-high tension. Fasteners pulled out of 
highest quality ply-belts on average of 
once a month. Frequent cutting neces- 
sary to take out stretch with maximum 
belt life of one year! 


olulon Goodyear Compass 


“51” Belt fitted to drive on November 2 
1935 and made endless on the job b 
Goodyear’s patented vulcanized splice. 
Still performing faultlessly today. In 20 
months’ service, has not required single 
repair and only slight adjustment off 
take-up! 





— Belting and the patented 
vulcanized splice enable Good- 
year distributors to deliver lasting 
satisfaction on “belt-eating” drives® 
that have always been a source of 
trouble and expense—and they are 
only two of the many exclusive 
advantages that make Goodyear 
Mechanical Rubber Goods one of 
the three most profitable lines in¥ 
the entire mill supply business! 
Why not let us tell you about all 
the other advantages of han- 
dling the Goodyear line-your} 
territory may be open. Just) 
write Goodyear, Akron, Ohio,| NA, 
or Los Angeles, California. te 

BELTS 
> MOLDED GOOD 
GOODYEAR VULCANIZER HOSE 
—for making cut no 4 PACKING 
lengths of Good- s 
a yntrartnes 


on the job. Available \ AN™ 
to Goodyear dis- 
tributors or distrib- 
utor organizations 
with complete 


training in its use by factory experts 


Gr) - Specified 
GOODYEAR COMPASS“51" BELT 
45's" x 18” 

SPLICED ENDLESS ON THE JOB 


for Fuller Mill Drives 
installed November 2, 1935 


75 H. P. Motor 
485 R. P. M. 
Belt Pee 
2100 F.P.M 





IN RUBBER 
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Is the BEST READ paper 
among Plant Operating Offi- 
cials in the Manufacturing In- 
dustries. 


It deals with plant operating 
problems common to all man- 
ufacturing, and appeals to 
plant operating officials who 
are in charge of management, 
production, and maintenance. 


Editorial emphasis is placed 
on such management subjects 
as employee relations, wage 
incentives, waste elimination, 
safety, foreman training. 


Among the production sub- 
jects are production control, 
cost control, time and motion 
study, plant layout, materials 
handling, power transmission, 
electrical applications, air-con- 
ditioning, welding. 


In the maintenance field typ- 
ical subjects are organization 
and management of mainte- 
nance, building upkeep and 
repair. 














“MANUF AGTURtR 


WILLIAM A. HAZELTINE, Manager 
J. E. HAZELTINE & CO. 
Portland, Oregon 


J. E. Hazeltine & Co., one of the leading indus- chine shops, and factories of this area for J. 


trial distributors in the Pacific Northwest, has 
been serving industry in Oregon, Washington, 


Hazeltine & Co. 


and Western Idaho for over fifty-four years. Mr. William A. Hazeltine, a member of # 
Well planned sales efforts and prompt efficient Hazeltine organization for over 19 years sped 
service have built a large group of satisfied cus- from experience when he tells how advertisi 
tomers among the paper mills, saw mills, ma- helps an industrial distributor. 





At AEMDEAING US 
REAL SERVICE... 


| Here’s what Mr. Hazeltine says: 


& “Well advertised products are products which a distributor can 
' move quickly. We feel that manufacturers are rendering us a real 
_ service when they use FACTORY to tell our prospects and cus- 
| tomers about their products because our salesmen find such prod- 
"ucts are easier to sell. The manufacturer who supports us with 


| well directed advertising can be sure that we can move his prod- 
ucts more rapidly.” 


Management and ITaintenance 


A McGRAW-HILL 
PUBLICATION 


330 W. 42nd Street 
New York, N. Y. 





Arxins 
SAW TEETH E 


. . and that “‘bite” is a distinct advantage to you. It means that 
every Atkins Hacksaw Blade you use requires less power to op- 
erate because if runs smoothly... cuts easily. Silver Steel... 
Atkins exclusive saw steel... gives every Atkins Blade strong 
teeth that stay sharp long after ordinary blades have dulled. 

The economy and extra production record of Atkins Silver 
Steel Hacksaw Blades makes it important that you give 
them first consideration in your plant. See your distributor 
for these blades and test them YOUR way. 


E. C. ATKINS AND COMPANY +: INDIANAPOLIS, INDIANA 


64 MILL SUPPLIES @ JULY 1937 


SILVER STEEL 


SAWS 


SAWS AND SAW TOOLS 
MACHINE KMIVES, ETC. 








Len Years 4g0 IN MILL SUPPLIES 
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BRISBIN ening KEELING LARZELERE 


" 

vane MOST SUCCESSFUL EVER HELD! WAS THE 
LLOWING THE FAMOUS TRIPLE LL 

SUPPLY CONVENTION ABOARD THE g. "NORONIC ” 

AND REPORTED IN THE JULY ISSUE. A FEATURE OF 

THE MEETING WAS THE APPOINTMENT OF A "MILL 

SUPPLY COUNCIL," CONSISTING OF FIVE MEMBERS 

FROM EACH OF THE THREE ASSOCIATIONS. 


Announcement WAS MADE OF 
THE OCCUPANCY OF A NEW HOME 
BY THE WEAKS SUPPLY COMPANY, 
MONROE, LOUISIANA. 








ommQewee 


AWN EXTENSIVE SPRINKLER SYSTEM 
SAVED THE ALABAMA MACHINERY 
AND SUPPLY COMPANY, MONTGOMERY, 
FROM DESTRUCTION BY FIRE WHICH 
"THe CONVENTION “Too D SWEPT THE WHOLESALE DISTRICT. 
ONTARIO, CANADA ON ONE DAY OF THE CRUISE. 
FEATURES OF THE VISIT TO THE HOSPITABLE CITY ---0--° 
WERE GOLF AND A STREET DANCE. 
Tne STANDARD SUPPLY COMPANY 
i MOVED FROM PARKERSBURG, WEST 
VIRGINIA, TO PORTSMOUTH, OHIO. 











Trev" LEmMaAux WAS A SEN- 
SATION OF THE STOP AT MACK- 
INAC ISLAND AS THE LEADER OF 
THE SHIPS ORCHESTRA AND 
FELLOW CONVENTION ERS 


ON PARADE. . | ; Two OF THE JOCKEYS AT 
s THE BIG HORSE RACE ABOARD 
SHIP WERE DON BRISBIN 
AND BERT ACKLES. 





E. P, WELLES WAS ELECTED 
PRESIDENT OF THE NATIONAL 
ASSOCIATION, T.C, KEELING OF 
THE SOUTHERN, AND R.B. 
SKINNER OF THE AMERICAN. 
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SMILE 


TIPS | 


from the Trade Press 


Because of space limitations, most items appearing in this 
department have been reduced to their elemental facts 
through digesting. Where the reader's interest is particu- 
larly great, we recommend that the article be sought out 
and read in detail in the paper where it originally appeared. 


Fifteen Causes of Short Belt Life 


From my experience, short belt life 
results from a number of causes, such 
as: 

Pulley not in proper alignment. 

Overloading. 

Insufficient or too much tension. 

Unfavorable atmospheric  condi- 
tions, such as too hot, too dry or too 
much moisture. 

Pulley too small for belt thickness. 

Poorly aligned belt tightener. 

Frequent use of and poorly aligned 
belt shifters. 

Oil and dust accumulations on belts. 

Resinous dressings that build up 
accumulations on belts and pulleys. 

Excessive belt speed. 

Belt of materials and construction 
not suited to the application. 

Too small are of contact with a 
small pulley. 

Unsuitable fasteners. 

Short-center crossed and quarter- 
turn belts usually have a shorter life 
than open belts operating under simi- 
lar conditions. Belts that are too 
loose will slip and wear rapidly and if 
too tight they may break or split, and 
in any event will have a short life.— 
I. A. Butcher in Power, July, 1937. 


High Cycle Sanders Increase 
Production 


Spot welding is one of the opera- 
tions in the manufacture of movable 
steel partitions, doors and accessory 
equipment at the plant of E. F. Hause- 
man Co., Cleveland, Ohio. In finish- 
ing these items the spot weld marks 
are dressed-off with portable electric 
sander as shown in the illustration. 

Twelve high cycle sanders were in- 
stalled to improve the efficiency and 
speed of the operation. They operate 
at 5,400 r.p.m. from a 220-volt, 180- 
cycle circuit and use seven inch sand- 
ing discs. One frequency changer set 
supplies 180-cycle power for all twelve 
sanders. The set has a capacity of 10 
kw.; primary rating, 220 volts, three 
phase, 60 cycles, 1,800 r.p.m.; second- 
ary rating, 220 volts, three phase, 180 
cycles. 


The 


additional cost of these ma- 
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chines over the ordinary universal- 
motor sander was quickly repaid in 


increased production. This was made 
possible by the higher and more uni- 
form speed and lower maintenance 
costs of this new equipment.—Electri- 
cal Contracting, June, 1937. 


Basic Facts About Materials 
Handling 


Better handling methods are and 
have been a major factor in the reduc- 
tion of production costs both within 
the plant and in the services which 
contribute toward making the plant 
operate efficiently. To take the utmost 
advantage of improved mechanical 
handling methods contributes, there- 
fore, in many ways to the possibilities 
of earning extra dividends. 

It is sometimes difficult to deter- 
mine under what conditions materials 
should be handled mechanically. There 
are two elementary principles that 
apply to any handling problem. 

1—Only essential handling opera- 
tions should be performed. This 
means, essentially, make the original 
carrier take the load as far as possi- 
ble to the point of use, eliminating 
transfers from carrier to carrier ex- 
cept when absolutely necessary. It 
also means that the storage of ma- 
terials should be so planned as to 
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eliminate every possible step in re- 
handling. 

2—Carry out the necessary hand- 
ling operations by the most economical 


means. This involves, weighing the 
cost, carrying charges, operating, and 
maintenance expense included in the 
use of mechanical equipment against 
the total costs of performing the 
operation either manually or by some 
other mechanical means. Of particu- 
lar interest in contrasting manual 
with mechanical methods stress should 
be laid on the fact that excessive 
handling costs are usually found 
where more than one man is required 
to move a given load by hand, where 
manual efforts require a man to lift 
loads of 100 pounds or over, where the 
shifting of loads requires a man to lift 
heights of five feet or more, and 
where manual efforts increase the lia- 
bility of damage or breakage in the 
handling of fragile goods. 

It is in the operation of loading or 
unloading, not in the operation of 
transfer from point to point, that 
most excessive costs of handling occur. 
—The Iron Age, June 10, 1937. 


Eliminate Breakdowns, Reduce 


Power Bill 


In the mill of H. W. Rickel & Co., 
Detroit, breakdowns in the group 
drive were frequent. They would 
paralyze the operations for hours, 
until a hot or worn bearing, a special 
gear, pulley or belt was replaced. 

All equipment was driven from one 
95-hp. motor on the first floor, through 
a system of belts, pulleys and gears. 
The main shaft was belted to a jack- 
shaft in the basement. Another belt 
connected the main shaft to a line 
shaft, 139 ft. above. Large speed re- 
ductions were required. An example 
was the elevator drive, which operated 
at 41 r.p.m. 

To overcome the high maintenance 
cost and numerous delays in opera- 








TOOLS FOR ELECT RICIANS—Modern 
construction has complicated the process 
of electrical installation. Exacting schedules 
require specialization and = fast work 
Hence, tools are more important to the 
electrician than ever before. A special sec- 
tion, “Tools on the Job,” makes interest- 
ing reading for distributors and their sales- 
men—Electrical Contracting, June, 1937. 


WATERWORKS—Eleven articles dealing 
with essential elements of waterworks 
operation, maintenance and management 
are found in a special issue devoted to 
water system improvement published by 
Engineering News-Record, June 3 1937. 


SAFETY-—Cost, causes and cures of plant 
accidents are analyzed for the brewing 


industry in the article, “Saving throug! 
Safety,” by John M Roche, engineer 
Travelers Insurance Co.—Food Industries 
June, 19237, 


FLUIDS HANDLING—-A critical approa 

to various problems in handling fluids, plu- 
a compendum of present theory and pra: 
tice, metheds and equipment is found 

a special issue on this subject published 
hby—Chemical and Metallurgical Engineer 
ing, Man, 1937. 














_ ENTIRELY NEW 


-Bassick 


SILENT STEEL + SPECIAL DUTY 


CASTERS 









pa one 8 aS 








SERIES “98” SERIES “99” 
STATIONARY SWIVEL 


With 3"-4"-5"-6"-8" Diameter Wheels 


This entirely new line of precision casters is an outstanding 
development in caster design and method of manufacturing. 

Projection welding makes possible these highest quality 
precision caster assemblies with only three parts. There are 
no rivets or parts to loosen up and cause sloppy action, loss 
of efficiency and caster failure. 

Thé addition of this line of silent steel, special duty casters, 
makes the Bassick line more complete and more outstanding 
than ever, and puts in the hands of Bassick distributors a 
new and powerful item with which to create new markets 
and new profits. 

Bassick Truck Casters are sold by leading industrial dis- 
tributors. 


Write for the NEW BASSICK CASTER CATALOG No. 120 


THE BASSICK COMPANY 
BRIDGEPORT, CONNECTICUT 


THE WORLD’S LARGEST MANUFACTURER Of! CAz 
AND FLOOR PROTECTION EQUIPMENT 
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tion, individual drives, totaling 913 
hp., were installed on all equipment. 
One 3-hp., one 15-hp., and one 20-hp. 
gear unit, each with an output speed 
of 41 r.p.m. and furnished with a 
totally enclosed, fan-cooled, 1,800- 
r.p.m. motor, were installed on the 
elevators. The grain conveyors were 
equipped with two 3-hp., two 5-hp., 
and two 10-hp. gear units with an 
output speed of 140 r.p.m., and fur- 
nished with the same type of motor 
as above. On the cleaners, two 5-hp. 
gear units were installed with motors 
same as above. On another cleaner a 
74 hp. 1,800-600 r.p.m. gear motor was 
installed. 

By making these changes costly 
breakdowns, fire hazard and noise 
were eliminated, maintenance became 
negligible, and equipment was oper- 
ated with greater flexibility and at 
better speed. Another real advantage 
gained was that the changeover cost 
—$5,500—was realized in two years 
by lower power cost despite the higher 
connected load.—Electrical Contract- 
ing, June, 1937. 


Lighting 


Management is coming to appre- 
ciate that business survival is related 
to better working conditions for the 
employee. By providing a pleasant 
working environment the employer 
not only receives direct compensation 
in the tangible form of increased em- 
ployee efficiency but there also results 
an improvement in employee morale, 
which, although intangible, is neces- 
sary to harmonious plant manage- 
ment. With better lighting the man- 
agement is serving its best interests 
because it not only begets better pro- 
ductive efforts but also thwarts the 
spirit of defeatism which appears to 
be an underlying cause of labor un- 
rest. 

Recently we visited a number of 
different industrial plants in Ohio, 
Pennsylvania and New York which 
had been relighted entirely or in part 
during the past year, and each execu- 
tive had a result story to tell. The 
key theme of all was the same—em- 
ployee satisfaction. The executive 
was interested first in providing a 
good working environment for his 
people, thereby improving their men- 
tal attitude and contentment, and, 
secondly, in the by-products which re- 
sulted, such as decreased production 
costs, reduced spoilage, better inspec- 
tion and improved quality. 

Lighting is the servant of both the 
large and the small factory. The per- 
sonnel and the plants visited varied 
from six to several hundred and the 
small plant owner found the lighting 
paid its way just as did the executive 
in the large factory. 

Employers are more conscious today 
than ever before of the human ele- 
ment in production and more and 
more of them are giving the employee 
sufficient light to enable him to see 
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quickly and accurately and not just 
enough for barely seeing.—Dean M. 
Warren and A. K. Gaetjens, General 
Electric Co., in Electrical World, June 
19, 19387. 


Hiring Salesmen 


When a prospective salesman is in- 
terviewed at Socony-Vacuum, the man 
who does the hiring takes notice of 5 
essential characteristics in the appli- 
cant. He asks himself these ques- 
tions in connection with the man who 
is being considered for the position: 
How is his health? Is he interested 
in people? Has he intelligence? Can 
he smile? Can he sell? 

Selling is 50 per cent the salesman’s 
personality and 50 per cent his knowl- 
edge of his goods and his trade. If 
a man has the proper qualifications, 
he can be trained as a salesman by 
being taught how to improve his per- 
sonality and by learning everything 
about his goods and his trade that he 
needs to know.—Frank W. Lovejoy. 
Printers’ Ink, June 10, 1937. 


Modernization Saves 30°/, 
in Unit Costs 


Most of our manufacturing opera- 
tions center around the machine shop. 
It was formerly located in two adjoin- 
ing buildings, No. 1 and No. 2, each 
four stories high. The corresponding 
floors of these buildings were con- 
nected by narrow passageways. A 
freight elevator was used to convey 
materials and parts from one floor to 
another. 

The disadvantages of these condi- 
tions were fully realized, but little 
done to correct them until a one-story 
buildings, formerly used as a foundry, 
became available. Careful study 
showed that for approximately $18,- 
000 this building could be converted 
into an ideal machine shop. This esti- 
mated cost covered the installation of 
a new ceiling, flooring, lighting sys- 
tem, necessary alterations in the heat- 
ing system, the moving and installa- 
tion of machines, and so on. In the 
new layout the handling of material 
has been reduced to a minimum, the 
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use of an elevator eliminated, and the 
distances traveled by raw material, 
semi-finished, and finished parts have 
been greatly shortened. In particular, 
traveling of material back and forth 
has been eliminated. 

During the short time that opera- 
tions have been carried on in the new 
location, figures show a saving of 27.3 
per cent in production costs and it 
appears that ultimately this saving 
will be increased to nearly 30 per cent, 
which will give an excellent return on 
the money spent in modernizing the 
shop. 

A few details of some of the 
changes that were made in adapting 
the foundry building to its new usage 
may be of interest. 

An entirely new lighting system 
comprising 33 high-intensity mercury- 
vapor lamps, was installed in the ma- 
chine shop, which has an area of 
about 8,860 sq. ft. Ceiling and walls 
are all painted white to increase light- 
ing efficiency. 

For the heating system, a combina- 
tion of low-pressure coils and unit 
heaters is employed. In view of the 
changes in heating requirement, it 
was considered desirable to supple- 
ment these coils with four large unit 
heaters. 

Mechanical power transmission re- 
ceived careful consideration. In our 
experience, group drive has_ been 
found to offer important advantages 
in many instances. We therefore ar- 
ranged to use it for all machines that 
it is feasible to drive in this way. At 
present there are three main line- 
shafts in the plant, two of which are 
driven by 10-hp. motors, while the 
third requires a 15-hp. motor. 

A considerable part of the saving 
has been brought about by the use of 
monorail hoists. A complete system 
was installed for placing heavy parts 
on, and removing them from, ma- 
chines, and for transporting them 
from one machine to another. These 
hoists not only save a great deal of 
time, but they have also greatly re- 
duced the amount of physical effort 
required of the men.—E. Kundig 





and D. Fliegelman in Factory Man- 
agement and Maintenance, June, 1937. 

















; Pending 
Patents 














@ No vacation for Nicholson Industrial Consumer 
advertising. It pounds away every month of the year, 
working hard to help you sell more files. Here's the 
advertisement for July. 
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Caterpillar Promotions 


Louis B. Neumiller, former man- 
ager of the central sales division for 
Caterpillar Tractor Co., has been 
named director of industrial rela- 
tions for the company, a new post 
created employment 
growth. 

Other important promotions an- 
nounced by E. R. Galvin, general 
sales manager, are Leonard J. 
Fletcher, former head of the agri- 
cultural sales division, as assistant 
general sales manager; C. M. Bur- 
dette, former assistant to Mr. Neu- 
miller, to manager of the central 
sales division; Charles A. Spears, 
who has been supervisor of special 
representatives, to manager of al- 


because of 


Big affair at New Haven when employees of Henry G. 
Thompson Co., gave a testimonial dinner honoring tenth anni- 
versary of Dan Northrup’s leadership of that firm. 


Ss tial 3 . a - ” 
if Ce aeeS 
ans Re 


a . 
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How the sales organization lines up 
at the recent sales conference of 
Billings & Spencer in Hartford. 


\ | \\ \ 


lied equipment sales; Merwin T. 
Farley, eastern agricultural sales 
supervisor, to agricultural sales 
manager of the eastern division; 
Floyd E. Rusher, agricultural sales 
manager of the eastern division, to 
assistant sales manager of the cen- 
tral division. 


Sunderland of Interstate 
Dies of Heart Attack 


J. A. Sunderland, formerly a vice- 
president and one of the founders 
of the Interstate Machinery & Sup- 
ply Co., Omaha, died suddenly of a 
heart attack on June 8. A well 
known citizen of Omaha, Mr. Sun- 
derland was 76 years old. 


Off for Europe on the Aquitania’s June 
16 sailing were Mr. and Mrs. Bolton 
Sullivan (Skilsaw). Mrs. Sullivan is 
at the right, and at left is Mr. Sullivan's 
sister, Mrs. Paul Kennedy. 


Chain hoist clinic in New York's Lexington Hotel. Yale @ 
Towne sales chiefs stressed their product's selling points for 
the staff of Hansen and Yorke, New York distributors. 














This company is one of 
the best customers in 


the territory for trans- 








mission belt. What do 
they usually buy 7 ‘ 
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Ask about the HEWITT profit franchise. HEWITT RUBBER CORPORATION, Buffalo, N 
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They had one grand time when New York's Hardware Square Association held its 
Trade Mourns Death annual shore dinner at Coney Island the night of May 20. 


of Chas. A. Strelinger Orie ae ' 
Charles A. Strelinger, president ; °Y- SUPPLIES. 


of Chas. A. Strelinger Co., Detroit, up tent Ce DE Road 
died at his home on June 17. Mr. fz 
Strelinger was a pioneer in the mill ne - a 
supply industry and one of the char- - . ¥ 3 
ter members of the National Asso- 2 a & SY 
ciation. a ‘I 
Starting in a small way some pe 
years before the beginning of the 
century, Mr. Strelinger built up one 
of the largest machine and mill sup- 
ply businesses in the west. Seeing 
the opportunity afforded by the con- 
centration of the automotive indus- 
try in Detroit, he inaugurated a 
department for the handling of the At Galigher'’s in Salt Lake City: John T. Potts, front and center, president of the 
best grade of machine tools, adding 7 and asa president of the National Association, is surrounded by a group 
of co-workers. 
greatly to his business volume. 
Though he has not been active in 
the business for a number of years, 
his personality remained a pleasant 
memory to his many friends and 
associates. 


New Auto Trailer 
Displays Lacquers 

“Roxalin Trail Blazer’ is the 
name of a new auto trailer, de- 
veloped by the Roxalin Flexible 
Lacquer Co. Inc., Elizabeth, N. J., 
to demonstrate what industrial 
finishes are and what they will do. 
It is 22 ft. long, and elegantly 
equipped with exhibit of finished 


Time out at the Ross-Willoughby show for beer and sandwiches in the pipe 
products in cork-lined wall panels warehouse. 


and show Cases. 


(Ree A PR 4 


Seen at the National Mill Supply Co.'s show 
in South Bend. Visible are Phil Asperry 
and Tom Mcintyre, Manufacturers Brush 
Co.; C. H. Pierson, National; D. March, 
M. B. Skinner Co., and O. Orlich, Simonds 


Saw. 
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COUNTS 


Timepieces contrived by guild watchmakers hundreds of years 
ago still keep perfect time today—because the guild craftsman 
gave each individual part his unflagging, minute attention. 


Perfection was his only goal! 


For over three quarters of a century this same “craftsman” 
principle has always dominated the manufacture of Yale Chain 
Hoists. It’s the secret of YALE QUALITY! 


The Steel Safety Hook—with which every Yale hoist is equipped 
—is only one of the Powerful SELLING factors that reflect this 
quality. This, and the many other features PROVE Yale 
Hoists Safer—More Efficient—More Economical! 


Properly presented, Yale features make potent sales arguments. 
Make them work for YOU—by going after business as a Yale 
Distributor. 


You'll find it a lot Smoother Selling! 


CAPACITIES: 300 POUNDS TO 40 TONS 


SPEED VA = SAFETY 
ECONOMY EFFICIENCY 


IN MATERIALS HANDLING 




























STEEL SAFETY HOOK.— 
The “safety valve” of the Yale Hoist. Drop-forged from 
special steel. it opens slowly, without fracture, before any 
other part of the block is overstressed — protecting the 
mechanism, the load, and workman. 
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The Silliter-Holden industrial show in Hart- 
ford, Conn., took recognition of the future 
buyers and users of supplies by inviting 
students of the Hartford trade schools to 
attend the exhibit. 


R. C. Neal Co. Expands, 
Doubling Floor Space 


The R. C. Neal Co.. Inc., Buffalo, 
N. Y., has closed a lease for the 
store space adjoining its present lo- 
cation at 76 Pearl St. This acqui- 
sition will double the present floor 
space of the firm, providing an ad- 
ditional building of four floors and 
basement, making an increase of 
12,500 square feet, 

Both buildings will now be ren- 
vated, the dividing walls knocked 
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out, making a completed unit which 
will provide greatly increased fa- 
cilities and efficiency, and enabling 
the company to carry larger stocks 
of the merchandise in which it spe- 
cializes. 


New Men Added to 
Yarnall-Waring Staff 


J. S. Fanning has been appointed 
assistant to Roger A. Martin, Yar- 
nall-Waring sales representative in 
the Atlanta territory. In the Pitts- 
burgh territory Henry H. Seabrook, 
Jr., has been named to assist H. J. 





Sales force of 
George F. Motter's 
Sons Supply Co., 
York, Pa., poses be- 
side the firm's spa- 
cious display win- 
dow. Those kneel- 
ing are, left to 
right: Ray Nusbaum, 
P, S. Bowers, A. M. 
Lewis and K, €E. 
Heiney. Standing: 
W. G. Miller, S 
Brenner, W. G. Mer- 
rifield, George C. 
Ruby, C. E. Hocken- 
brocht, J. F. Schell- 
haas and W. S&S, 
Motter (president). 
Missing from the 
picture are C, W. 
Tredway, G. C. 
Yeager, O. C. 
Laubach and W. H. 
Hoke. 


Heineman. Fred Wetherill has 
joined the company as sales engi- 
neer in the Yarway impulse steam 
trap division. 

An extension 80’ by 80’ is being 
added to the firm’s plant at Chest- 
nut Hill, Philadelphia. 

The following distributors have 
recently been appointed to handle 
the Yarway line: Industrial Prod- 
ucts Co., Seattle, Wash.; Standard 
Sanitary Co., Grand Rapids, Mich.; 
Biggs & Co., Wichita Falls, Tex.; 
Marsden & Wasserman, Inc., Hart- 
ford, Conn., and E. Corey & Co., 
Portland, Me. 


GENERALS DIE IN BED (7?) 





7 CHT Sy 
| /. Ano SO, 1 AM RETIRING TO FISH AND) 7/ WE, WHO HAVE WORKED | , 
{ To HUNT AND TO TRAVEL. I TURN THE / 

REINS OF THIS BUSINESS OVER TO 


} 


MY SON AND SON-IN-LAW .FROM NOW ) 
ON THEY ARE COMPLETELY IN CHARGE' 
I HAVE 1 nom TO SAY. GOOD-BYE AN - 

—* YOu Avu' 
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FOR AND WITH YOu FoR. / Leav't \ NBE 
SO MANY YEARS REGRET | 
TO SEE YOU GO. PLEASE \ 
ACCEPT THIS LOVING CUP | ) s LE 
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COLONEL CLIPPER / 


Whaa-am—goes the Colonel’s NEW Reinforcing Strip! 
Ba-a-ang—go Clipper Hook sales to new records! 











Some jobbers report 50 per cent increases—and the 
national average is up 25 per cent. 


REINFORCING 


With this new carding system, Clipper Belt Lacing Hooks 
are more convenient and economical than ever. 


Cards can be cut with a knife without waste. Unused 
portions are preserved. Fingers are protected against snag- 
ging — yet all portions of the carding material are removed 
BEFORE lacer jaws imbed hooks in belt. Result—perfect 
imbedding of hooks with smooth, wholly flexible joint 
which does not cause vibration. 


Year after year 
Clippe r leader- 

ship is manifested 
in improved prod- 
ucts, backed by 
sound advertis- 
ing, and by mer- 
chandising poli- 
cies which protect 
the jobber. 


It pays to stock a full line of Clipper Belt Lacers and 
Belt Lacing Hooks. 


CLIPPER BELT LACER CO., Grand Rapids, Mich., U.S. A. 





‘BELT LACING 
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B: PARAT | 0 N of the fiber for spin- 
ning is an important process in the making of Plymouth 
Ship Brand Manila Rope. In the various operations of 
cleaning, combing, spreading and finally combining the 
fibers into a soft, continuous sliver or “roping” of proper 
and uniform size and parallelism of fibers, great care 
and constant watchfulness must be exercised. Herein 
lies one of the secrets of fine rope-making. 

The responsibility for making good rope of uniformly 
high quality depends no more upon these scientific 
machine processes than upon the expert, painstaking 
workmanship which characterizes the Plymouth rope- 
makers, many of whom are sons and grandsons of for- 
mer employees. 

The Plymouth standard of controlled quality de- 
mands superiority in materials and machines, in men 
and methods. It produces men worthy and proud of 
their calling . . . and rope equal to the severest require- 


ments of industrial users. 


PLYMOUTH CORDAGE COMPANY 
NORTH PLYMOUTH, MASS. * WELLAND, CANADA 


Sales Branches: New York, Boston, Baltimore, Philadelphia, 
Chicago, Cleveland, New Orleans, San Francisco 
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J. H. McGraw, Jr. Elected 
President of McGraw-Hill 


Effective June 21, James H. Me- 
Graw, Jr. was elected president of 
the McGraw-Hill Publishing Co. to 
succeed Malcolm Muir, resigned. 
Mr. McGraw, Jr. continues as chair- 
man of the board and assumes the 
additional responsibilities of the 
office of president. 

Following his graduation from 
Princeton University in 1915, Mr. 
McGraw entered the service of the 
company and for 21 years has 
served actively in various posts con- 


JAMES H. McGRAW, JR. 


nected with its publishing activi- 
ties. After eight years of service 
with individual papers and groups 
of papers, he entered the general 
management of the company as 
treasurer in 1923, and became ex- 
ecutive vice-president in 1932. In 
1935 he was elected chairman of the 
board to succeed James H. McGraw, 
founder of the company. 

In 1932 and 1933, Mr. McGraw 
served as president of the Associ- 
ated Business Papers and in addi- 
tion to his work in his own com- 
pany he has contributed generously 
of his time and effort to the ad- 
vancement of business paper pub- 
lishing. Thoroughly grounded in 
the editorial tradition, he has ap- 
plied himself aggressively to keep- 
ing the business paper abreast of 
what is best in modern publishing 
practice from the viewpoint of both 
readers and advertisers. 


The Geo. Worthington Co., Cleve- 
land, has started construction of a 
new $200,000 warehouse. 












ALEMITE 


REAT GUNS ! 


Alemite Volume Pump No. 6536 
Designed especially for tractor track 
roll bearings. Holds 35 lbs. of fluid 
ov semi-fluid lubricant; delivers on 
hoth up and down strokes of pump. 
Patented pressure release saves hose. 
Hose fastens to pump for easy car 
iying. Develops 1,000 to 3,000 Ths. 
pressure per sq. in. 
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Alemite Gat Guns 
Lever-operated, with  ball-jointed 
hose. Gun shown 1s high pressure 
type (5,000 Ibs.). Capacity app. 
l-lh. For use on Alemite Pin _ 
fittings. Alemite Gat Guns ave also 
available with Button Head coup 
ling and for volume delivery. 


Alemite Hydraulic Gun 
Wherever high pressure is needed 
on trucks, tractors, and other ma- 
chines, this Alemite Hydraulic Gun 
works quickly and efficiently, Oper- 
ates with one hand. Can't slip off. 
Develops up to 10,000 Ths, pressure 
per sq. in. 


Alemite Dot Gun 
Built specially for use on beacy 
duty construction machinery. De 
relops up to 3,000 lbs. pressure per 
sq. in. For Alemite-Dot fittings. 


— 
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DARA RADDA RAD A 


FOLLOW SCREWS 


Just to “brush up”’ on 
the basic sales- points 





“ALLENS” are no longer accessory details in machine design, 
left to the last. They influence design from the first. They make 
possible more compact constructions. They aid in attaining flush 
surfaces, unbroken contours, narrower flanges, tighter joints. 
They make streamlining practical. They are readily kept within 
reach of the wrench in pockets, walled corners, all close quarters. 

The properties of the Allen product have worked in hand 
with the modern trend, in removing obstructions to speedy 
assembling and trouble-free operating. Adoption of Chrome- 
Molybdenum steel has increased the strength of Allen screws to 
permit the use of smaller sizes than formerly were required, re- 
ducing the requisite size and weight of the parts in which screws 
are used... So these hollow screws are really a part of the con- 


ception and blueprint of any new machine. 


THE ALLEN MEG. COMPANY 
HARTFORD, CONN. U.$.A. 
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Barth Elected President 

Of Graton and Knight 
Frederick E. Barth, vice-presi- 

dent of the Graton and Knight Co.., 

Worcester, Mass., has been elected 





FREDERICK E. BARTH 


president to succeed the late Frank 
H. Willard. Mr. Barth was born 
in New York in 1894, and grad- 
uated from the Pace and Pace Bus- 
iness Institute in 1914. 

He entered the industrial field as 
a staff member of the L. L. Harr 
Corp., New York production and 
accounting engineers, and went to 
Worcester in 1917 to perfect pro- 
duction methods for Graton and 
Knight. He was made office man- 
ager in 1919, general sales manager 
in 1924, and vice-president in 1926. 


Y & T Officials Dine 
Hansen-Yorke Staff 


Twenty members of the staff of 
Hansen and Yorke, New York dis- 
tributors, attended a sales meeting 
and dinner held by sales officials of 
Yale & Towne. 

A slide sound film was shown, 
giving the chief selling points ot 
Y & T chain hoists, after which the 
Yale & Towne men gave supple- 
mentary information. Warren E 
Clapp, New York district sales man 
ager of Yale & Towne, presided at 
the meeting. Questions aplent; 
were shot at Mr. Clapp, as well as 
at Bill Redman, New Jersey dis 
trict manager, and Carl Hedner. 
sales manager of Yale & Towne 
hoist division. 

Hansen and Yorke officials who 
attended were W. E. Hansen, presi 
dent, Arthur Yorke, secretary and 
J. C. Hansen, sales manager. 
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THE REAL GROWTH OF 
OUR PACKING BUSINESS 
DATES FROM THE DAY 
WE SWITCHED TO THE 
J-M LINE EXCLUSIVELY 


O cut-and-dried testimonial ... 

this statement from Mr. W. C. 
Hunter, President and General Man- 
ager of the Ross-Willoughby Co., 
Columbus, Ohio. 

Behind it is as varied and full an 
experience in packing distribution as 
a supply house could possibly boast. 
Ross-Willoughby didn’t always 
handle J-M Packings exclusively. In 
fact, they didn’t stock this line 
until 1928. 

And, at that time, they were also 


handling 3 or 4 other lines. Which 
makes their decision in 1932 to stock 
J-M Packings exclusively all the 
more significant. 


‘Quality and dependability of 
packings are, of course, necessities,” 
adds Mr. Hunter, “but our switch to 
the J-M line was based on more than 
that. Experience had shown that 
your franchise worked out to our 
complete satisfaction. And that the 
turnover on J-M Packings was so 
rapid and profitable, we simply 


couldn’t afford to follow any other 
course.” 


Thus another industrial distributor voices 
the sentiments of many a leading supply 
house throughout the country. In your 
own interests you should have the full 
story ... should learn what benefits are 
to be derived from handling this out- 
standing line of packings, 
by equally outstanding advertising and 
constantly active sales and service co- 
operation in your own territory. Write 
Johns-Manville, 22 E. 40th St., N. Y.C. 


backed up 


@ Columbus, Ohio home of the Ross-Willoughby Co., one 
of the many leading distributors who handle J-M Packings. 
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FAVORITE 











Pat'd and Pat's Pend’, 


Fig. 732—‘“Hallowell” Steel Work Bench, 
serviceable, outlasts wood; carried in stock 
for immediate shipment; inexpensive, fire- 
proof. 1368 different sizes of “Hallowell” 
Steel Work Benches and Tables made Full 
line of “Hallowell” Steel Bench Drawers— 
fireproof 




















Fig. 232 — “Unbrako” 
Hollow Set Screws 
stand up under pun- 
ishment that wrecks 
other screws. Made of 
alloy steel, heat treat- 
therefore, tough 


Pat. Applied For 


Fig. 754—‘“Hallowell” Steel Floor 

Truck, non-tilting type; strong, ed; 

smooth, one-piece top Won't yet hard, so points 

splinter; no nail heads or screws don't mushroom, hex 
tear or scratch doesn't round 


f 


Pat. Appl'd For 
Pat. Appl'd For Fig. 1267 
Fig. 1334 Fig. 1249 “Hallowell” with 
“Hallowell” “Hallowell” Swivel Wooden Seat 
Steel Stool Steel Stool and Foot Rest 


The “Hallowell Steel Stools and Chairs have become most 
popular because being elded throughout they never cet rickety 
ind wobbly as riveted stools and chairs do—Get our bulletin 
Form 56¢ 


“Unbrako” 


U. S. & Foreign 
Pats. Pending 


Fig. 1434 — Knurled 
Socket 
Head Cap Screw. All 
mechanics use their 
fingers driving screws. 
Knurls gear fingers to 
head; fingers, there- 
» have better pur- 
drive faster 
further Pliers 
bite the Knurled “Un- 
brako,"’ but slip 
Smooth-Heads, 
how we lock 
Knurled “Unbrako” 
when countersunk — 
it's unique 





DETAILS 
AND 
PRICES— 
YOURS 
UPON 
REQUEST 























STANDARD PreEsseEp STEEL Co. 


BRANCHES JENKINTOWN, PENNA. 


BOSTON 
DETROIT 
INDIANAPOLIS 


Box 519 


BRANCHES 
LL 


CHICAGO 
ST. LouIs 


SAN FRANCISCO 
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Dan Northrup Honored 
At Testimonial Dinner 


Friends and associates of D. W. 
Northrup, president of the Henry 
G. Thompson & Son Co. gave a 
testimonial dinner last month to 
celebrate his tenth anniversary as 
president of the company. 

An appropriate memento was 
given Mr. Northrup, and many 
tributes paid him by members of 
his own organization and outside 
friends. A principal speaker was 
William P. Jeffery, secretary of the 
Hack Saw Manufacturers of Amer- 
ica, which Mr. Northrup was in- 
strumental in establishing about ten 
years ago. 


Ed Ristau Now Officer 
of Skilsaw, Inc. 


Skilsaw, Inc., Chicago, announces 
the election of Edward W. Ristau 
as vice-president. Mr. Ristau’s ad- 
vancement was occasioned by the 


E. W. RISTAU 


necessity for another active officer 
due to company expansion. He will 
continue his work of the last five 
years in directing sales, advertis- 
ing and promotion. Mr. Ristau has 
been with Skilsaw for eight years, 
three in the capacity of salesman 
and five as sales manager. 


To Sell Gage Glasses 


Kasper & Koetzle, Inc. of Brook- 
lyn has just been made a distributor 
of “Sonderglass” gage glasses of 
the A. W. Chesterton Co. 





No Orner V-B 


Sales of Dayton Cog-Belts this 
year have topped all previous 
records. And it’s easy to under- 
stand why. Patented, exclusive 
construction gives Daytons out- 
standing features which cannot 
be secured in other V-belts. And 
powerful advertising, backed by 
vigorous merchandising, helps 
Dayton Distributors capture 
more and more of the power 
transmission business. 

Dayton Cog-Belt advertise- 
ments, with their striking illus- 
trations and convincing mes- 
sages, stand out conspicuously 
in the leading industrial jour- 
nals. Your customers are seeing 
and reading these advertise- 
ments ... are being sold on the 
advantages of Dayton Cog-Belt 
Drives. 


THE DAYTON RUBBER MFG. CO. 
DAYTON, OHIO 





Hayton 
COG-BELT DRIVES 
1D) 
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oe 
BLADES 


As like as peas in a pod—as uniform as balls in 
a bearing race—that's the Barnes ''Red Arrow'"’ 


Blade. 


Made of genuine high speed steel, heat treated 
and tempered under absolute electric control, 
“Red Arrows'’ assure your customers of maxi- 
mum service—unvarying, uniform service. 


Barnes Blades are good blades. The ''Red 
Arrow’ is just one of the Barnes family. There's 
a good Barnes Blade for every cutting job. 


Stock Barnes Blades—let the Barnes organiza- 
tion help you make hack saws a more important, 
more profitable item. We have in your terri- 
tory a factory trained representative to serve 
you——a man experienced in the solution of cut- 
ting problems who is at the service of you and 
your customers. 


W. 0. BARNES CO., INC., Detroit, Michigan 
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Carlisle Heads 50-Year-Old 
Cleveland Distributing Firm 


Tyler Carlisle last month became 
the fourth president of The Strong, 
Carlisle and Hammond Co., Cleve- 
land. Other officers are L. J. Ham- 
mond, chairman of the board; G. J, 
Zimmerman, vice-president; J. J. 
Stephens, treasurer and I. R. L, 
Keech, treasurer. 

The company was formed fifty 
years ago last March by E. E. 
Strong and R. H. Carlisle. Mr. | 
Strong, its first president, died in 


TYLER CARLISLE 


1925 and was succeeded by L. J. 
Hammond. Mr. Hammond retired 
in 1934 and Herbert Strong became ~ 
president. His recent death moved 
Mr. Carlisle into the top position. 

Mr. Hammond, who retired in 
1934, has returned to active par- 
ticipation in the company’s activ- 7 
ities, his health now being much ~ 
improved. His experience, based on 
50 years of Strong, Carlisle and 
Hammond service, is proving of tre- 
mendous value to the younger ex- 
ecutives, 

G. J. Zimmerman, who has been 
with the company for more than 
30 years, has been placed in charge 
of all sales. Sales managers of the 
industrial supplies, machine tool, 
appliance, power plant specialties, 
Mac-it screw and other divisions are 
directly responsible to him. 

J.J. Stephens, treasurer, has been 
appointed to the newly created post 
of operations manager. In this 
capacity, he will have direct super- 
vision of all inside activities, such 
as accounting, stocking, warehous- 
ing and purchasing. 
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Statler management, always alert io better their famous 
“Statler Service”, tested Yarway Impulse Steam Traps... found 
them satisfactory .. . installed, in the Cleveland Statler, ten of 
these traps early in1936...nowhas a total of thirty-five Yarway 
Traps in various services throughout this hotel. ..“repeat” 
orders due entirely to the dependable, economical, trouble- 
free operation of this new different kind of steam trap. 


customers — and in 
revolutionary trap 
its superior servig 


§—“more business in one year 
rap than we formerly did in our 


to the real profit possibilities in steam 
sell the right trap —the Yarway Impulse 


YARNALL-WARING COMPANY 
Mermaid Place Philadelphia 
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GET RESULTS!! with the 
QUINCY Diay SALES PLAN 


We stand squarely behind you, Mr. Mill Supply Man, with policies and 


supporting effort that will produce satisfying returns on the increasingly favored 
Quincy Compressors. 


Your territory contains a host of good prospects (a) Present air users (b) 
Potential air users. Many of the former need either additional or modern 
replacement compressors; many of the latter can and will install compressors 
for many jobs that can be handled better with air. YOU CAN SELL THEM 
QUINCY COMPRESSORS. 


Here's the 4-Way Plan we place at your disposal:— 


1. LOCATING THE PROSPECTS — We will send check lists of Quincy 
Sales Opportunities showing the various air uses in all major industries. 
2. CONFIDENT INTERVIEWS — We will send you Compressor Data 


Books containing understandable, practical information that enables 
your salesmen to talk intelligently about air compressors. 


3. DIRECT MAIL SUPPORT — Send us the names of likely prospects 
with information about their air uses and we will send them suitable 
and effective literature about today's best compressor buy—Quincy 
Compressors. 


4. PERSONAL ENGINEERING AID—Whenever 
you have a specific prospect with a particular 
problem on which you need help, our factory 
trained experts will give you competent, per- 
sonal assistance. 






This plan is working for others, why not for you? 


UINCY 


Compressors 


* This is a Model WWD Water Cooled Compressor 


Quincey Compressors are made in 
both air and water cooled types from 1 to 130 C. F. M 





Let's get together on this fruitful way of making sales and 
profits. Drop us a line saying "Yes!" and we'll put our 
4 Way Plan into work immediately—and GET RESULTS 
FOR YOU! 


IS QUINCY COMPRESSOR CO. 
Branch Offices af New York and Chicago 
Neen ey 


WHERE 
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Al 
Candid cameraman Harry Behr, Boston 
Woven Hose & Rubber Co., attended the 
Ross-Willoughby show in Columbus. His 


shots were a feature of his firm's display 
at the R-W exhibit. 


Chicago Distributors Guests 
at Wendell Clark's Island 


Twelve members of the Chicago 
Mill Supply Club left Chicago Fri- 
day evening, June 4, in a private 
car for Land O’Lakes, Wisc., and 
spent Saturday and Sunday at Wen- 
dell Clark’s island. Needless to 
state, a good time was had by all. 

Those in the party were: Ed 
Nelson, W. D. Allen Mfg. Co.; 
Harry Barrett, Barrett-Christie 
Co.; Art Olson, Charles H. Besley 
and Co.; Fred Copeland, H. Chan- 
non Co.; Wendell Clark and Sam 
Clark, Samuel Harris and Co.; Os- 
car Iber, O. Iber Co.; Ben Paulsen, 
B. R. Paulsen and Co.; Harry Pul- 
ver, Pulver Machinist Tool Co.; 
Robert Wallace, William Wallace 
and Sons; Charles Shaw, Barrett 
Hardware Co., Joliet, and Bert 
Schmaling, Mid-States Industrial 
Corp., Rockford. 





| 
| 
| 
| 
| 


| Elmer Nussa has just joined the industrial 

| department of Industrial Supply Co., Salt 

Lake City. He was formerly with M. L. 
Foss, Denver. 
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can be measured . . 


Belting will increase his production 
Much bigger increases than 1 or 2% happen frequently. Over 3 
tons a day on a linter. 9% more r.p.m. on a vertical drive. 15% 
more power on a generator drive. 8°% more production on a grinder. 
15 feet an hour more yarn on spinning frames. 17 2/3¢ extra profit 
on a chemical company’s unit sale. 25% saving in drilling cost. 


And others — showing that 1 or 2% is a minimum increase your 


E EASIEST WAY TO 


In any plant . 


customer can expect or have the purchase price returned by us. 





SELL BELTING! 


on any drive where the increase production 


you can tell your customer Research 


and have it happen! 


FREE to Research Distributors Guarantee 
stickers for letters, invoices, etc. Bulletins 
and envelope stuffers, giving typical produc- 
tion increases (with your name imprinted). 
Guarantee window signs. Display cards re- 
producing FORTUNE advertisements. 
FORTUNE reprints for mailing. Drop us a 
card, telling us how many you want. 

Our advertising works for you. Every 
Research Belting ad in FORTUNE, 
FACTORY, POWER, AMERICAN 
MACHINIST and COTTON tells the 


reader to find your name in our big insert 


in THOMAS’ REGISTER. 


hatin and. Keight- 


the Heme eof Research, Worcester, Mass. 
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THE BILLINGS & SPENCER CO. 
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Prestige in 


Industry 


Builds Volume 


Distributors of Billings 
“Duo-Forged” Tools 


their customers quality long- 


offer 


life guaranteed Tools, plus 
the name Billings, known for 
generations in every type of 
industry as the name to look 
for when buying Forged 
Tools. 

This recognized user confi- 
dence in name and product 
gives continuous impetus to 
Distributor sales, thus build- 
ing volume. 

Standardize on Billings— 
it’s profitable. 


Wrenches 





HARTFORD, CONNECTICUT, U.S. A. 





1869 


Tool Craftsmen Since 








MACHINE TOOL ASSEMBLY 


MARINE 


STRUCTURAL 


CONSTRUCTION 











OIL REFINERY 


Bo 


GRICULTURAL 


Sy, 


“Billings Shop Tools”—New Consumer Folder—Write Dept. “N”’. 


BS Se 





COMMERCIAL DROP FORGINGS - BOARD DROP HAMMERS and DIE MAKING MACHINERY 


86 


MILL SUPPLIES © JULY 1937 





















Digests of Five New 
Distributor Catalogs 


New distributor catalogs recently 
published by R. R. Donnelley & 
Sons Co., Chicago, include the fol- 
lowing: 


H. Channon Co., Chicago, Ill.— 
The new 1000-page catalog No. 102 
of this company contains a very 
complete listing of the supplies 
and equipment, tools and machin- 
ery for all industries. In addition, 
the catalog has a sectional index, 
pictures of their building and or- 
ganization, and a unique page ded- 
icated to “The Buyer”. 


Mine & Smelter Supply Co., Den- 
ver, Salt Lake, El] Paso and New 
York—Their catalog No. 92 of 
over 600 pages displays a wide 


variety of goods ranging from 
mine supplies and equipment and 
heavy hardware, to valves and 
fittings, tools, machinery and 


transmission equipment. 


J. Russell & Co., Holyoke, Mass. 
—The publication of their catalog 
No. 37 marks the 89th year of 
business of this old New England 
house. The catalog contains over 
600 pages, covering heavy hard- 
ware, factory supplies, builders’ 
and shelf hardware and automo- 
tive supplies. It is bound in black 
cloth, and attractively stamped 
with orange ink. 


Charles A. Strelinger Co., De- 
troit, Mich.—The new 800 page 
catalog No. 53 of The Charles A. 
Strelinger Company carries exten- 
sive listings of machinery, tools, 
metals and supplies. Special em- 
phasis is placed upon the machin- 
ery division of their business by 
means of a display section of over 
40 pages, in which a wide range of 
machine tools are presented. Cat- 
alog No. 53 is beautifully bound 
in dark blue cloth and the design 
and lettering are stamped with 
aluminum foil. 





Murray Co., Dallas, Texas—Cat- 
alog No. 37 of the Murray Com- 
pany is a general catalog of mill 
supplies. It shows a wide variety 
of goods, ranging from _ pipe, 
valves, fittings and steam special- 
ties, to transmission equipment, 
tools, heavy hardware, machinery 
and power equipment. Catalog 
No. 37 also features some of the 
machinery and equipment manu- 
factured by The Murray Com- 
pany for cottonseed oil mills. The 
catalog is attractively bound in 
blue cloth and is stamped with 
vellow ink. 
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10 DOA MANSAOB) 


. . it takes a Hdfical Spring Washer 
of adequate size and power to k@ep machingfy tight. 





Keeping bolted assemblies tight is a *“*miao-size ob for any g ONLY A HELICAL SPRING WASHER HAS ADE- 


ap. Only a hgffcal MRaaaaennnaa oem ye 


Spring Washer of adequate size possesses these fentials. 


vice! It must have power...and range of a 
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Fast sellers because 
they're First Quality 


and brilliantly Trade Marked 


High 
Speed 


Steel 
The Bright Blade 










Special 
Alloy 


Steel 
The Red Blade 


Ye Tungsten 


Steel 
The Black Blade 


A Complete Line of 


SIMONDS 


HACK SAWS 


In hand or power sizes 


for every metal cutting job 


SIMONDS SAW AND STEEL CO. 


FITCHBURG. MASS 
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Between visits of spectators to his exhibit 
at the Ross-Willoughby show, Floyd Dewey, 
Yale & Towne, passes his time agreeably— 
working on the expense account. 


S. D. Black and A. G. Decker 
Visiting in Europe 


S. Duncan Black, president, and 
Alonzo G. Decker, vice-president 
and general manager, Black & 
Decker Mfg. Co. are both in Europe, 
Mr. Black having sailed on May 
26 and Mr. Decker on June 23. 

Mr. Black is making his head- 
quarters at the company’s plant at 
Slough, Bucks, England. He is con- 
tacting as many distributors as 
possible, and plans to visit the Paris 
International Exposition, where 
Black & Decker portable tools are 
on display. 

Mr. Decker’s principal interest in 
his European trip is to effect a 
closer coordination of manufactur- 
ing procedure between the Ameri- 
can and British plants, particularly 
in the general expansion of their 
activities and the introduction of 
new products. 


New Distributor Starts 
In Reading, Pa. 


A new distributor known as 
Reese & Co. has been organized by 
H. L. Reese, and is operating at 940 
Spruce St., Reading, Pa. The firm 
will serve industrial plants in 
Berks, Lancaster, Lebanon, Schuyl- 
kill and part of Lehigh counties. 
Mr. Reese suggests that manufac- 
turers of supplies, particularly for 
power plants, get in touch with him. 


Starting New Building 


Construction of a new warehouse 
on Commercial Street has just been 
started by J. Korber & Co., Albu- 
querque, New Mexico. The dis- 
tributor has also arranged to sell 
Pittsburgh Plate Glass Co.’s line of 


paints. 
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PRECISION ,,,PRODUCTION 


with 


NATIONAL Cutting Tools 































Modern manufacturing practices 
have created new standards for 
both Precision and Production. 


Gauge tolerances of only a few 
years ago, have become today’s 
mass production tolerances. 


At the same time, sturdier and 
higher powered machine tools 
have made new and increased 
demands on Metal Cutting Tools. 


Alert attention to these chang- 
ing standards, by NATIONAL 
Engineers, Metallurgists and 
Artisans, is reflected in the 
Quality, Precision and long life 


of Metal Cutting Tools bearing 
the NATIONAL name. 
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| Becker Again with 
| Milwaukee Brush 


C. H. Becker has joined the sales 
staff of The Milwaukee Brush Mf¢. 
Co. with an assigned Middle West 


| territory embracing Ohio, West 


Virginia, Kentucky, Tennessee, 
Georgia, Missouri (except Kansas 


City and vicinity), Indiana and 


C. H. BECKER 


Central Illinois. Mr. Becker’s terri- 
tory is also exclusive of the city 
of Chicago. 

Mr. Becker started with Milwau- 
kee Brush at the time of its organ- 
ization, more than 20 years ago, 
and was active on the sales staff un- 
til 1929, when he joined the Pilley 
Packing and Flue Brush Mfg. Co., 
St. Louis. He was in charge of 
sales for Pilley until the time of 


| his resignation last April. Mr. 
| Becker has been in constant contact 


with the mill supply and wholesale 
hardware trade in the territory 
which he will cover for Milwaukee 
for approximately 22 years. He 
lives in West Lafayette, Ind. 


Once in a while Phil Smith, Osborn Mfg. 
Co., Cleveland, gets a hearty laugh in 
the midst of a busy day—like this! 








THE SIGN OF PROSPERITY! 


@ PROSPERITY isn't around the corner for 
distributors identified by this sign. It arrived, 
for this sign immediately gives them a new 


outlet to greater sales. 


Just like the hand of a traffic cop, this 
sign has the power to attract attention... 
to stop business from going by. 


Behind the letters ‘‘sscsie’’ are sound sales 
plans, easy-to-move products, specialized 
engineering, national and trade-paper 
advertising, complete industrial bearing 
service . . . and the assurance that the 
world's largest antifriction bearing manu- 
facturer will cooperate with the distributor 
in every way. S0SIF Industries, Inc., 


Front St. & Erie Ave., Philadelphia, Pa. 


@ 


BALL BEARING 


TRANSMISSION 
_APPLIANCES 
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Socket Serews 


Holo-Krome authorized Distributors fully 
appreciate the profit value of the Holo- 
Krome Sale Policy—it's the kind they want 
—A 100% Distributor Policy. 


Are you 
interested? 


FIBRO FORGED 





THE HOLO-KROME SCREW CORPORATION Hartford, Conn. 
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| Occasionally F. C. Morton, of Bickford & 
| Francis Belting Co., Buffalo, N. Y., returns 
| to his boyhood fishing grounds. This time 
he pulled in two six-foot tarpon—and he 
can prove it. 





Belt-Rope Supply Co. 
Adds Two New Men 


Kenneth R. Schaefer and Ogden 
| Duffy have just joined the Belt- 
Rope Supply Co. of Syracuse, N. Y. 
| Mr. Schaefer is the distributor's 
“utility man,” and handles a sales 
territory temporarily when any of 
the other salesmen are sick, on 
vacation, or otherwise off the job. 
In between times he also does the 
sales promotion for the firm. Mr. 
| Duffy is in the order department, 
| replacing Edward Josephson who 
has been made outside salesman. 


Frederick E. Key Honored 
By University of Tulsa 


An honorary degree of Doctor of 
Mechanical Engineering was con- 
ferred last month on Frederick E. 
Key, vice-president of the Key Co., 
East St. Louis, Ill. in recognition 
of his extensive research work in 
the oil refinery and steam plant 
field. His contributions in this field 
were made over a period of 50 
years, and are being used in prac- 
tically every country in the world. 


AT 
E. 






We suppose business is good at Rockford 
Screw Products Co., Rockford, Ill., judging 
by the impressive new Cord that General 
Manager Swan Hillman is driving these 
days. 
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-- so the Pulley-wise 
AMERICANIZE! 


From 3 inches to 10 feet in diameter, 
American Steel Split Pulleys have 
characteristics and virtues which all 
industry has learned to respect. They 
require less power to operate—at the 
start, because they are lighter— while 
running, because their flat, “edge-on’’ 
arms cut the air, reducing resistance— 
continuously because the high fric- 
tional capacity of “American” steel 
faces assures minimum belt slip. This 
split type pulley is more easily installed 
as it is unnecessary to strip the shaft. 


MERICA 


PULLEY COMPANY 


4200 WISSAHICKON AVE. 


Inter-changeable bushings make pos- 
sible re-location on shafts of other sizes. 
Proper balance in design combines 
rugged strength with light weight and 
economy of operation. The smooth steel 
rim of the American Pulley is ace high 
in pulling power for belts. 


Available and satisfactory for all types 
of service, “Americans” are a source 
of substantial savings and a conven- 
ience which the “pulley-wise”’ mainte- 
nance department highly appreciates. 
A special catalogue has been prepared, listing 
prices and giving details of engineering and 
construction. Write for your copy today. It may 


be the means to substantial increases in 
pulley sales for you. 
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The Power-Wise 
Group Their Drives 


The modern grouping of 
drives is now commonly 
accepted as a method 
which provides real 
savings in mechanical 

ower transmission. 

odern Group Drives 
offer a new opportunity 
to industry to capitalize 
on the superior features 
of American Steel Split 
Pulleys. 


N 


PHILADELPHIA, PA. 












































High-Pressure Asbestos 
Packing—Belmont 30 


Made from closely 
woven asbestos 
cloth frictioned 
with a heat-resist- 
ing rubber com- 
pound. The center 
», asbestos block is 
made by folding 
the cloth upon it- 
self. The rubber cushion is com- 
pounded to remain resilient when 
subjected to extreme tempera- 
tures. Always furnished lubri- 
cated and graphited unless other- 
wise specified. Rubber cushion 
supplied on all packing space sizes 
from \%” upward; smaller sices 
without rubber cushion. 





Square Braided Asbestos 
Packing—Belmont 754 


Made of Long Fibre Asbestos 
Yarn, with a fine copper wire 
twisted with each strand. 

Braided square in the same 

manner asin 
braided flax pack- 
ings, Each strand 
of metallic yarn 
is lubricated and 
gtaphited, result- 
ingina thoroughly 
lubricated finfshed 























tunning away? 


Above is just one of the catchy captions and stopping 
illustrations that is driving home—via leading trade 
publications—the Belmont story to 100,000 packing 
buyers every month. Terse copy tells how Belmont 
packings stop costly power leaks . . . SELLS buyers 


Se he advantages of using BELMONT! 
ACaetwonr-¥5 on the advantages of using ULMUNT. 
ADELPWIA.Y 


But that isn’t all! BELMONT coopera- 
tion includes many other features, such 
as the new catalog, picturing the entire 
BELMONT line and _ recommending 
packings for every type of service... 
The BELMONT sample kit—that every 
salesman should always carry with him— 
puts BELMONT quality right before the 
buyer's eyes . . . The BELMONT 
folders, each relating to a specific serv- 
ice, that cut valuable hours from both 
yours and the buyer's time... The 
BELMONT name, backed by almost 50 


years of meritorious service in the field. 


When you sell BELMONT packings, 
you're selling the finest raw materials 

. the efforts of skilled craftsmen . . . 
the most modern manufacturing methods 


. in short—QUALITY! ! 


A few choice territories are still open. 
Write today. 


There’s a Belmont Packing for Every Service 


Packings 
The Belmont Packing & Rubber Co. 
Butler and Sepviva Sts., Philadelphia, Pa. 
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Keep that left arm straight! (But by the 
expression on the face of Al York, Watson- 
Stillman, Roselle, N. J., the ball got a good 
ride anyway.) 





Billings & Spencer 
Hold Sales Meeting 


A three-day sales conference of 
Billings & Spencer representatives 
from all over the United States and 
Canada last month focused their 
attention on an energetic sales pro- 
gram for the coming year, and 
newly designed products for sales 
through distributors. The meeting 
was held June 7, 8 and 9. 

The first day the group made a 
tour of the factory, with guides 
to explain various manufacturing 
processes, followed by an afternoon 
discussion of manufacturing de- 
velopments and products, develop- 
ments in metals, and sales promo- 
tion plans for the coming year. 

That night W. A. “Bill” Purtell, 
president, addressed a dinner meet- 
ing at the Hartford Club, outlining 
the progress of the company during 
the past six months and commend- 
ing the sales and manufacturing 
staffs on their records. During the 
dinner, movies of Billings produc- 
tion operations were shown and ex- 
plained by H. E. Oberg, vice- 
president. 

The second day was devoted to 
discussions of commercial drop 
forgings by Mr. Oberg; detailed 
descriptions of new products and 
a report of sales research by W. 
Roy Moore, vice-president and sales 
manager, and a talk on advertising 
and sales promotion by R. H. 
Young, advertising manager. On 
the last day the group heard a 
summary of plans and policies. 
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“sales TWIST DRILL & MACHINE COMPANY 
ising : NEW BEDFORD... MASS., U.S. A. 
: He NEW YORK STORE CHICAGO STORE 
irda 130 LAFAYETTE ST. 570 WEST RANDOLPH ST. 


3. 
| THE MORSE LINE INCLUDES HIGH SPEED AND CARBON DRILLS - REAMERS - CUTTERS TAPS and DIES SCREW PLATES - ARBORS - CHUCKS - COUNTERBORES - MANDRELS - TAPER PINS - SOCKETS - SLEEVES 
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% The new Catalog 53 now being distributed by The Chas. A. 

Strelinger Company of Detroit is the fifth successive general catalog 

issued by that leading distributor of metals, tools, supplies and 
machinery. 





The regular issuing of carefully 
compiled general catalogs is one of 
the recognized marks of outstanding 
houses in the industrial supply field 


* 


R. R. DONNELLEY & SONS COMPANY 


350 


You can issue such catalogs most easily, rapidly and 
economically through the services of the Donnelley cata- * 
log compiling organization. Samples and information 
gladly furnished on request. 


EAST TWENTY-SECOND STREET, CHICAGO, ILLINOIS 





% 
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New head of Mannheim Mfg. & Belting Co., 
Mannheim, Pa., is Hugh Williamson Kelly. 


Roots-Connersville Blower 
Names Zone Representatives 


J. B. Trotman, manager of the 
turbine pump division of the Roots- 
Connersville Blower Corp., Conners- 
ville, Ind., announces the following 
new appointments of zone repre- 
sentatives: 

Carl B. Sunderland, Muncie, Ind., 
covering the states of Indiana, Ohio, 
Michigan, Illinois, and Kentucky; 
J. J. Heinrikson, Kansas City, Mo., 
covering the western part of Mis- 
souri, the state of Kansas, most of 
Nebraska, and the southwestern 
quarter of Iowa; and Paul C. Rowe, 
Newark, N. J., covering the north- 
ern half of the state of New Jersey. 


Killark Electric Increasing 
Capacity of Plant 


The Killark Electric Manufactur- 


| ing Company, St. Louis, is building 


an addition to its plant structure 
which will enable the company to 
step up production capacity for 
handling increasing business. 


Indianapolis Brush Man 
Injured in Accident 


Clarence E. Foster, eastern rep- 
resentative of the Indianapolis 


| Brush & Broom Mfg. Co., had the 





misfortune early in April to be in 
an automobile accident, in which he 
broke both legs. 


Jones Foundry in 
New Buffalo Quarters 


W. A. Jones Foundry & Machine 
Company, manufacturers of speed 
reducers, gears, and transmission 
appliances, announce that the Buf- 
falo, N. Y. office, in charge of Frank 


| W. Stuker, is now located at 361 


Delaware Avenue, in the Curtiss 
Building. 
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Single and Two-Stage Enclosed Impeller Type 


IGE RES 820-2320 
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WHETHER you are a large user of pumps or just an occasional buyer, you should 
have a copy of Goulds New Industrial Pump Catalog. Eighty pages filled with 
complete and detailed information on centrifugal, reciprocating and rotary pumps 
for every application. Just the type of information you should have for selecting 
the right pump for the job. 


You need this new catalog of the world's largest pump manufacturer. We'll mail 
it to you at once if you'll just send the coupon below. 


-UGENTLER SEND MY COPY OF THE NEW GOULDS INDUSTRIAL 
PUMP CATALOG AT ONCE. 


ee 
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HEN you sell gears you should be 
selling a good deal more than pieces 
of cast iron with various kinds and sizes 
of teeth cut on the periphery. . and when 
you handle Jones gears you are selling 
sor thing more than cast iron—you are 
seuing accuracy 


Jones gear cutting practice represents the 
accumulated technical knowledge of 47 
years backed by the finest gear cutting 
equipment and craftsmanship to be found 
anywhere in the world. 


Jones gears are profitable items to handle 
..+ you can get them quickly and you can 
be absolutely certain that every gear is cut 
to the very highest standards of modern 
precision manufacturing. 


The Jones organization will be glad to 
quote you on spur, herringbone, spiral, 
worm, bevel and mitre gears . . . cut or 
molded . . . in cast iron, steel or bakelite 

. also rawhide pinions. Your inquiry 
will have prompt attention. Bulletins cov- 


ering the various types of gears sent on 
request. 


W. A. JONES FOUNDRY & MACHINE CO. 
4411 West Roosevelt Road, Chicago, Ill. 





Since 1890 


Jones 


HERRINGBONE — WORM — SPUR—GEAR SPEED REDUCERS 
CUT AND MOLDED TOOTH GEARS -« V-BELT SHEAVES 
ANTI-FRICTION PILLOW BLOCKS-e- PULLEYS 
FRICTION CLUTCHES AND TRANSMISSION APPLIANCES 
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Lyon Appoints Spackman 
General Sales Manager 


H. B. Spackman has been named 
general sales manager of Lyon 
Metal Products, Aurora, III., accord- 
ing to E. D. Power, vice-president 
and general manager. 

In his new position, Mr. Spack- 
man will have supervision of all 
sales activity, including advertising 
and sales promotion, and will have 
associated with him a complete sell- 
ing organization covering four 
major divisions of company ac- 
tivity. 


Milwaukee Welders 
Elect K. L. Hansen 


K. L. Hansen of the Harnisch- 
feger Corp., Milwaukee, was elected 
chairman of the Milwaukee Section 
of the American Welding Society 
at a meeting held on May 27. 

Mr. Hansen has been very active 
for many years in connection with 
the American Society of Electrical 
Engineers as well as the younger 
American Welding Society. He is 
also general chairman of the sum- 
mer meeting of the American 
Welding Society to be held in Mil- 
waukee on June 21. 


Stanley Tool Salesmen 
Meet in New Britain 


A general tool conference of 
Stanley Tool salesmen was held at 
the Stanley Rule and Level Plant, 
New Britain, Conn., July 7, 8, and 
9. Salesmen from all parts of the 
United States, Canada and South 
America came to discuss merchan- 
dising and sales plans for 1938, and 
the development of new hand tools. 


Roloff Engineering Co., Milwau- 
kee, has been appointed sales repre- 
sentatives in that territory for the 
Ajaz Flexible Coupling Co. 








Four who worked hard at the house warm- 
ing of National Mill Supply Co. in South 
Bend: J. D. Kise, C. H. Pierson, vice-presi- 
dent, S. A. Lehman, president, and G. R. 
MacGregor, South Bend branch manager. 




















OSTER 


UIPMEN 


WI Kee) PIPE THREADING AND @& 
CUTTING-OFF MACHINE )» = 


CAPACITY—1” TO 6” 


IT HAS WHAT IT TAKES 
FOR QUICK SALES... 


First... you aren't asking a lot of money 


for it, in spite of its quality-construc- 
tion. Second... . it has easily-explained 
points of operating convenience which 
contribute to high-speed production. 
Third . . 


be forcefully emphasized and demon- 


. economy of die-expense can 


strated. From every angle Wilco No. 
706 is a "thrifty threader", and that's 
what your customers’ Maintenance De- 
partments are looking for. Write today 
for prices and descriptive literature. 


This single die-hea | 
takes care of all 
sizes of pipe withir 
range of machine 
without change o° 
dies except wher 
change of pitch is 


required, 


* 


Small dies held in 
massive holders mea 
a decided economy 
in die-costs for 


Wilco owners. 


THE OSTER MANUFACTURING COMPANY 


Sales Office: 2041 East 6ist Street, Cleveland, Ohio 
Factories: Erie, Penna., and Cleveland, Ohio 
New York City Showroom and Office: 292 Lafayette St. 


Threading Headquarters Since 1893 
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SCHRADER IND 





FOR 





Wherever Air or Hydraulic Pressure is em- 
ployed in any industry, there is a need for 
Schrader Products. 


A. Schrader’s Son Brooklyn, N. Y. 


Division of Scovill Manufacturing Company, Inc 


De Br setae ian” , eae 
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An old timer helps Ross-Willoughby cele- 
brate their 25th anniversary. Bob Dills, 
now with Klinger-Dills, Dayton, pays his 
old gang a visit. With him is Carl Meister, 
Allen Mfg. Co. 


Gilmer Moved to New York 
By U. S. Rubber Products 


C. W. Gilmer, manager of me- 
chanical sales at the Seattle branch 
of United States Rubber Products, 
Inc., has been transferred to the 
New York office as belting sales en- 
gineer, operating under T. A. Ben- 
net, manager. 

L. F. Koepp, formerly salesman 
in the Seattle district, has been ap- 
pointed manager of Mechanical 
sales to take Mr. Gilmer’s place in 
the Seattle branch. 


New Branch in Memphis 


Black & Decker Mfg. Co. has 
opened a branch service station at 
403 Madison Ave., Memphis, Tenn. 
The new branch is completely equip- 
ped with the latest testing and 
servicing tools, has a representative 
stock of replacement parts, and is 
operated by factory-trained person- 
nel. 





Meet the new supply firm in New Britain, 
Conn.—Smith & Klebes. R. J. Smith and 
A. N. Klebes, who formed their own busi- 


| ness recently (see MILL SUPPLIES, June, 


1937) go over some of the early reports. 








1" BELT cg ioale | 


Standard Types of 
THERMOID 
Belting include: 


fir 
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MILWAUKEE INDUSTRIAL BRUSHES 





Industry is going places regardless of all obstacles. 
Battle scarred and weather beaten after conquering 
the elements, the industrial ship PROSPERITY is again 
driving full speed ahead with colors flying. 


MILWAUKEE Industrial Brushes are going places, 
too, because MILWAUKEE has always been one of 
the foremost leaders in supplying industry's brush 
needs. That's why this outstanding line is getting the 
call from all directions. 


Why wait for your ship to come in to put your volume 
of brush business on a worthwhile basis? Ride the 
crest with a line that brings you concrete results. 
Recommend MILWAUKEE for greater brush profits. 








Two prominent personages seen at the 
Silliter-Holden show last month were Fred 
Knowles, Nicholson Files, and Gil Silliter. 


Syntron Co. Moves 
To Homer City, Pa. 


Syntron Co., manufacturer of 
portable electric tools, material 
handling equipment and railroad 
supplies, has moved its factory to 
Homer City, Pa. The change was 
made, according to D. G. Black, gen- 
eral sales manager, because the 
cempany had outgrown its old plant 
in Pittsburgh. 


J. F. Lincoln in England 
To Talk on Welding 


J. F. Lincoln, president of Lincoln 
Electric Co., Cleveland, and in 
whose honor the $200,000 fund was 
created to stimulate _ scientific 
studies of are welding, is in Eng- 
land giving a series of talks before 
various engineering societies. 

He is scheduled to address the 
South Wales and Monmouthshire 
Institute of Engineers, the Insti- 
tute of Engineers and Shipbuilders 
of Scotland and the Institute of 
Mechanical Engineers in London. 


New Building Going Up For 
Consolidated Machinery 


A one-story brick commercial 
building is being erected at 2034 
Imperial St., Los Angeles, for Con- 
solidated Machinery & Supply Co., 
to cover an area of 100x400 ft. 
Plans call for concrete yard paving 
and a shed with ground dimensions 
of 16x30 ft. 





B. R. Paulsen & Co. 
In Larger Quarters 


B. R. Paulsen & Co. Inc., Chicago, 
has taken over larger quarters at 
1755 Madison Street, diagonally 
across the street from the Chicago 
Stadium. 


THE MILWAUKEE 


2212-2236 North 30th Street 


BRUSH. MANUFACTURING CO. 


MILWAUKEE, WISCONSIN 
INDUSTRIAL BRUSHES AND BROOMS OF QUALITY 
FOR PRODUCTION AND MAINTENANCE KEQUIKEMENTS 
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INDUSTRY 
CAN USE 


THOUSANDS 





The Nut That Can’t Shake Loose 


Y a U C BK N BE ScX-Locking Nut 
INCREASE 

YOUR PROFITS BY 
SUPPLYING THEM 


In almost every industrial plant there are machines 

that vibrate and shake. On every one of these there ; 

is need for the “Unshako.” This widespread field of Write for 
use makes the sales possibilities of “Unshako” almost y 
limitless. Details 








Cash in on this market. Get the details about and 
“Unshako,” the nut that won’t shake loose. , 
Dealers 


STANDARD PrREssED STEEL Co. Proposition 


BRANCHES JENKINTOWN, PENNA. SRancnas 


BOSTON CHICAGO 
DETROIT Box 519 sT. LouIsS 
INDIANAPOLIS SAN FRANCISCO 
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-¢ Salability * Profit » 
* Policy » 


THIS 6-POINT CERTIFIED 4s5 DISTRIBUTOR PLAN 
Guarantees ALL 3/ 


|. Full Line 4. Protection 
2. Super-quality 5. Good Profit 
3. Economical Price 6. Sales Aid 






A sound foundation for electrical tool sales and profit. 


THIS ADJUSTABLE SPEED GRINDER 
Minimizes Production Costs 


A-C- 
MODEL 65 


_ Pat. Nos. 1,550,712; 1,923,760 


@ Built in every detail for rapid, continuous production at 
low cost. The U. S. Model 65 Grinder, with its exclusive 
patented feature, making four speeds available, insures an 
efficient peripheral speed right down to the flanges. The 
A.C. motor runs on heavy duty ball bearings, in dust proof 
housings, with positive push button control. Overload pro- 
tection. Low voltage release. The shaft is one piece chrome 
manganese steel. The adjustable wheel guards are boiler 
plate, electric interlock prevents starting motor when gears 
are not in mesh. The proper distribution of metal, heavy 
shaft and large bearings eliminate vibration. 


Dritts - BUFFERS + GRINDERS 


THE STANDARD OF QUALITY SINCE 1897 








THE UNITED STATES ELECTRICAL TOOL CO. 


2498 WEST SIXTH ST., CINCINNATI, OHIO 
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To carry a stock of some thousand sprockets, 
S. C. Horsford of Horsford Brothers had this 


special storage rack built. 


Inside Staff Expanded 
By Superior-Sterling 


Superior-Sterling Co., Bluefield, 
W. Va., has several new faces 
throughout its organization as the 
result of a general expansion pro- 
gram. Lawrence Reynolds is a new 
counter salesman, W. H. Bane a 
new office salesman, Mrs. Helen 
Richardson in the billing depart- 


| ment, and Miss Virginia Black, 


Miss Margaret Burke and Mrs. Era 
Hines, new stenographers. 

C. E. Lilley, vice-president and 
general manager of the firm, at- 
tended the American Mining Con- 


| gress recently in Cincinnati, and 


reports the largest exhibit of min- 
ing and industrial equipment ever 
shown at one of these affairs. 

The distributor has also taken on 
a substantial stock of Diamond 
Chain flexible couplings with capa- 
cities from 1 to 50 hp. 


Advertising Association 
Director 

The Milwaukee Industrial Adver- 
tisers Association recently elected 


R. L. Hamilton of the Dumore Com- 
pany, director for three years. 


New Line of Belting 


Dodge-Newark Supply Co. Inc., 
of Newark, N. J. has just added the 
Graton & Knight line of leather 


| belting. 








Confab at the Silliter-Holden show. Left 
to right: J. T. Swanson, president, Ameri- 
can Saw, Gil Silliter, W. Foy, Union Twist 
Drill Co., H. D. Holden. 
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“| BEARINGS 
* _ - 
Available in over 2OO Stock Sizes 
ield, 
aces 
th , : . 
fare HERE are many and various applications for 
ay Johnson KR* Bearings in your territory. For 
75 instance, such concerns as Paper Mills, Food Ma- 
_ chinery Manufacturers and users, Textile Mills — 
ura 
and in fact any application where ordinary lubricant 
and —" : 3 , e 
a: is likely to spoil goods in process or where lubrication Gravhite Held P tla in Pl 
‘on- a ac 
ae is likely to be neglected. raphite Held Permanently in Place 
on eo E The Johnson method of applying 
_ The Johnson method of combining graphite and graphite to bearings assures the per- 
ver , ‘ manency of the construction. The dove- 
bronze is new and unique. It forms the type of oiled quate os ot otek a? 
on P . 
ond bearing that excites keen interest among purchasing i pang hah sagen proton 
si agents and engineers. At the same time it is a thor- contact. ' 
The dovetail construction of the 
oughly tested and proven bearing with thousands groove itself prevents the graphite from 
A r coming out. 
delivering excellent performance every day. As a The graphite compound is not soluble 
; in water, gasoli d is i 
~ result, Johnson KR Bearings are easy to sell. Take a 7 pesos Ar aera iguanas pra 
e . 
m- sample KR Bearing with you on your next trip. eee eee 
Point out its distinct advantages to all prospective 
users. Impress on them the fact that the graphite ' 
he compound is permanently held in place, that it pro- N ew Literature 
ler vides from 40 to 45% contact with the shaft yet still to help you Sell 
retains the original strength of the bearing. Stress In order to help you line up your 
a : : prospects on their requirements, we 
= these various points — and then watch your sales howe geaend @ welll sick te 
{ ° showing the more than 200 individual 
meCeenae. sizes available from stock. A liberal 
* KR is a stock symbol to indicate Johnson Graphited Bronze Bearings. supply will be furnished upon request. 
= cv 535 SOUTH MILL STREET . NEW CASTLE, PA. 4 
eft 
mney 8 8=— oa leeve BEARING HEADQUARTERS 
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GOOD 
TOOLS 

protect 

QUALITY and QUANTITY 


for the Customer 
...WE protect the Dealer 


... that's why so many mill supply distributors 
find it profitable to stock the Brown & Sharpe 
Line. Brown & Sharpe Mfg. Co., Providence, 










Brown & SHARPE 
TOOLS 


“World’s Standard of Accuracy” 
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They're ganged up near the American Saw 
display in this shot taken at the Silliter- 
Holden show in Hartford. 


James Supply, Chattanooga 
Consolidates Departments 


James Supply Co., one of Chatta- 
nooga’s leading distributors, has 
made several changes in its official 
family in order to consolidate de- 
partments. Until recently the com- 
pany had six different purchasing 
and sales departments. 

H. F. Bickers will be in charge of 
buying for the supply department, 
as well as the others for which he 
formely purchased. R. F. Cool, 
formerly in charge of plumbing and 
heating sales only, has assumed the 
additional responsibility of direct- 
ing sales for the supply department. 


Vance C. Boyd Wins 
Kickers’ Handicap 


Vance C. Boyd copped the kickers’ 
handicap with a net of 76 in the 
annual picnic and golf outing which 
the Standard-Shannon Supply Co., 
Philadelphia, and the Behr-Man- 
ning Co., held on June 4 at the 
Lansdowne Country Club. For next 
year he has a standing bet with 
Tom Trowbridge. 


Sawyer Electric 
In New Building 


The Sawyer Electrical Mfg. Co., 
Los Angeles, is now in its new 
office and factory building at 1007 
East 61st Street. Sawyer manu- 
factures the “Hi-Tower” line of 
hydraulic electric drills, electric 
buffers and pedestal grinders. 


Takes on Bethlehem Pipe 


The Robert M. Hartwell Com- 
pany, Los Angeles, is now handling 
Bethlehem pipe. Its sales activity 
on this line is in the industrial 


| rather than the plumbing or oil 
| fields. 
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We don’t put Parker-Kalon Distributors 


““AROUND EVERY CORNER” 


OU don’t see a “forest” of pins such as this when you look over a map 

of Parker-Kalon’s distribution system. Although seven out of ten concerns 
who make fastenings are prospects for Parker-Kalon Modern Fastening 
Devices, and the right to distribute this famous line is eagerly sought, Parker- 
Kalon exercises close control to assure adequate volume for distributors. 


Even during depression days, we held fast to Point No. 2 of our Policy which 
states that the distribution of our products shall be confined to recognized 
distributors, and limited on a given product to the number of outlets which a 
territory can profitably support. Because we do not spread the business be- 
yond that limit, those distributors who get our line obtain a satisfying volume 
and a substantial profit. 


In setting up the system of distribution for our new line of Cold-forged 
Socket Head Screws, we will no more depart from this protective policy than 
we have in connection with Hardened Self-tapping Screws and other fasten- 
ing devices. 


PARKER-KALON CORPORATION, 192 Varick Street, New York, N. Y. 





A HARDENED SELF-TAPPING SCREW FOR EVERY KIND OF ASSEMBLY 


THE PARKER-KALON POLICY 


PRODUCTS: (a) To maintain our position of leadership in the 
manufacture of the most extensive line of Hardened Self- 
tapping Screws and other fastening devices. (b) To develop 
and add to our line products of proven merit. (c} To maintain 
the highest standards of quality in every Parker-Kalon Product. 


2 SELECTIVE DISTRIBUTION: To sell only through recognized 
distributors, and to limit distribution of a given product 
to the number of jobbers a territory can profitably support. 


PROHT MARGIN: To provide an adequate margin of profit 
for our distributors, 


PROTECTION AGAINST PRICE DECUNES: To do everything 

reasonable to protect our distributors against losses 
through price changes, 

PROTECTION AGAINST “DEAD” STOCK: To protect jobbers 

against unsatisfactory turnover by exchanging any slow 
moving stock for faster selling merchandise. 


PRICE MAINTENANCE: To establish and strictly maintain 
resale prices to assure distributors a fair profit on every 
sale, and other benefits which result from a stabilized market, 


PROTECTION AGAINST NON-STOCKING DISTRIBUTORS: To main- 
tain price differentials to protect jobbers who carry a rep- 
resentative stock against those who do not. 


SALES PROMOTION: To create and increase the demand for 

Parker-Kalon Products by consistent direct-mail and pub- 
lication advertising. Also to furnish adequate and effective 
printed matter and other sales helps co our distributors. 


SALES COOPERATION: To maintain a force of trained sales 
engineers whose sole function is to develop business for 
distri i i issi y work in the field. 





our 


10 ORDERS AND mQuINES : To réfer to our distributors orders 
and inquiries received direct from users and prospects. 


KER-KALON adn FASTENING DEVICES 


to 
- 4 


SOLD ONLY THROUGH RECOGNIZED DISTRIBUTORS 
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PRESENTING..THE MOST Powerful 
DUMORE LATHE GRINDER EVER BUILT 


ARRON ——Hdwe. & Sooely &e- | 


NTA—Fulton Supp 
BAL TMORE — L 
BIRMINGHAM— Young & Van 
Supply Co 
Moore- Handley Hdwe. Co. 
BOSTON —Chandier @ varquher 


Chase, Parker & Co., Inc 
(Cambridge) Cutter, Wood a 


Sander 
BRIDGEPORT. CONN. — Hunter 
avens 
BUFFAL ee ee McCarthy & 


E.A Kinsey Co 
ND — Cleveland Too! 
~4 _ 


son Supply Co 
ammond 
Sexton 


DAYTON—c 7H. Gontgor Macty. | 
DENVER— Hendrie & Boltho' 


Mf 
— ioe) 
A. Strelinger 


It's the “Chief” 





a brand new | H.P. grinder especially 


built for heavy internal or external use where it is 
necessary to have a tool that can remove a large 
amount of stock and also be able to maintain precision 


tolerances of 1/10,000 of an inch. The “Chief” has a 


dynamically balanced 


motor. . 


. totally enclosed 


constant speed A.C..-_D.C. 


. continuous duty, split 


tolerance bearings in both motor and quill and also the 


famous Dumore quill construction.* 
available, five for internal work, one for external. 


Six quills are 


In- 


ternal quills grind to a depth of 6, 12, 16, 20, and 24 


inches. 


Quill speeds vary from 3,450 to 8,200 r.p.m., 


giving correct speeds to wheels from eight inches to 


three inches in diameter . . . 


tributor 


on any Dumore tool 


Frwat PA.— *. Weller Sup.Co. 
YNE “m Natt Mill Sup. Co 
RAND RAPIDS — Mfrs.Sap.Co 
GREENVIL LE, 8. C.—Carolina 


ipply Co. 
HARTFORD — Honter & Havens | 


Silliter-Holden, Inc 
HOLYOKE—J. Russe! & Co 
HOUSTON~~ Wessendorfi. 


Nel 0. 
INDIANAPOL, 11 Eltcher- 
Dawson ° 


| & Mooi 
KANSAS C ITY Mo, — Elifeldt 
Lae & Machy ——_- o 
Eo, yt OK: 
KNO vit wey 3. fe 
LANCASTER, PA.—Reilly Bros. 
Raub. 


Lown. 1.,.MASS.—Nebes 


Machinest Too! & Sapply Co 
M.N. Thackaberr: 
MI LWAUKER—W. A. Voell 


Western Iron Stores Co 





| REA men. 


Ask any Dumore dis- 
listed below for more detailed information 
no obligation of course. 


*U. S. Patent No. 1,859,068 
THE DUMORE CO., Dept. 167-6, Racine, Wis. 


THESE DISTRIBUTORS STOCK DUMORE TOOLS 


MINNE atin = 5) R 
4.3 Ly ny eo. 
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i . Led 
ng A. — Maske- 
iw. 
NASAVIL LE— BufordBros ,Inc 
abe! Abrasiv e Machine 


yy 
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MUSKEGON, 
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‘age, Steele & Fi 

NEW ORLEANS—Ot liver H. 
VanHorn Co 

NEW || YORK ( CITY Morris 


Garantee Specialty Co. 

Hansen & Yorke Co., Inc 
ORLANDO, FLA. —Harry P. 
ole, 


‘ouch & Heyle ine. 
a 


PEORIA 
PHIL, ADEL PHIA Maddoe! 


-B Rapp. Machinery 
PITTSBURGH _ _fiantae- Ma- 
chinists Su 
PORTLAND, One. andl E.Hasel- 
tine & ( 


PROVIDENC E — Belcher & 
“wom 


Reynolds Machinery 


PA.— , Reading Ma- 
hine & Tool ¢ 


C. Duncan | RIC BMOMD —— Seite - Courtney 
CHESTER, N. Y 


RC ee . —— Erskine- 

ROC KFORD, ILL. — Mid-States 
Indus. © 

ee wit. — Reichie 


| ST. Pos — Coleord Griaht 





Machinery & Su; 


| SALT LAKE CITY ans A 
new HA AVE o. S. Mersick | ‘4 





Hardware Co 

SAN FRANC sc: nse pPawen, 
Rick tt ~ppene © 

SEATTL E ie caste & Co. 
Seattle Hardware Co. 

SOUTH BEND — South Bend 


spminc pikes: Mass. — 
al 


jadian Fairbanks-Morse 
YN. Y. ——Fred K .Bianchard 
ULSA—Mach. Tool & Supply 
wousTEs. MASS. — Waite 


YORK. Pa. York Machy. & 


EXPORT DEPT —Duamore Co. 


—New York. 











There you have it—another example of 
the way Dumore directs grinder pros- 
pects “right to the door” 
distributors. . . . But there are other 
ways, too, in which Dumore “goes to bat 
you” —told in the new booklet, 
“Dumore Cooperates.” 


of Dumore 


for 
It’s free—why 
not write for your copy today. 


THE DUMORE COMPANY 
Dept. 167-G, Racine, Wis. 


MILL SUPPLIES @ JULY 1937 


New Permite Distributor 


The Galloup Pipe and Supply Co., 
Battle Creek, Mich., has taken on 
a distributor’s franchise to handle 
Pérmite aluminum paint manufac- 
tured by Aluminum Industries, Cin- 
cinnati, O. \ 


New Subscribers Added 


To Research Bureau 


Latest subscriptions to the In- 
dustrial Supply Research Bureau 
are Fred K. Blanchard, Inc., Troy, 
N. Y., and C. S. Mersick Co., New 
Haven, Conn., both members of the 
National association, and Republic 
Rubber division, Lee Rubber & Tire 
Corp., Youngstown, O. 


Berlo Elected President 
Of Hinds & Coon Co. 


Fred W. Berlo was elected presi- 
dent and treasurer of Hinds & Coon 
Co., Boston, at a meeting of the 
board of directors held June 15. At 
the same time Hedley Halfyard was 
elected president. 


Three Houses Join 
National Association 


Three new members of the Na- 
tional Supply and Machinery Dis- 
tributors’ Association have just 
been announced by Harry Rinehart, 
secretary. They are Manufacturers 
Supply Co., Cleveland; Tafel Elec- 
tric Co., Louisville and Kelley-How- 
Thomson Co., Duluth, Minn. 


Takes on Valves and Traps 


Owen-Richards Co. Inc., Birming- 
ham, has been appointed distributor 
for Hancock valves and Yarway 
traps and strainers. 


Grevatone Studios, Inc 
S. C. and J. S. Horsford ready for a brisk 
over-the-counter business in their new head- 
quarters. 











H t M H Dt Uniformly soft 


Qt 


steel, freedom from hard 
spots make for the easy 
and accurate threading that 
means tast work, a good 


job and a satisfied customer. 


SME ON CAVEMEN, COMPANY 
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SALES SUPPORT 


For fifty years Trimo has followed a policy of support- 
ing the industrial distributor with 100% cooperation. 


In your 1937 selling you can count on twofold coopera- 
tion. 


)@ 
\/eH!’ TRIMO 
/ ALLOY 
PIPE ee 


STEEL ALLOYS 


Look for the Red Tag, 
always attached to ev- 
ery Trimo Pipe Wrench 


TRIMO 


A product whose performance checks squarely with 

1 the things you say Trimo will do. Trimo's strength, 
quality and dependability keeps satisfied customers 
on your books. 


Trimo is advertised month after month in the busi- 

2 ness papers read by the men you call on. Your 
customers are sold by Trimo advertising and Trimo 
quality. 


Let this twofold support increase your wrench sales for 
you by carrying Trimo tools in your stock. 


TRIMONT MFG. CO., Inc. 


ROXBURY (BOSTON), MASS. 
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Big business at the Silliter-Holden Show, 
Hartford. E. W. Ellsworth, Stanley Elec- 
tric Tool, demonstrates to Roger Berger, 
p. a. for Underwood-Elliott-Fischer. 


Sylar Heads Supply Dept. 
For Eckerly and Johnson 


Charles A. Sylar, who was with 
James Supply Co. for 20 years and 
head of the supply department at 
the time of his resignation, is now 
in charge of the new mill supply 
department for Eckerly and John- 
son Co. of Chattanooga. Eckerly 
and Johnson came into being about 
a year ago as a plumbing and heat- 
ing distributor, and have es- 
tablished the mill supply depart- 
ment with Mr. Sylar in charge. 


Gets Huge TVA Order 


Mills & Lupton Supply Co., Chat- 
tanooga, reports an order of several 
carloads of conduit, totaling $14,- 
000, for the four dams which the 
Tennessee Valley Authority is 
building in the Tennessee River 
valley. It is being shipped direct 
from the factory. 


Hancock Valve 
Appoints Gibbons 


The Hancock Valve Division of 
the Consolidated Ashcroft Hancock 
Co., Bridgeport, Conn., has added 
James A. Gibbons to its field sales 
organization. Mr. Gibbons will 
specialize on industrial power plant 
and public utility construction work. 
He comes to Hancock from the Pea- 
body Engineering Corp. of New 
York City, manufacturers of com- 
bustion equipment, where he was in 
charge of advertising, sales promo- 
tion and publicity on central power 
station and industrial engineering. 


Blue Ridge Hardware 
Adds Welding and Fans 


Blue Ridge Hardware & Supply 
Co., Bassett, Va., has been ap- 
pointed distributor for Linde weld- 
ing equipment, and for Diehl fans 
and motors. 




















You Sell 
When You Tell 


ALL THE BENEFITS 
OF YOUR PRODUCT 











Sales are more easily made when you know and tell prospects all the 
features of your product — plus all the benefits and advantages it will 
give them. 


Here, for instance, are the advantages and economies which Medart 
V-Belt Drives will assure your customers: 


Reduced belt expense ... Greater economy... Longer life ... More ef- 
fective transmission of power ... Maintenance of proper belt tension and 
extreme flexibility result in a more uniform drive—and positive speeds... 
No vibration — both driving and driven machines run more smoothly .. . 
Especially adaptable to extremely short centers. 


Sheaves furnished with any number of grooves —all pitch diameters. 


Prompt service on stock or special requirements —plus the VALUE of a 
definite black-on-white Distributor Policy that means what it says. 


THE MEDART COMPANY, General Offices and Works: 3514 De Kalb St.; St. Louis, Mo. 
Engineering Sales Offices: Cincinnati, Cleveland, New York, Philadelphia, Buffalo, Chicago, 
Pittsburgh, New Orleans, San Francisco, Denver, Charlotte, Birmingham, Milwaukee, 

Detroit, Los Angeles, Atlanta, Grand Rapids, Indianapolis, Dallas, Minneapolis, Kansas City. 











Everything IN POWER TRANSMISSION & SPECIAL EQUIPMENT 
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New [4 inch 


Metal-Cutting 
BAND SAW 


The regular 14-inch Delta band saw, fitted 
with counter-shaft to reduce the speed, has 
been used in hundreds of shops for cutting 
Iron, Steel, Brass, Bronze and Aluminum 
bars, shapes and sheets; in foundries for 
cutting off gates; in die-casting shops for 
trimming and sawing castings. 

Here is a new and improved back-geared 
model which is even more ideal for this 
work. It is the perfect machine for the 
general machine shop, toolroom or experi- 
mental shop, where many different mate- 
rials must be cut. 


It takes the place of a power hacksaw in 
cutting off bars and shapes; it is used in 
the toolroom for sawing off tool, die and 
fixture stock; it will cut uniform strips from 
sheets; it saves hours of time in cutting 
templates and similar tools, and will cut 
almost any material, such as asbestos, mica, 
vulcanite, fiber, etc. . . . difficult to cut 
by ordinary means. 


It will “double in wood," too, by a simple 
change of belts, as provision is made for 
four low metal-cutting speeds and one high 
speed for wood sawing. 


Write for special circular giving full details 
and specifications. 


14” Back-geared Metal-Cutting Band 
$ 5 Saw, complete with guards, 8” arbor 
. pulley for wood and cone pulley for 


motel. With one 14-tooth metal-cut- 

ting blade. Without light attachment, 
belts, stand, motor or motor pulley. Shipping weight 
175 ibs. . 








One of these draw-die 
segment rings was im- 
practical to cut on the 
milling machine because 
of the diameter of cut- 
ter required; the other 
because the diameter of 
the ring was too large 
for the milling machine 
Both, however, are cut 
with ease and speed on 
the Delta band saw. Try 
your next “awkward” 
job on one of these 
versatile tools. 





DELTA Manufacturing Company 


678 East Vienna Avenue, Milwaukee, Wisconsin 
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We interrupted the course of business long 
enough to get this inside shot at part of 
the staff of Mine & Smelter Supply Co., 
Salt Lake City branch. R. W. Butler, 
branch manager, is third from the left. 


Horsford Brothers In 
| Their New Quarters 


| The new home of Horsford 
| Brothers Co., at 944 Folsom Street, 

San Francisco, announced in MILL 
| SUPPLIES’ May issue, contains 12,- 
|000 square feet of floor space on 

one floor and mezzanine. Excellent 
| day-lighting is provided by 24 sky- 
lights and large windows across the 
\front of the building. Trucks may 
|be driven directly inside the build- 
jing, through a rear entrance, for 
| loading and unloading. 

One of the accompanying views 
|shows S. C. and J. S. Horsford at 
the service counter, and a portion 
|of the front section of the building. 
Note the orderly stocks of V-belts. 
The other picture shows S. C. 
'Horsford before an especially de- 
|signed rack, which stores 1,000 
sprockets. 

Horsford Brothers Co., estab- 
| lished in 1900, specializes on power 
‘screen equipment. 








| Inside and outside men. .E. F. Hughes, 
| left, does his stuff inside the Harris Supply 
| Co.'s store in Portland, Ore., and Roy D. 
| Smith is one of the firm's crack outside 
| salesmen. 
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Victor Belting & Rubber Co. 
Has New Los Angeles Home 


The Victor Belting & Rubber Co. 
of Los Angeles recently moved into 
its new home at 2316 East 38th 
Street in the heart of the industrial 
district. Charles H. Coffey, presi- 
dent, and James B. Coffey, vice- 
president, have been in the indus- 
trial and mill supply business in 
Los Angeles since 1908. 

Victor is one of the oldest West 
Coast distributors of the Thermoid 
line of industrial rubber products, 
carrying a complete stock of belt- 
ing, hose, packing, and brake lining. 
They are also distributors for Globe 
Woven Belting Co. of Buffalo, the 
Page Belting Co. of Concord, N. H., 
and have the distribution of the 
industrial rubber and oil skin cloth- 
ing and rubber boots of the United 
States Rubber Co. 

During the last few years they 
have been made Southern Califor- 
nia distributor for the Quigley Co. 
of New York and carry a complete 
stock of refractories, ‘“Insulbrix,” 
protective coating, “Annite.” 


Office Air Conditioned 
By Duluth Distributor 


Anticipating a hot summer, W. P. 
& R. S. Mars Co. of Duluth, Mich. 
has installed an air conditioning 
system to keep the office cool and 
comfortable. New salesmen with 
this distributor are C. H. Kirkwood 
and M. M. Elderry. 


Takes on Rubber Line 


Eckerly-Johnson Co., Broad and 
13th Sts., Chattanooga, Tenn., has 
been appointed distributor of the 
complete line of mechanical rubber 
goods of the New York Belting & 
Packing Co. 





F. Melms, superintendent, and J. |. Creigh- 
ton, secretary, do a little checking up on 
the orderly stock room of the Intermoun- 
tain Belting & Packing Co., Denver. 





NORTON ABRASIVES | 














New Handle Cuts Rubbing Effort 50 % 


“ao,  gemkie.. 
RUBBING 
BRICK 


For Smoothing Concrete and Stone Work 


Half the labor of using an ordinary rubbing brick 
is in the cramping, tiring grip the user must employ. 
It’s some job in itself just to hang on to a 314 |b. 
brick! 

This useless waste of energy is now eliminated by 
the scientifically designed handle of the NORTON 
Fluted Rubbing Brick. 


devote his entire attention to the scouring job as 


The operator may now 


the perfect balance of the brick relieves him of half 
the effort required to hold it. More square feet 
scoured in less time, with less effort is a real contri- 


bution to today’s fast moving construction schedules. 


Send for complete information and prices so 
you can present to your industrial customers 
the whole story of the 


CRYSTOLON 
Rubbing Brick 
with Handle 


“s77 


BEHR-MANNING 


(DIVISION OF NORTON COMPANY) 


THRs, N. ¥. 
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It may be trite but it’s still mighty true that “goods well made 
are half sold.” You naturally want to know how well made are 
the goods you sell. We propose to show you. In a series of 
articles, of which this is No. 1, we'll take you behind the 
scenes in the vast Goodrich Mechanical Rubber Goods plant, 
and show you how we make the products you sell... . You'll 
see how the most modern equipment and thousands of skilled 
workmen here are producing goods so well made that you 
can sell them with confidence and now they'll stay sold. 


Let’s get right down to cases, and start with Goodrich belting. 


1. Here you see tons of crude rubber being unloaded. Goodrich buys 
hundreds of different raw materials from every corner of the world 
including palm oil from Africa, asbestos from Canada, talc from Ver- 
mont, a host of other materials from all parts of the United States, and 
of course an endless stream of crude rubber from the colorful Far Ease. 


2. First stage in making the belts you sell—crude rubber being broken 
up in the plasticating machine. By the way, this mighty machine 
used to vibrate so that machines nearby were affected. Now it's 
completely tamed because it’s mounted on Goodrich Vibro-Insulators. 


“i ‘ 
t kh 








5. They shall not pass! All cotton duck 
used in Goodrich belts is carefully exam- 
ined for knots or flaws of any kind before 
4. 1000-lb. batches of rubber being used. Goodrich examines not just 
and compounds are mixed with samples from each lot but a// fabric— 
absolute uniformity in this passes it over this strong light so that 
giant Banbury internal mixer. the tiniest flaw would be seen easily. 
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THE SCENES 


7. Belt killers. Goodrich engineers deliberately devise tests 
that are “belt killers”—then find ways and means of building a 


pressure 
bele chat will withstand these abuses. 


6. Taking the cure. Goodrich belts are cured under high 
between hydraulically-operated, steam-heated platens. 


8. First of the 

* : 

= te - making the Plylock Splice 

Radia he —application of the “ply- 

. 7 ylock locking” fabric. 
Plicereh e : 

Patented Good. 

rich method of 

making beles end. 

less on the drive 

Orin the shop of 

the Dictsibuee, 


- Portable electric yulcan. 
a used in Making belts 
) ess by the Plylock Method. 
» ’ = 


11. This Goodrich truck has traveled over 100,000 
miles to demonstrate the Plylock Splice to Goodrich 


Distributors and their customers. 
though our entire reputation depended on it. That sort of manufac- 
turing produces goods that are easier for you to sell—goods that 


transmission belts, and in the testing of materials for them. If we 
could show you every step and every test, you would realize that stand up in use, and so bring profitable repeat business for you. The 
B. F. Goodrich Co., Mechanical Rubber Goods Div., Akron, Ohio. 


every Goodrich belt is made as carefully and as painstakingly as 
OKO 


Ory Tiesto sl pO . nunean 
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There you have just a few of the steps in the making of Goodrich 








CHICAGO 


HAMMERS 


-# 


CHICAGO RAWHIDE MFC., CO. 


1290 Elston Avenue, Chicago 
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Three Distributors Hold 
Industrial Exhibits 


(Continued from page 25) 








ing, June 4. (The company’s main 


_ office and store is in Fort Wayne.) 


Products of 67 manufacturers 
were on display on the first and sec- 


ond floors for the many plant offi- | 





hi ts ree Si yet 3 Ap oggk 


New home of the National Mill Supply 
Co., South Bend, Ind., where the firm held 


its industrial show last month. 


cials and buying factors who passed 
through the building. Three edu- 
cational pictures and talkies pro- 
vided a “different” touch to the 
show. These were: “The Wonder 
World of Chemistry,” by Du Pont; 
“Boulder Dam Pictures,” by the 


It was hot in Columbus during Ross-Wil- 
loughby's silver anniversary exhibit. "Dave" 
Jones, Lunkenheimer Co., looks around with 
interest at other displays, mopping his 
brow between looks. 


American Steel and Wire Company, 
and “Gold Mining in the Klondike” 
by Carl Pierson. 

A total of 86 useful prizes were 
awarded guests and a buffet lunch 
and refreshments were served. 

The “admission ticket” presented 
each invited guest provided the 
means to eligibility for the prize 
awards. On the first page of this 
folder space was provided for filling 
in name, title, company and address. 
It was necessary to fill this out in 
order to be eligible for the attend- 
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ABR 


| 





HARD FACTS thai 
Warm Up Cold Prospects 


Here are hard selling facts that take 
an ordinary sales talk on abrasives out 
of the rut and warm up the coldest 
prospects. 

Twenty-four hour delivery action on 
all orders by a young, aggressive organ- 
ization that is on its toes every minute 
of every day—a complete line of Jewel 
Abrasives for every need —a new 
modern package, Jewel ‘“Masterpak,” 
prevents collision damage to edges 
and corners of sheets, brings all 
Jewel Abrasives to your customers 
factory-new. 


And Genuine Technical Help 


Your customers have the full co- 
operation of our service engineers on 
any abrasive efficiency or economy 
problem. It’s the service of a young, 
alert company whose engineers aver- 
age twenty-five years’ experience with 
abrasives. 


Write for information on 
attractive Jewel Franchise. 
Abrasive Products, Inc., 
South Braintree, Mass. 


ASIVE 
—*: 





JEWELOX © JEWEL EMERY 


JEWEL GARNET NEW PR ESS 


PRODUCTS 


INC. 








a mm “oe Ba ae oe aa 2 





AL 


- 


that 
ects 


it take 
es out 
oldest 


ion on 
organ. 
ninute 
Jewel 
| mew 
~pak,” 
edges 
s all 
omers 


Help 


Il co. 
rs on 
nomy 
oung, 
aver- 

with 








ance prize provided by National. 
On the remaining three pages were 
listed the exhibitors, and the visi- 
tor’s card had to be punched at an 
exhibitor’s booth in order for him 
to be eligible for that exhibitor’s 
prize. Space was also provided 
opposite each exhibitor’s name for 
checking in case catalogs on that 
manufacturer’s name were desired. 

The new home on the National 
Mill Supply Company in South Bend 
is on property recently purchased 
by the company. The complete 
“plant,” consisting of two stories 
and basement under part, provides 
15,000 sq.ft. of floor space. Among 
the visitors at the industrial show 
were Walter Bletch and George 
Goodbold of Universal Valve and 
Fittings Co., Cleveland distributor. 








Hosology 


(Continued from page 18) 








very flexible as well as durable. 

Suction hose likewise varies with 
service. Where there is a possibil- 
ity of crushing, as in pumping out 


excavations, the hose is normally | 
“rough bore,” that is, is reinforced | 


with a heavy flat wire inside. Stock 
diameters run up to 4 in. ID. 
“Smooth-bore” types are reinforced 


with wound wire built into the wall, | 


or for light service, are simply 
cured hard enough to resist low 
vacuums. Heavy-duty hose for 
vacuum cleaning normally has a 
round wire inserted, giving the out- 
side a ribbed appearance. For acid 
service, the wire reinforcement is 
coppered steel with an extra heavy 
tube. Combination suction and dis- 
charge hoses built on round wire 


will withstand discharge pressures | 


up to 50 lb. and can be hammered | 
back to shape after crushing. The | 


wire reinforcing is used in the 
large-diameter hose for flexible con- 
nections in dredging discharge 
service, where inside diameter may 
run up to 18 in. or larger. 

Special grades of hose for fire 
protection in the presence of cor- 
rosive fumes are usually of wrapped 
construction, with extra ply at the 
ends for reinforcing near the coup- 
lings and with ends capped with 
rubber to keep the fumes from 
working into the plies. 

The food and beverage industries 
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WHO KILLED 
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THE MASTER MECHANIC? 


Confidentially it wasn’t murder. It was suicide. The poor 
devil had a bellyfull of leaking valves and constantly 
mounting repair costs. He deliberately stepped into the 
elevator shaft at the tenth floor while the elevator was 
at the twelfth. 


What a pity, for a week later a Hancock salesman 
called with the complete answer to his problem. 


To thousands of other master mechanics the new 
Hancock Bronze Valves have brought reduced main- 
tenance costs and freedom from leaky valves. For these 
new Hancocks have stainless steel seats and discs 
almost as hard as armor-piercing Navy projectiles (500 
Brinell). So hard they smash boiler scale, pipe turnings 
or nails between them without leaving a trace. So hard 
they are still steam-tight after being ‘just cracked’’ for 
a year on 125 pound steam. 

Today, thanks to Hancock, many master mechanics 
have stopped replacing or regrinding seats and discs. 
The new Hancocks have lasted 16 times as long as any 
other valve for a Massachusetts rubber company .. . 25 
times as long for an Ohio steelmaker . . . 42 times as 
long for a Texas oil refiner and 75 times as long for a 
New York refrigerator builder. 

Buy a dozen of these new Hancock Valves. 

Put them on any service in your plant. And 

if, after 90 days, they aren’t the best bronze 

valves you ever used, we'll refund double 
what you paid for them. 





HANCOCK’ TOBIN BRONZE 
STEMS ARE ALMOST AS 
HARD AS THE SEATS AND 
DISCS IN MANY VALVES. 











Don’t waste time wet-nursing weak-sister valves .. . 
Order some trial Hancocks today from your jobber. 
Hancock Valve Division, Consolidated Ashcroft Hancock 
Company, Bridgeport, Connecticut. 


HANCOCK VALVES 





yy time 


turnover on 


PUMPS 


survey of distributors dis- 
2 Be d the average annual sales 
of pumps as $1323.00, the aver- 
age stock carried $380 with a 
turnover of 3.5 times. 





THATS A GOOD TURNOVER 
not every product will give as good 
a showing. 


YOUR CONTACTS ARE AL- 
READY MADE—when your sales- 
men call on manufacturing plants, 
contractors, public utilities, mines, 
quarries, etc., it would be compara- 
tively easy to capitalize on those 
contacts and sell pumps in conjunc- 
tion with the other products you 
distribute. 

THE MARKET IS UNLIMITED 
and Roper Rotary Pumps are well 
known to the trade. 


NOT TOO TECHNICAL—the aver- 
age salesman can quickly learn the 
rudiments. 


OUR SALESMEN WILL HELP 
YOU on any difficult problems. 


A COMPLETE LINE of Hand and 
Power Pumps for all purposes,— 
competitively priced, offers you and 
your salesmen a good profit. Write 
today for complete details. 


GEO. D. ROPER CORP. 
Rockford, Ill. 


RO 


JER 





normally require hose which will 
not impart taste, taint or odor to 
the fluid conveyed. Often hose with 
a white lining is preferred. Brew- 
er’s hose must be smooth bore; any 
friction sets up eddies which make 
“wild beer.” Such hose can handle 
hot or cold liquids, low-pressure 
steam, acidulous beverages, etc., 
without imparting taste or odor, 
as for example, a common garden 
hose would. 

Data for this article was received 
from: The B. F. Goodrich Company, 
The Manhattan Rubber Mfg. Divi- 
sion of Raybestos-Manhattan, Inc.; 
Hewitt Rubber Corporation; Elec- 
tric Hose & Rubber Co.; N. Y. Belt- 
ing & Packing Co, 








Big Customers of the 
Open Spaces 
(Continued from page 23) 








valves and fittings because we sell 
a lot of these products to the mines 


| for use in water and air lines. Gate 


valves, globe, check, pressure regu- 
lating and safety valves are fast 
movers. Then there is a nice busi- 
ness on materials for insulating 
pipe and boilers, and, naturally, 
pipe cutting and threading ma- 
chines and tools. 

There’s also a good reason for 
our ample stock of steel, 


quantity, in various 
sizes—drill, tool, structural, 
and plate steel. And don’t over- 
look the reinforcing steel that is 
purchased for use in equipment 
foundations and the cold rolled 
shafting that is needed for trans- 


shapes and 


_ mission purposes. 


| electricians use friction tape. 


Both oxy-acetylene and electric 
arc welding equipment are in de- 
mand in the mines for repair work 
and general maintenance and also 
in the installation of pipe lines and 
structural steel, and in tank work. 

High temperature bonding mor- 
tars are used in the smelters. Mine 
It’s 
hardly necessary to mention that 
we sell lots of screens for screening 
ore. You might not realize, though, 
that we sell much babbitt, both high 
speed and low grade, and that 
blacksmith forges—and other black- 
smith tools, for that matter—keep 
moving all the time. Nails, bolts, 
nuts, rivets, track spikes and rails 
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: NO. 32A QUART SIZE 
_ MECHANIC'S GRADE 
TORCHES 
AND 
FIREPOTS 
E | CLAYTON & LAMBERT 


MFG. CO. 
= _ DETROIT MICHIGAN — 
ann ncn 
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Solid Woven White Cotton Belt- 
ing 

Solid Woven Waterproof Treated 
Belting 

Endless Woven Belts 

Harvester Webbing 

Sifter Brush Webbing 

Shoe Machine Webbing 

Bolting Cloth Webbing 

Apron Webbing 

Spindle Banding 

Linen Webbing 

Other webbing and belting spe- 
cialties 

eee 


Clobe Woven Products are 
sold thru Mill Supply distribu- 
tors. Write us for samples 
and prices. 


Globe Woven BeltingColne 


1390-13598 CLINT 


BUFFALO NEW YORK 








UALR LULL LLL LCL PRR Dmg 


uit 





BE LLL LLL Cee 














TT Wit 








i 











Help 


vour customers 
cut costs 
yith these two 


Recognized Quality Lines 








DESMOND 
GRINDING WHEEL DRESSERS 
AND CUTTERS 





For more than 26 years, users have 
found the Desmond 
truing tools unsurpassed for maintain- 


line of wheel 
ing low grinding costs. Desmond is 
the recognized headquarters for wheel 
truing equipment 
the only complete line on the market. 


and manufactures 








SIMPLEX 
STEEL SLIDE VISES 





There are few plants that could not 
cut costs today by installing new vises. 
Old, worn-out vises cause lost time and 
accidents. Help your customers real- 
ize these facts and offer them the ad- 
vantages of Simplex Steel Slide Vises. 
The solid steel slide is an exclusive 
Simplex feature and makes Simplex 
vises far stronger, more rugged, and 
easier to use. 








Desmond Dresser and Simplex Vise 
Catalogs, Catalog Sheets for Distribu- 
tors’ Salesmen, and up-to-date price 
lists will be gladly sent on request. 


The 
Desmond-Stephan Mfg. Co. 


URBANA, OHIO 








for the mine cars—all steady sel- 
lers. And let’s not forget lubri- 
cators and lubricating systems for 
use on machinery and other equip- 
ment in mine, mill, smelter or ma- 
chine shop. Thus an opportunity | 
is presented for selling specialized 
lubricants. 

This outline of industrial sup- 
plies, equipment and tools sold to 
the mining industry is based on a 
rather casual walk through our 
warehouse, but chances are that 
were you to dig down further and 
run through our perpetual stock 
inventory cards, you would find that 
nearly all items we record are used 
in one or another of the mining 
industry workshops. Selling the 
mines is not greatly different than 
selling the steel, cotton or lumber 
mills, although the distributor who 


| serves the mining industry finds a 
| greater 
i types of equipment than does his 
i contemporary in the East or Mid- 
West. 


market for certain other 


We try to serve the mines—as 
you do your customers—with ade- 
quate stocks, faithful service and 
intelligent salesmanship. 

However, I would not want man- 
ufacturers or distributors in other 


impression that this is a distrib- 


| sections of the country to gain the | 


utor’s paradise and that the selling | 


of equipment and supplies to indus- 
tries in Arizona is a simple matter. 
Competition in this territory is 
keen, as it is in other territories, 
and by no means do we have an 
inside track on the business with 
the mines in Arizona. We are be- 
tween two forces here—the distrib- 
utors on the east at El] Paso and 
on the west at Los Angeles, and 
with the added handicap of a con- 
sumer sales tax that has to be ap- 
plied to sales to industrials in Ari- 
zona that the outside distributor 
does not apply, we find the going 
rather hard in some directions. 

Then, too, it must be taken into 
account that the Arizona territory 
embraces an area of approximately 
114,000 square miles. (I believe we 
rank fourth 
Union as to area). In this great 
expanse of country there are not 
more than 450,000 people, approxi- 
mately half of whom are Indians 
and Mexicans. This will paint a 
picture to you of long gaps _ be- 
tween customers—and of heavy 
selling expense. 
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in the states of the | 


ADV ANCE - 


BUILDS UP YOUR 


INDUSTRIAL 
BUSINESS 














| 


Industrial plants ever y- 
where are cutting hand- 
ling costs by using Ad- 
vance-Badger Car Mov- 
ers. They place a world 
of power at the disposal 
of one man, save money, 
and eliminate lost motion. 
Distributors who want to 
build up profitable sales 
will be attracted to the 
possibilities for increased 
business that the Ad- 
vance-Badger Car Mov- 
ers offer. 
















POWER KING 
The Power King 
shown is a well 
known tool, 
Strong con- 
struction, ease 
of handling, and 
fast action make 
it a powerful 
fool for heavy 
duty work. 





























NEW BADGER 
The New Badger shown 
is light, well balanced, 
and easy to handle and 
transport. Has powerful 
forward thrust that will 
move any cor. 





The Advance - Badger 
Line offers excellent 
profit opportunities for 
distributors. Let us send 
you full details. 


@ Power 
King 


@ Badger 
Car Mover 


@ New Bad- 
ger Car 
Mover 


@® Advance 
Safety Car 
Wrench 


The ADVANCE CAR 
MOVER CO., Inc. 


Appleton, Wisconsin 
CANADIAN ADVANCE CAR MOVER CO. 
WELLAND, ONTARIO, CANADA 


NEW 
BADGER 
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Credit Where It’s Due 


(Continued from page 21) 











total percentages, so that compari- 
son of each group may be made 
with the whole. 


Credit Analysis 
District No. 1 May 1. 1937 
Pay- 


ments 
Amount of 45-60 60-90 3-6 Over6 Re- 
Statement days days mos. mos. marks 


+ Se 125. 25. 2% 

B. Brown........ 200 7%. 

Carr Co. ee 50 50 10 
Davidson Co..... 140 15. 5 2 
Green Co...... . 190 10 5 2 
Black Co... . . 13% 6 10 1 
Lumber Co. . 80 1] 20 5 
Hardware Co. 100. 8 20 10 
Cotton Mill... . 90 25 15 

Oil Mill. . . 200 75 


@ Stronger heads and stronger threads are charac- 2,000 300. 150. 30 
teristic of cap screws made by the Kaufman 
Process, patented—our own plant development Percentage 


that has set up new standards in commercial cap 





Overdue 24% 45-60 Days 15% 
screw production. Accuracy, far more constant than | Under 45 Days 76% 60-90 Days.. 74% 
was possible before, is an advantage this method as- | 3-6 Months N% 
* sures the assembly line. Finish, too, is improved and y i. theat 
the cap screw made by this method today is demon- | ee 
Address the Factory or Our Nearest strably far superior to that of only ten years ago.Great- | p ee y on yn 3 : 
Tisetlinmeas er strength, greater accuracy,a finer finish—that is what a ee rol a “~ 
you buy when you order Cleveland Cap Screws. Ask for Dat No3 =" =” 74% on 
CHICAGO, 726 W. Washington Blvd. Catalog Snouiounens price list. THE CLEVELAND CAP Dist. No. 3°. 60 15 10 15 
PHILADELPHIA . 12th & Olive Sts. SCREW COMPANY, 2931 E. 79th St., Cleveland, Cie. ong oe ° 5 : l 
NEW YORK ... . 47 Murray Street ' | ws. SN, j 2 2 
| 


* Where collection efforts should be concentrated. 


LOS ANGELES . 1015 East 16th St. “CLEVELAND CAP SCREWS 


e / $87 SCREWS « * BOLTS AND NUTS 
satisfactory. If the overdue per- 


F E S T E E L | centage is out of line, the district 
| responsible for the change will be 
- | T T | N G S e indicated by the individual analysis. 


While all accounts may be kept in 
one ledger, if each account is coded 


When a natural overdue percent- 
age has been established for each 
| 
| 





district and for the entire accounts 
receivable each month, it can easily 
be determined if collections are 


The Watson-Stillman lines of Forged Steel Fittings, backed | | *¢ording to its district and this 
| code appears on the _ statement, 
by the liberal Watson-Stillman sales policy, is proving a segregating the accounts according 


profit builder for an increasing number of distributors. to districts will be a simple matter. 


° onas . Another use of the analysis is as 
Watson-Stillman Fittings are well made. They are quality a: qulilis tes Slant: oe pried i 


products, from rough forging to finished fittings, as proved counts. Against the respective ac- 


by their satisfactory performance in service. counts listed on the sheet may be 
entered daily any payment received 
so that, at a given time in the 
month when the next step in the 
collection procedure should take 
place, reference to the analysis 
| sheet will quickly indicate those re- 
| quiring further attention. 

It is desirable to establish as 
early as possible a date when an 
overdue account will be paid. It is 
increasingly more difficult to effect 


| a mutually satisfactory settlement 
THE WATSON-STILLMAN C0. | of an overdue account if it is per- 


100 ALDENE ROAD, ROSELLE, N. J. | mitted to remain open for some 
; | time after the maturity date, as the 


Investigate the Watson-Stillman line 
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later the date, the more urgent is 
the demand of the creditor with the 
result that the atmosphere that 
exists is not always conducive to a 
friendly and _ satisfactory settle- 
ment. 

As soon as an account passes the 
maturity date and it is known from 
past experience that a certain’ delay 
will occur, then immediate steps 
would be taken to arrange for a 
settlement of the account on a basis 
which will be mutually satisfactory. 

For example, if the account is 
$300, a customer could be requested 
to send in a check for $100 and a 
note payable in thirty days for the 
$200 written with interest. If it is 
felt that a more liberal arrangement 
is justified, the note settlement 
could be on the basis of $100 in 
thirty days and $100 in sixty days, 
both written with interest. 

It has been my experience that if 
such an arrangement is proposed in 
the early stages of the collection 
efforts, two distinct advantages are 
gained. First, the extra time re- 
quired or taken is considerably 
shorter. Second, as the notes are 
written with interest, this cost of 
carrying the account is_ auto- 
matically paid at the time of the 
maturity of the note so that the 
irritating circumstances which us- 
ually surround a request for pay- 
ment of interest after an account is 
paid by the customer at a later date, 
where notes do not prevail, are al- 
ways avoided. 

In any case, where the circum- 
stances indicate a questionable 
financial condition and a series of 
notes must be taken as the only pos- 
sible immediate form of payment, 
such a settlement may be strength- 
ened to some extent by having a 
written agreement to the effect that 
if, at maturity, any note is not paid, 
all outstanding notes with later ma- 
turities will immediately become 
due. 

To insure the maximum profit 
from sales efforts, it is essential 
that the methods employed in op- 
erating any business on a credit 
basis be frequently analyzed to be 
assured at all times that the 
methods used are appropriate to 
cover the existing conditions. 


It will usually be found in analyz- 
ing the causes contributing to the 
failure of a concern that the out- 
standing fault was inflexibility in 
operating policies. 








“CM” PULLER 


pulls and lifts 
AT ANY ANGLE 


A compact, mechanical power unit which en- 
ables one man to pull or lift up to 12,000 Ibs. 


For pulling wires and cables—stretching fence 
—trench work—mine service—construction— 
general maintenance, and many other applica- 
tions in every industry. 


In the tool room or service truck, a “CM” 
PULLER pays for itself in a very short time. 


Easy to handle and operate. } ton weighs 
only 17 lbs, and 43 Ibs. effort pulls } ton load. 


“HERC-ALLOY” double duty chain cannot 
kink in service or storage. All bearings and 
working parts are enclosed. Gear reduction 
on all sizes. Drop forged gears, shafts and 
lift wheel. No lubrication. 





APPLY FOR BULLETIN NO. 134 
Ask your distributor to demonstrate 


CHISHOLM-MOORE HOIST CORP. 


(Division Columbus-McKinnon Chain Corp.) 
TONAWANDA, NEW YORK 


% AND 135 TON 








“i 


Yd os 


[eoccocooc0000000] wt 





. = 
PERFORAT 

(Y_0B= STEEL EXPANSION HANGER ROW 

BN TYyPe Te 9 QP 


ANCHORS 





Rome x STRAP 





LONOvV IT CLAMP 


= —- 





‘ 
ARMORED c ABLE 


OuUTLET BOX ANDO 
FIXTURE = “4 
4 a ~EY 
enn? | Tic 
O GGL E = 


WITH THIS GOOD BUSINESS 


Big volume, good profit and fast turn- 
over . . . do you like them? Then you 
will like Paine Products—anchoring de- 
vices and steady demand metal special- 
ties for every building job . . . inside 
and out. Finest quality and a straight- 
forward sales policy that will please you. 


SOLD 


Send for a copy of the new Paine Cata- 
log—most completely descriptive of a 
wide line of products for the electrical, 
hardware, mill supply and plumbing 
fields . . . consistently specified by ar- 
chitects and preferred by contractors. 
You need this catalog in your business. 


ONLY THROUGH RECOGNIZED WHOLESALE 


The PAINE co. 


2949 Carroll Avenue, 79 Barclay Street 
Chicago, Illinois New York, New York 


CHANNELS 








OFFICES IN OTHER LARGE CITIES 












MILL SUPPLIES © JULY 1937 





and 3 Advantages 
to Distributors 


OND Truck Casters 


warehouse space for long. 


seldom need | 
Every 
truck that rolls in American mills and 
factories creates potential demand for 
this speedy Bond Casters 
smooth 


long-lived 


selling line. 


are well known for rolling, 


quick swiveling, toughness. 


Distributors whose line of mill supplies 
Bond three 
ways. First, customers constantly see 
the Bond 


magazines. 


includes 


Casters benefit 


advertising in industrial 
Bond Casters are 
the Bond 
Line is kept varied to give your cus- 
tomers the satisfaction of wide choice. 
Third, Bond the distributor 
with a fair profit margin. Write today 
for our jobber proposition. 


Second, 


engineered to the job and 


protects 


BOND FOUNDRY & MACHINE CO. 
MANHEIM, LANC. CO., PA. 

PHILA. OFFICE 

617 ARCH ST 

N.Y.C. OFFICE 


30 CHURCH ST 


Bond 23-A 
Series Truck 


Caster 
Patented 









TRUCK CAS 


also @ Feature of 
me Machinery 






Turnover is 
t 
ower Transmit 


Quick 
Bond P 
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Guess What! 


(Answers to questions on page 26) 








1. The core is the center strand 


| of a wire rope, and is usually of 


hemp, saturated with oil or some 
other lubricant. Where additional 
strength is desired, the core is a 
wire strand or several wire strands 
twisted together to form an inde- 


| pendent rope. 


2. The first number refers to the 
number of strands, the second to 
the number of wires in each strand. 
Thus an “8x19” rope has eight 
strands twisted together, each com- 
posed of 19 wires. 

3. If strands are twisted about 
the core to the left, the rope is 
called “left lay”, if twisted to the 
right, it is called “right lay”. Stand- 
ard direction is right. 

4. The length of lay is the dis- 
tance, measured along the rope 
parallel with its axis, necessary for 
one strand to make a complete rev- 
olution or turn about the core. 

5. The length of lay controls the 
flexibility of a wire rope; the 
shorter the length of lay, the more 
flexible the rope, unless the lay is 
made so short as to restrict free- 
dom of movement of the rope parts. 

6. If the wires composing a 
strand are twisted about each other 
in the same direction as the strands 
are twisted about the core, the rope 
is called “lang lay”; if the wires are 
twisted one way and the strands 
the other, the rope is called “reg- 
ular lay’. The latter is more com- 
mon. 

7. By measuring from the crown 
of one strand to the crown of an- 
other strand diametrically across 
the rope from it, using outside cali- 
pers. 

8. The commonest core material 
is hemp, made up of Java, Manila, 
Mauritius, or jute fibres. 
commonest. The core looks exactly 
like a rope until pressed out of 
shape. 

9. The core furnishes an elastic 
heart for the rope, so that when a 
load is applied, the tension trans- 
lates itself into compression of the 
core, which, when the load is re- 
leased, promptly springs back to 
shape. This alternate squeezing 
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Better RESULTS 


Experienced help does faster 
work and the novice does better 
work with Gardiner Flux-Filled 
Solder 
es * 
cause of 
its high 
quality 
and uni- 
formity. 


Furn- 
ished with 
acid or 
rosin cores 
in various 





; alloys and 

For sale in 1, 5, anc 

20 Pound Spools. 5° auges. 
Sells for 

less than ordinary and “nameless” 


solders. 


Gardiner also produces a com- 
plete line of bar, solid wire, drop 
and pellet solders and babbitts. 

Write for prices and complete 
information. 
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Good LAG BOLTS 


TRIPLEX makes them for good behavior on 
the job. From American standard square 
heads through clean shanks and true cut 
threads down to business-like gimlet points, 
they’re precision made. All heat-treated, 
quenched in rust-preventing oil. 


Write for samples, catalog, prices. 


THE TRIPLEX SCREW CO. 
5307 Grant Ave., Cleveland, Ohio 


IPLEX 


AND SET SCREWS, BOLTS AND NUTS 


CA 























and relaxing works lubricant out of | 
. TH c the core into the rope strands. 
| 10. Where loads are extremely 
ar INS] D - STO RY | heavy, as in shovel-hoist ropes, this , 
or sacrifices some of the rope’s flexi- 
d bility, but gives the requisite 
strength. PIPE CUTTING 


11. The wire-rope core increases 
| crushing resistance and also steps 
up rope strength from 74% to 10%. 

12. The size of the outer wires 
in the strands and the wire ma- 
terial. In general, the larger the 
size of the outer wires and the 
harder the wire material, the 
greater the resistance to abrasion. 

13. The more wires per strand, 
the more flexible the rope, but also With This Remarkable 
the more susceptible to distortion RIZAID Thin Tool Steel 


and crushing. 
14. There are four: seven-wire Cutter Blade 

strands, Seale, Warrington, and 

filler-wire type. , 


oS Dent 





ESE OS Tlc( i hh SSlCU 





@ The secret of its unusual per- 
15. The seven-wire type always formance lies in the way the wheel 

has six wires wound around a | blade is made. Coined from sheet 

seventh of the same size to form | tool steel, hammered, heat-treated 

one strand. _and cast into a reinforced hub, this 
16. A Seale strand is usually |RIEAID blade has the stamina 

nineteen wires, one core wire sur- | that makes it stand up through 

| rounded by an intermediate layer of | hundreds of extra pipe cuts, leav- 

| nine equal wires, in turn sur- | jing practically no burr. 

| rounded by an outer layer of nine 

| larger-diameter wires. This may 

be modified to 21 wires, with ten 

in each layer, or to 17 with eight Your Customers 

in each layer. will like the 


S 4 0 W S W b Yy D A g T S 17. The Warrington strand has | pettestt Cutter. 


nineteen wires also, with the one 
S c L L F A S T t R core wire surrounded by six wires 
| i of the same diameter, and an outer 
| It’s easy to prove the economy of Dart layer of twelve wires of alternately 
unions. Look at the two bronze seats. 














small and large diameter. This 
may be modified to a 22-wire 
strand, with seven intermediate 
and fourteen outer wires, or to a 
16-wire strand, with five interme- 


@ Housing of 
the RIAID 
Cutter is 
steel rein- 
forced, guar- 


ground to a true ball joint—a full bearing. 
perfect fit--leakproof and non-corrosive. 
Add this feature to the heavy Dart 
bodies of air-refined malleable iron that 
resist breakage, stretch and distortion 








and you have a selling story that brings diate and ten outer wires. anteed not to 
quicker sales, sure repeats and_ satisfied 18. The filler-type strand has a break or warp. Makes the blades 
' customers. Higher profits, too, for Darts small-diameter core wire, sur- always cut true. 
) are known to be worth more. rounded by four larger-diameter THE RIDGE TOOL CO. 
Tie in with Dart—the leading name in wires, and again by eight still- ELYRIA. OHIO 
i pipe unions—nationally advertised —and larger wires, with spaces between . 
a a es ee ee the intermediate and outer wires aa 
t deal today. é : ‘ 
: filled by four small-diameter filler Wire2y | 
wires, a total of 17. This may be 





We modified to a 21-wire strand, with 
a core, five intermediate, five fillers 
and ten outer wires, or to 25, 29 
of 37 wire strands similarly. 


@ The RIFAID 






c fas ss non w . ’ . 
E. M. DART MANUFACTURING CO. 19. In preformed wire rope, th Wrench with uncon- 
PROVIDENCE, R. /. strands and wires are set to their ditionally guaranteed 
Sales Agents: The Fairbanks Company, New York, natural heli cal shape, thus reduc- housing — that or apr 
and all branches. ° customers fully 75 7o of 


ing the tendency to kink and twist. 
20. It eliminates torsinal stresses. 


their wrench repairs. 
Canadian Factory: Dart Union Company, Lid. 


Toronto, Canada 
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Humidifier 








A humidifier to be attached either 
in front of a unit heater or directly 
behind the unit was recently an- 
nounced. To install it no air lines or 
extra piping are necessary. The me- 
dium for humidifying purposes is im- 
mediately at hand in the unit heater, 
The operation of the humidifier is at 
temperatures higher than the room 
atmosphere, which causes quick and 
instantaneous absorption of the hu- 
midifying fluid or gas. The “grid” 
humidifier may be operated with the 
unit heater or as an individual unit, 
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and even though the fan on the unit 
heater is shut down, the humidifying 
action of the device continues to func- 
tion until such time as desired condi- 
tions are reached in the room, when 
the controls on the humidifier will 
shut it down. Installation of the 
“grid” humidifier with unit heaters 
makes possible their use in all kinds 
of manufacturing that requires vari- 
ation in humidity conditions due to 
special processes or manufacturing 
conditions. Primary buying officials 
to be contacted in introducing this 
product are plant manager, mainte- 
nance superintendent, purchasing 
agent and chief engineer. — Unit 
Heater & Cooler Co., Wassau, Wis.— 
MILL SupPLiEs, July, 1937. 


Grinding Machine 


A new tool and die maker’s machine 
—Type MY-4—consists of a } hp. 
capacity motor; three speed ball- 
bearing countershaft with belt guard. 
Two combinations of speeds are avail- 
able—1700, 3000 and 5200 r.p.m., and 
one with high speeds of 3400, 6000 
and 10,400 r.p.m. Machine furnished 
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Grinding Machine 


with either combination as above. 
Motor is mounted in a swiveling yoke, 
permitting the machine to swivel in 
all positions. A 4-ft. flexible shaft 
with a ball-bearing hand piece fitted 
with split collet is furnished with this 
machine. A neat tool-box is attached 














to the well-designed bench stand, 
which is provided with an adjusting 
stud for raising or lowering the ma- 
chine to the desired height. Also, 
there has been designed a small ball- 
bearing right angle attachment, in- 






iT 


Right-Angle Attachment 


terchangeable with this machine, ar- 
ranged with split collet, for holding 
tools with round shanks. Primary 
buying officials to be contacted in in- 
troducing this product are superin- 
tendent, foreman, master mechanic 
and maintenance superintendent. 
A. Strand & Co., 5001 N. Wolcott Ave., 
Chicago, Il]—M1iLL Svupp.ies, July, 
1937. 





Mereury Vapor Lamp 
Transformer 








A new high intensity mercury vapor 
lamp transformer, when used with the 
proper high intensity lamps, provides 
much greater lighting efficiency and 
better seeing illumination than ordi- 
nary incandescent types of lamps, the 
manufacturer claims. Engineers had 
to develop entirely new ways of build- 
ing transformers and had even to dis- 
card standard materials and develop 
special methods of manufacture to 
produce the perfect performing mer- 
cury vapor lighting transformer. As 
an example, special core manufactur- 
ing methods were created which in- 


alves 


| 
| 
| 
| 
| 








extra values 
at standard prices 


| hers Kennedy Valve type has extra 
values which you can offer your 
customers at no extra cost to them 
or to you. For example, Kennedy Iron 


bp bos Body Valves are made of metal which 
tine | ot tres is 50 per cent stronger than ordinary 
bronze valves cast iron. Kennedy operating mechan- 
a isms, bodies and bonnets, stuffing boxes. 
ments. Also etc., all have special features that pro- 
rm By A vide longer life and lower maintenance 
bronze pipe fit- cost. Kennedy Extra-Value Valves are 


mass, sold only through supply houses and at 


standard market prices. Write for com- 
plete information. 





The Kennedy Valve Mfg. Co., 
Elmira, N. Y. 


KENNEDY 


VALYES~PIPE FITTINGS~FIRE HYDRANTS 


PRECISION TOOL 


thal ring cath registers 


It’s no accident that LUFKIN Pre- 
cision Tools are so easy to sell to 
experienced mechanics and smart 
purchasing agents. There are over 
fifty years experience behind every 
LUFKIN Tool, there’s a good profit 
in every sale. 


LUFKIN Tools give accurate read- 
ings quickly and clearly. They stand 
up on the job year after year. 

















Make certain you have a good assort, 
ment in stock. Write for catalog No.12 


LUFKIN ~ 


SAGINAW, MICHIGAN 
New York City 


PRECISION TOOLS ¢ TAPES ¢ RULES 
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30 Church St., New York City 








OPPORTUNITY 


There are a good many dollars 
awaiting the wide-awake dis- 
tributor who can take on a 
line of Power Transmission 
Equipment that 

. is made by a manufac- 





turer whose products have 
been recognized and univers- 
ally used for 80 years 

. is sold at very liberal profit 
to the dealer (and we mean 
liberal) 
. . » has not only a ready made 
market established through 80 
years of active effort, but is pro- 
moted, today, through consistent 
live, selling advertising 

. and is sold in protected 
territories. 
Complete details cheerfully sub- 
mitted for your approval.  In- 
vestigate! Write — 


|e a’, £010) ee) | maey 


CHAMBERSBURG, PA. 


387-391 Atlantic Ave.,Boston 
MEMBER: The Mechanical Power Engineering Associates 


nocks ° 


























No Cutting - No Threading - No Fitting 


of the main pipe with 


WeldOlets and ThredOlets 


Pipe-to-pipe intersection welds are 


not satisfactory in piping installations. 
Only WeldOlets and ThredOlets provide 
a junction of full pipe strength. Due to 
their funnel-shaped outlets, 
and friction are reduced to a minimum. 


turbulence 


No cutting, threading or fitting of the 


main pipe is necessary to install them. No 
templets are used. The fitting is welded in 
place at the point selected for the outlet 
and the hole is cut after welding. 
proof joint is obtained and a neat, work- 
manlike job is the result. 


A leak- 


Mail the coupon below for Bulletin 


WT21 giving full details 


Bonney Forge & Tool Works 
Forged Fittings Division 
Meadow & Tilghman Sts., Allentown, Pa. 
Stocked by Leading Distributors 


Gentlemen: 


Please send me copy of Bulletin W121 and name of nearest distributor of WeldOlets and 
ThredOlets 


Name .. 
St. & No. 
City & State 





The names “WeldOlets’” and 
“ThredOlets are Bonney trade 
marks registered in the U. S. Patent 
Office. Full patent coverage for 
designs, principles and construction 
has been granted in the United States 
and foreign countries. 
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cluded the use of extremely thin lam- 


inations of high silicon steel. This 
plus the use of oversize wire for all 
coils greatly helped to insure the cool 
operation of the functioning units. 
In addition, coils are precision wound, 
and are of the armored insulation 
type, double impregnated. Another 
feature is universal mounting. Re- 
movable mounting legs made it suit- 
able for either wall, ceiling, or pen- 
dant mounting. A thread coupling is 
an integral part of the end plates and 
is ready for pendant mounting simply 
by removing end plate cover. Pyi- 
mary buying officials to be contacted 
in introducing this product are plant 
manager, purchasing agent, and main- 
tenance superintendent.—Acme Elec- 
tric and Manufacturing Co., Cleve- 
land, O.—Miut Suppuies, July, 1937. 


Flexible Coupling 





An_ improved 
coupling is offered under the trade 


design of flexible 


name “Steelfiex Couplings”. This de- 
sign uses the basic principle employed 
in previous designs based on shock 
absorption and compensation for mis- 
alignment through the action of a re- 
silient grid member. Details have 
been improved through the use of 
symmetrical design on both the driv- 
ing and driven hubs and also through 
the use of a symmetrical design on 
the halves of the coupling cover 
which protect the operating elements 
and act as a grease reservoir for the 
coupling lubricant. The openings be- 
tween the shell and the coupling hubs 
are effectively sealed against leakage 
of lubricant as well as the entrance 
of dirt or foreign material through 
the use of moulded Neoprene seals. 
The 40-page bulletin, No. 4100, de- 
scribing the new FA series has just 
been announced. This bulletin cov- 
ers specification, design, rating, 
method of selection, and dimensions. 
It also contains a very interesting sec- 
tion of installation photographs. The 
FA type coupling is available in rat- 
ings from .4 h.p. to 18,000 h.p. All 
commercial sizes are available for 
stock shipment and arrangements are 
being completed to make the coupling 
available in distributors’ stock in all 
important industrial centers. Primary 
buying officials to be contacted in in- 
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troducing this product are purchasing 
agent, maintenance superintendent, 
chief engineer and master mechanic.— 
The 
—MILL SupPuiEs, July, 1937. 


Rule 


Direct Reading 














This new “pull-push” rule has a di- 


rect reading feature for inside meas- | 


urements. When the case and blade 
butt against the work, a red indicator 
on the case points to the exact inside 
measurement. There is nothing to 
add, no chance for mistakes. The 
flexible-rigid steel blade has a white 
baked enamel surface against which 
the black graduations stand out and 
are easy to read. The blade is 34-in. 
wide, 6 feet long, and is graduated in 
inches and 16ths on both edges for 
the entire length. On the upper edge 
the blade is also graduated in 32nds 
for the first six inches. The rule is a 
handy, watch size tool for measuring 
straight distances, circumferences, ir- 
regular shapes and for outside as well 
as inside measurements. Each rule 
is packed individually in a box. 
mary buying officials to be contacted 
in introducing this product are plant 
manager, purchasing agent and fore- 
man.—Stanley Rule & Level Plant, 


Falk Corp., Milwaukee, Wisc. | 





Pri- | 


New Britain, Conn.—MILL Suppules, | 


July, 1937. 


Wet Abrasive Cut-Off 
Machine 


A new wet abrasive cut-off machine 
suitable for straight or angle cutting 
of practically any material encount- 
ered in general manufacturing, includ- 
ing steel alloys, non-ferrous metals 
such as brass, copper, aluminum, as 
well as fibrous and plastic materials 
in various sizes, angles, and shapes, 
has just been announced. The wet 
cutting feature not only greatly in- 
creases the life of the abrasive cut- 
off wheels, but also produces a cut 
with a minimum of burr and elim- 
inates burning, as the coolant is di- 
rect not only on the point of contact 
of the cut, but on the sides of the 
wheel as well. The machine is suit- 
able for making straight or angle cuts 


in solids up to 24-in. or tubing up to . 


34-in. diameter, the same vise being 
suitable for the various cuts. In cut- 
ting angles up to 45°, however, the 
maximum capacity is 2}-in. Gradua- 
tions on the table make angle-cutting 
fast and accurate. The material is 
held in the vise by spring tension on 


the jaws and the work is released | 
after the cut is completed by the foot | 


lever, leaving the operator’s hands 
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Do We Really Make 
“CABOOSE” CHAINS? 


Yes.. 


. and many other strangely named items 


such as “devil chains,” “ox chains,” “missing 


links,” “boom chains,” and so on! 


That just 


goes to show that CHAIN -making—in all its 
branches—is our specialty. And you'll never 
make a mistake by depending on “McKay’s 50 


years of knowing how.” 


For Chain that’s A-No. | in quality, better line 
up with... 


Safery 00 


WITH PATENTED 


YOUR 
JOBBER 
CAN 
SUPPLY 
yYou— 
OR 
WRITE 
SAFETY 
BELT-LACER 
co., 
TOLEDO, 
OHIO 


ili 


Formerly U.S. Chain & Forging Co.) 













Prevent 
st Motion « 

= ——-* 
Cut to desired lengths with 
nippers supplied in each box 


NO WASTE 


LONGER-LIVED JOINTS 
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CORR ARARADDAPRAD DDD DARPA AARAAPRPR PDP 
The Binder Bars extend beyond the last hook 
at either side, making it impossible for hooks 
to tear loose and. fray over the edges. The 
rawhide pin engages evenly,as shown. 


| 
| 
| 
| 
| 
| 
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THE McKAY COMPANY 


McKAY BUILDING PITTSBURGH, PA 


NOTE 


TO DEALERS 


Again we repro- 
duce a piece of 
our current con- 
sumer advertis- 
ing... . Our in- 
quiries and di- 
rect orders (re- 
ferred to deal- 
ers) are treble 
what they were 
even a few 
months ago... . 
Keep Safety be- 
fore your trade. 
.. « Let it know 
that you stock 
Safety.... 
Don't let orders 
get away... . 
The swing in belt 
hooks and La- 
cers is definite- 
ly to Safety... . 
NO WASTE... 


easier, quicker 
to lace 

smoother, long- 
er-lasting joint. 
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BIG MARKET 
FOR DEMING 
TURBINES 


A rapidly increasing number of 


industrial plants are installing 
Deming Deep Well Turbine Pumps 
to own their water supply and cut 
down water costs from 25% to 75%. 
Here is an excellent profit-opportunity 
for Distributors of Deming Pumps! 
... Plenty of performance facts are 
available to help you sell Deming 
Turbine Pumps. Important fea- 
tures include water lubrication and 
adjustable impeller clearance. Cutless 
rubber bearings and polished stain- 
less steel bearing sleeves contribute 
to the highly successful perform- 
ance of Deming water lubricated 
Turbine Pumps. A Deming repre- 
sentative will give you complete de- 


tails. Write for descriptive catalogs. 


THE DEMING COMPANY 
Ss 8ets 


S$ ALE WM e 





INDUSTRY NEEDS 


DEMING 
PUMPS 
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free at all times. Two sets of wheel 
flanges, in different sizes, are fur- 
nished to ensure the maximum use of 
the abrasive wheels. A shaft locking 
device facilitates changing of wheels. 
The coolant system consists of a 
i h.p. direct motor driven centrifugal 
pump with ten-gallon tank, piping and 
conveniently located control valve. 
Primary buying officials to be con- 
tacted in introducing this product are 
purchasing agent, plant manager, 
chief engineer. — Cincinnati Electric 


Tool Co., Cincinnati, O—MILL Sup- | 


PLIES, July, 1937. 


Welder 





tecently developed and shown for 
the first time at the Automotive Main- 
tenance show in San Francisco in 
May, this modern welder operates on 
220 or 440 volt alternating current, 
delivers an amperage range of 25 to 


| 225 amperes with #y-in. to }-in. elec- 


trodes. Mounted on_ rubber-tired 
wheels for easy handling, it stands 
38-in. high overall, is 18-in. wide and 
18-in. deep, weighing 280 lbs., less 
equipment. Primary buying officials 
tobe contacted when introducing this 
product are purchasing agent, chief 
engineer, plant manager and mainte- 
nance superintendent. Glenn-Roberts 
Co., Oakland, Cal.—MILL Supp ties, 
July, 1937. 


Soft Rubber 
Polishing Wheel 


A new type polisher consists of a 
soft rubber wheel thoroughly impreg- 
nated with abrasive grain. This 
wheel is flexible so that it may reach 
into “hard-to-get-at” places—a great 
advantage in die work. Wheels have 
sufficient grinding action to remove 
finished grind marks and this action 
can be varied in keeping with the re- 
quirements of the job. Among the 
many advantages claimed for this 
type polisher are elimination of many 
costly “setting up” operations; no 
messy glue to handle; long wheel life, 
cleaner working conditions; maximum 
efficiency; easier working conditions 
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GALDOR 
scaunc GRINDERS 


BEARING 

BUILT TO STAND 
THE LONG, HARD 
GRIND... and stay sold 








Guaranteed 2 years 
against burn-out 


Heavy duty, '/2 H.P. Capacitor type, 
ball-bearing motor. | phase. 110 
volt, 60 cy. Cast iron guards, tool 


rests; switch in base. 
3400 r.p.m. $50.00 


(1700 r.p.m. $44.00) 
DISTRIBUTORS—Write 


rices and discounts on complete 
ench and pedestal types. 


BALDOR ELECTRIC COMPANY 
4364 Duncan Avenue St. Louis, Mo. 


Get 


line, 








| '3¥-¥ Be) 2d GRINDERS 





MR. DISTRIBUTOR: 
Put this up to YOUR 


Customer— 








“MARVEL” 
Ball Bearing 
Portable 
ELECTRIC BLOWER 


@ Keep your ELECTRIC MOTORS and WOOD- 
WORKING and OTHER MACHINERY free from 
dust, dirt, chips and sawdust, greatly reducing your 
motor troubles, wear and tear, and also the ever- 
present FIRE HAZARD. 


Order one on 10 DAYS’ TRIAL, and test it in 
your own plant. Give VOLTAGE of your Lighting 
Circuit. 


Write for Catalog on our 
Exhaust Blowers and Ventilat- 
ing Fans. 

Model No. 2, $40.00 


(Reduced from $45.00) 






We also make a 
larger size. 


$60.00. Vacuum 
Cleaner Attach- 


8.000 industrial 
plants. 


ELECTRIC BLOWER COMPANY 
352 ATLANTIC AVENUE BOSTON 9, MASS., U. S. A. 
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one USapace 10 STAND ANOWE WILL MOVE THe Mery 


The Famous ‘‘ATLAS’’ 
MANUAL FREIGHT CAR MOVER 


needs no introduction to users of car 
movers. It is well known for its superior 
power, speed and dependability. 


Specify “ATLAS.” Your DISTRIBUTOR 
will be glad to furnish them. 


Manufactured only by 


Appleton-Atlas Car Mover Corporation 
2947 No. 30th St. 


(Formerly Appleton Car Mover Co., Appleton, Wis.) 













BRISTO 
SET & CAP 
SCREWS 


@ The multiple spline, 
Engineering’s most effi- 
cient principle of power 
transmission, is used in 
all Bristo Socket Cap 
and Set Screws. 







The Bristol Company 
Mill Supplies Division 
Waterbury, Conn 


BRISTO 


TRADE MARK REG. U.S. PAT. OFF. 


CAP AND SET SCREWS 


Milwaukee, Wis. | 


| due to lack of pressure required; 
| elimination of 


many “in-between” 
semi-finishing operations; adaptabil- 
ity of wheel to many types of grinders 


| other than regular polishing machin- 


ery; cooling solution may be used; 
wheels are easily dressed to any de- 
sired shape. These soft rubber pol- 
ishing wheels, sticks and blocks are 
made in a wide variety of combina- 


tions of grain and grade and bond | 


ranging from a soft and flexible prod- 
uct to a hard dense type nearly like 
a grinding wheel in grade and ap- 
pearance. They do not require high 
speed for efficient results. Primary 
buying officials to be contacted when 
introducing this product are purchas- 
ing agent, chief engineer, plant man- 
ager, superintendent and foreman. 
Chicago Wheel & Mfg. Co., Chicago, 
Ill.—MILL SUPPLIES, July, 1937 


Screw Driver 


——_ = 


The increasing use of Phillips 
screws in automotive and industrial 
work has created a demand for screw 

| drivers to fit them. The manufacturers 





| have added to their already extensive 
| line of screw drivers, four sizes to fit 

Phillips screws of all sizes. Blades are 
| drop-forged from selected steel and 

carefully heat-treated. They are 

firmly anchored in the handles and 
| tips are accurately ground. The 

hardwood handles are fluted to pro- 
| vide a firm, comfortable grip. The 
following gives the numbers of these 
screw drivers and the screws they will 
fit—No. WP1 is for No. 4 and 
smaller; No. WP2 for Nos. 5 to 9 in- 
clusive; No. WP3 for Nos. 10 to 16 
inclusive; No. WP4 for No. 18 and 
larger sizes. Primary buying officials 
to be contacted in introducing this 





product are purchasing agent, fore- 
man, superintendent and plant man- 
ager.—Bonney Forge & Tool Works, 
Allentown, Pa.—MILL SuppPtLiEs, July, 
1937. 


Soldering Flux for 
Stainless Steel 


A new stainless steel soldering flux 
that is quite revolutionary in its re- 
sults and action on the metal, has 

| been announced. When stainless steel 
was first introduced, manufacturers 
found it very difficult to solder. Sens- 
| ing the need for a suitable flux that 
| would give favorable action on the 
| metal, after several years of exhaus- 
| tive laboratory tests and actual use in 
| industrial plants, the manufacturer 
claims to have perfected a flux that 
| is more than satisfactory. The most 
| outstanding features of this new 
stainless steel soldering flux, are that 
no special soldering equipment or sol- 


der is needed and that it does not | 
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NEW VISES 


THAT WILL BRING 
PROFITS TO YOU 


NEW ATHOL 
HEAVY DUTY 
STEAMFITTERS’ VISE 


NOTHING SO GOOD 


Built to stand the severe abuse in 
their type of work. Jaws are 
designed to grip all sizes of pipe 
firmly, and all parts are extra 
strong to withstand the strains of 
handling heavy pipe 


NEW ATHOL 
MILLING MACHINE VISE 





The base of the vise, and the bot- 
tom of the swivel indexing base, 
have milled 5/g inch keyways for 
lining up. The indexing is accu- 
rately cut, a range of 180°. Not 
hand stamped. 


Sold only through recognized distribu- 
tors with a resale policy that guarantees 
you a fair profit. 


WRITE FOR CATALOG 38X 








ATHOL, MASS. 
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Where speed and accuracy count 
... SELL YOUR CUSTOMERS 


VALLEY GRINDERS 


% Distributors who want to 

increase their volume of 
sales should investigate the 
industrial market for Valley 
Grinders. They have already 
established a reputation for 
satisfaction under all condi- 
tions where speed and accu- 
racy are an important consid- 
eration. 








Valley Grinders are Valley 
powered —driven by Valley 
motors. The Valley reputation NEW VALLEY BALL BEARING 

for building only high quality HEAVY DUTY BENCH GRINDER 


tools is back of your efforts to 








@ Single phase — repulsion induction — not split 














make more and bigger profits phase — oversize ball bearings — heavy shafts — 
. . . wide wheels —tool rests adjustable to wear o 
ns ng them. Investigate wheel — complete with cord, plug, and switch 
now! 





and wheels. Three phase motors can be supplied. 


VALLEY ELECTRIC CORP. 


4221 FOREST PARK BOULEVARD ST. LOUIS, MO. 











HERE’S WHERE YOU CAN SELL 





& 
qiy~p Stainless Steel 
C ORROSION-RESISTING stainless steel valves and fittings are 
in demand in plants of the chemical, process and food in- 


dustries and in a number of other shops and factories where 


extremely durable, low maintenance units are desirable. 


Aloyco valves are in successful operation in sulphite mills, 
bleacheries, oil refineries, dye houses and mines . . . as well 
as in chemical, rayon, nitrocellulose, ammonia oxidation and 


prepared food plants. 





This wide application of Aloyco products means increased sales for you. Don’t miss 


these profit opportunities. If you are not now handling the Aloyco line, write today for full 
details, catalog and price lists. 


Alloy Steel Products Co. 


1500 WEST ELIZABETH AVENUE e¢ LINDEN, N. J. 


* Only organization specializing exclusively in manufacture of 
valves and fittings of corrosion-resisting alloys and pure metals. 
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give off strong, offensive odors nor 
will it severely burn when in contact 
with hands. Available in pints, 
quarts and gallons. Primary buying 
officials to be contacted in introducing 
this product are foreman, mainten- 
ance superintendent, and purchasing 
agent.—Ruby Chemical Co., Colum- 
bus, O.—MILL Suppuies, July, 1937. 


Welded Truck Casters 





Projection welding, the newest 
method of fusing metal parts to join 


| one integral unit, now used by leading 





automobile companies, has _ been 
adopted for the production of a new 
line of silent steel truck casters. This 
is a forward step in the method of 
processing in the manufacture of 
casters. The added endurance and 
long life that is fused into these cast- 
ers will be still another feature. Pro- 
jection welding makes possible these 
highest quality precision caster as- 
semblies with only three parts. The 
top plate and king pin become one 
unit, the horn and ball cup are- one 


| unit and the adjusting nut is the 


third part. There are no rivets or 
parts to loosen up and cause “sloppy” 
action, loss of efficiency and caster 
failure. Another important feature 
is the large diameter ball race oper- 
ating in a raceway of unusual size 
compared to the top of the horn. This 
gives greater strength and operating 
efficiency. All parst are of heavy 
guage wrought steel, designed to 
withstand shocks without danger of 
bending or distortion under heavy 
loads. The resilience of the steel pre- 
vents breakage. These new casters 
are being made with 3-in., 4-in., 5-in., 
6-in., and 8-in., diameter wheels with 


| stationary casters to match. Primary 
| buying officials to be contacted in in- 


troducing this product are mainte- 
nance superintendent, purchasing 
agent, superintendent and plant man- 


| ager.—The Bassick Co., Bridgeport, 
| Conn.—MILL Suppuigs, July, 1937. 


Industrial Heater 


A new industrial heater has been 
announced. Many completely new 
features are used in its design, such 
as the single, cast, circular grid; a 
cast aluminum fan housing, and a 
stronger housing construction. The 
heat source is a cast aluminum grid, 
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which has been poured around a cal- 
rod heating element. This grid con- 
struction eliminates all hot wires and 
dead air space, assuring economical 
and safe operation at all times. A 
motor driven, four-bladed aluminum 
fan, running on a graphite impreg- 
nated bronze bushing for quiet opera- 
tion, dissipates heat from the entire 
surface of the circular grid and circu- 
lates the warm air. Heat can be di- 
rected wherever it is needed by mov- 
ing a series of adjustable deflectors 
mounted on the front of the unit. The 
heater is equipped with an “On” and 
“Off” switch and is provided with a 
thermal safety switch to prevent dam- 
age to the grid from overheating 
should the fan or air circulation stop 
for any reason. This unit is obtain- 
able with thermostatic control which 
insures the maintenance of a constant 
temperature with never more than 
two degrees variation. Heater may be 
suspended from the ceiling by means 
of eye-bolts or fastened to the wall 
with angle braces. Primary buying 
officials to be contacted in introducing 
this product are plant manager, main- 
tenance superintendent and purchas- 
ing agent.—The American Foundry 
Equipment Co., Mishawaka, Ind.— 
MILL SUPPLIES, July, 1937. 


Long-Tube Mercury Lamps 


A moderized series of mercury 
lighting units of the long tube, im- 
proved in lighting efficiency, operating 
stability and appearance — are now 
being introduced. The new “50-in. 
light source” operates at 350 watts 
a.c. to supply the same light output 
which required 450 watts in previous 
models, its bare-lamp efficiency being 
19.4 lumens per watt. The new “33- 
in. light source” operates at 280 watts 
in contrast to a previous 350, with an 
efficiency of 17.1 lumens per watt. 

As equipped with newly designed 
enameled _ reflectors, the complete 
lighting units have an overall effi- 
ciency of about 15 lumens per watt. 
Both the reflector and tube are now 
intended for mounting in a true hori- 
zontal position. Starting, and restart- 
ing after any current operation, is in- 
stantaneous. The entire unit has been 
redesigned to simplify maintenance 
and make cleaning easy. All tube con- 
nections are made with insulated 
screw terminals. Major applications 
include metal working, manufacture 
of fine machine parts, machine assem- 
bly, textile manufacture, printing, and 
general industrial inspection. Light 
from the new units has the same cool, 
spectral characteristics as from for- 
mer Cooper Hewitt lamps—high in vis- 
ual effectiveness where color recogni- 
tion is not a factor. In addition a “sky- 
light” unit combining the new long- 
tube light source with incandescent 
lamps is now offered for use where 
a close approach to daylight color 
values is required. Primary buying 
officials to be contacted in introducing 
this product are plant manager, pur- 
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RED CAP 


Brushes and Brooms | jaa 











FOR ECONOMY / 
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1. Widespread Reputation 
2. Unexcelled Performance 
3. Guaranteed Quality 


These three points are important to you in the 
matter of brush and broom sales and profits. They 
are turning business to Mill Supply Men in all parts 
of the country now, and will do equally well for 
you. Our distributor policy includes protection, 
sales assistance, and a good profit margin. Inves- 
tigate now! 


fee | INDIANAPOLIS 


Brush & Broom Mfg. Co. 


Established 1890 




















Corner Brush & Broom Sts. Indianapolis, Ind. 














The UPSON-WALTON line 


a real three-way winner 


1. Greater Profits 
2. More Business 
3. Satisfied Customers 


Dependability of Profits for distributors 
can come only from one source, i.e. 
dependability of the —_- we -— 
"U-W" Products have had their depend- 
ability tested by 66 years of service— WIRE ROPE—All grades and construc- 
and TODAY are leaders in their. field. tions — standard hoisting ropes; extra 
You can also depend on our distributor flexible ropes; haulage ropes, elevator 
cooperation, the helpful location of our cables, airplane cable, tiller ropes, and 
branch offices and warehouses and the  #sh cords. 

complete stocks we carry. The "U-W" 


line meets the needs of 
Railroads Utilities 
Shipyards 


Machinery 





Dry Docks Manufacturers 
Locomotive Works Oss Gee TURNBUCKLES AND FITTINGS — Drop 
Steal Fabricators Foundries forged hexagonal pattern turnbuckles 
idge Builders ; 
Boiler Manufacturers oo — and complete line of fit- 
Factories or one tings for wire, chain, and 
: Manufacturers ° 
Mills manila rope. 
Steamship Lines Elevator 
Mines Manufacturers 
SEND FOR CATALOGUE y TACKLE BLOCKS—"U-W" 


' tackle blocks and sheaves 
\, are built for maximum 
quality and service. The 
line is complete in all types 





1106 WEST IITH STREET 


CLEVELAND, OHIO and sizes for wire and 
ESTABLISHED 187! manila rope. 
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URAPHITE PASTE 











KEY GRAPHITE PASTE is 
popular with salesmen because 
it is an old and well-known 
product backed by 15 years of 
successful use. It has the bene- 
fit of many years’ advertising. 
Maintenance engineers and 
heating contractors know it by 
name and are familiar with its 
merits. 


KEY GRAPHITE PASTE 
pays the jobber a better mar- 
gin of profit than the majority 
of inferior, cheaper and lesser- 
known compounds. 


KEY GRAPHITE PASTE 
has several strong sales points: 
it is approved by the Under- 
writer’s Laboratories; it is in- 
soluble in oil, gasoline, kero- 
sene and other petroleum prod- 


ucts; it expands instead of 
shrinking when used in high 
temperature services; it is 


used by the majority of large 
industries in North America, 
which is proof that it is an 
efficient, economical and high 
quality product. 


KEY GRAPHITE PASTE 
is advertised to your cus- 
tomers in leading trade pub- 
lications. Cash in on this sales 
help by pushing the sale of 
KEY GRAPHITE PASTE. 
You'll benefit in two ways; 
your company will make more 
profit; and you'll build cus- 
tomer satisfaction. 





2621-A MeCasland Ave., East St. Louis, Ill. 
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chasing 
maintenance superintendent.—General 


| 
| 
| 
| 


5 


agent, superintendent and 


Electric Vapor Lamp Co., Hoboken, 
N. J.—MILL SuPPLIEs, July, 1937. 





Versatile Cutting Machine 





Announced as a new machine tool 
the “Metalmaster” covers a _ wider 
field and function, according to a 
statement by the manufacturer. Ma- 
chining operations usually carried out 
by shaping, milling, lathe work or 
torch cutting are accomplished on the 
“Metalmaster” at an appreciable time 
saving. In shaper operations mate- 
rial is removed in one slab instead of 
being reduced to chips. Cutting is 
done continuously instead of with an 
oscillating motion. In place of nibbler 
work the contour saw closely follows 
the line through thick sections. The 


| smooth thin cut of the saw leaves no 


| waste. 


| ameter. 


In lathe operations the con- 
tour saw cuts true circles of any di- 
Material is also saved be- 


| cause the rim is sliced off and not 


| reduced to chips. 


In place of torch 
cutting operations, intricate, clean 
shapes are machined without “burn- 
ing” the metal. It also cuts material 
such as high speed steels, tool steel, 


| brass, copper, aluminum, various al- 





loys and non metallics. The “Metal- 
master” models are built in two sizes 
which have been found to be of ideal 
capacity for.contour sawing. A 14-in. 
throat (distance from center line of 
cutting to column) will accommodate 
most tool and production work and a 
30-in. throat machine is provided for 
users requiring this additional capac- 
ity. Primary buying officials to be 
contacted in introducing this product 
are purchasing agent, plant manager, 
and chief engineer.—Continental Ma- 
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Aggressive 
Distributors 
PLAN AHEAD with the 


nt sP® e 
ath $s 
Model ut actu Ss xaer 
KDP ste dy r create 
Pop nsure gen 
Safety Close co" er 
Valve gale 


E. LONERGAN CO. 


213 RACE ST. PHILADELPHIA. PA 








NO METAL-TO-METAL 
TRANSMISSION OF POWER 





everlasting 


FLEXIBLE 
COUPLING 


Sell smoothness of operation, longer machine 
life and elimination of a cause of tie-ups. 
Make easy sales and staunch friends with this 
proved-out, truly flexible coupling on which 
the free floating load cushions can be 
changed rapidly without tearing down or in- 
terruption to service. Eats up shock loads! 
Economical, even in first cost. 


Write for engineering data 
and distributor plan. 


LOVEJOY FLEXIBLE COUPLING CO. 


4955 West Lake St. CHICAGO 
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CESCO 
HEALTHGUARD 
FUME KIT 


Wherever there are fumes, mists or fine dusts 
that are no good for workers to breathe or 
get in their eyes, you can do a good deed 
and turn a good sale by introducing the 
CESCO HEALTHGUARD FUME KIT. Re- 
sistance fades when you bring out that this 
kit is light, compact and easy to take around— 
that it goes on or off with one move, is worn 
with real comfort and provides a perfect seal. 
Especially fine for refrigeration service work. 
Filters available for most industrial fumes. 


Write for data and distributor plan. 


CHICAGO EYE SHIELD CO. 


2329 Warren Blvd. CHICAGO, ILLINOIS 















BRASS 
BRONZE 
EVERDUR 
MONEL 
COPPER 


STAINLESS 
STEEL 


BOLTS » NUTS ° SCREWS 


requirements 


satisfactorily, 
Y with this 
. Harper 


complete line. pane aA 


| 
FERROUS \TEMS. 


Write for complete catalog- 


The H. M. HARPER CO. 
Chicago, Ill. | 


2622 Fletcher St. 










| chine Specialties, Minneapolis, Minn. 


—MILL Suppuiss, July, 1937. 


Lift Truck 


A new lift truck has been intro- 
duced with its special feature the 10- 
in. elevation with the cantilever type 
elevating frame. This lift truck was 
designed for a special handling prob- 
lem where 10-in. elevation was neces- 
sary instead of the usual standard 
3-in. elevation. This lift truck is 
rated at 3500 lb. capacity, having 
9-in. lowered height, 19-in. elevated 


| height, and a carrying platform 24-in. | 
The hydraulic | 
elevating feature provides exception- | 
ally easy lift, easy control, and easy | 


wide by 42-in. long. 


handling. Primary buying officials to 
be contacted in introducing this prod- 


uct are plant manager, superintendent | 


and purchasing agent.— Lyon Iron | 
Works, Greene, N. Y.—MILL Suvp- | 


PLIES, July, 1937. 


Die Head 


A new die head for threading large | 


diameters, long thread lengths has 
recently been introduced. The di- 
ametrical capacity of the head is 4-in. 
to 54-in. with a pitch range of 7 to 20 
threads per inch. Thread length, 
while not unlimited, is sufficient to 


| take in an exceptional range. The 


head illustrated has a capacity of 7-in. 
thread length on 53-in. diameter. The 








new die head is of the self-opening, | 


| pull-off type for application turret 
| lathes and to hand screw machines. 


It is heat treated throughout and 
ground for maximum wearing quali- 
ties. Diametrical graduations on the 
circumferential surface and 
meter graduations on the adjusting 
screw insure rapid and accurate size 
changes. It carries 6. chasers 
mounted on the face of the head sim- 
ilar to the 4 chaser die head. 
ing 6 chasers instead of 4, the cutting 
load is more widely distributed. Thus 
the working parts of the head as well 
as the part being threaded are sub- 
ject to much less cutting stress. The 
results are an increase in tool life 
with more threads obtained per grind 
of the chaser, improved quality of the 
product being threaded, and also an 
increase in the life of the die head. 
Primary buying officials to be con- 
tacted in introducing this product are 
purchasing agent, plant manager, 
chief engineer and superintendent.— 
Landis Machine Co., Waynesboro, 
Pa.—MIuL SupPPLigEs, July, 1937. 


Small Flame Torch 


No. 99 “Midget-Flame” is a new 
torch brought out for the smaller 
sizes of copper tubing and fittings 
which can be best sweated with a 
small blue flame. It has_ small, 
pointed flame §-in. in diameter and 14- 
in. in length at reduced flame, opening 
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micro- | 


By us- | 





"MAXI 


The rising tide of popular acceptance 
means greater sales volume for distrib- 


utors who stock “Maxi” tools. Their 
amazing durability is “Greenfield's” 
newest contribution to improved pro- 
duction efficiency. 


A special surface treatment is the 
secret of “Maxi’s” longer life. Appli- 
cable to taps, twist drills and reamers, 
this treatment imparts a_ distinctive 


black color to “Maxi” tools. They 
are easily identified. 
It pays to feature “Maxi” tools. 


Profitable in themselves, they pave the 
way for greater volume in other 
“Greenfield” items. 
GREENFIELD TAP & DIE CORPORATION 
Greenfield, Massachusetts 
Detroit Plant: 2102 West Fort Street 
Warehouses in New York and Chicago 


In Canada: Greenfield Tap & Die Corp. of 
Canada, Ltd., Galt, Ont. 


GREENFIELD 
Maxi (fi Tools 
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NO-DRAHT FMS 


“The Finest Fans Ever Built” 


ERE'S a fan line 

that sells itself. 
Cool, refreshing breezes 
without drafts or blasts. 
Satisfying relief from 
sizzling heat—withsafety. 
Only Victor Fans are 
equipped with " Breeze- 
Spreader” which dif- 
fuses instead of concen- 
trates the air stream. Tie 
up with this “different” 
an. 


ACOMPLETELINE 
All Sizes... All Types 


Whatever the cooling 
requirement, from an 8 
in. bedroom fan to a 
super-powerful 28 in. air 
circulator, there'sanum- 
ber in the Victor Line 
that just fills the bill. 
Outstanding perform- 
ance, definite mechanical 
superiority and many un- 
usual convenience fea- 
tures —advertising and 
merchandising support 
plus a generous profit 
margin aresound reasons 
for pushing Victor Fans. 


ASK YOUR JOBBER 








28 INCH 
CEILING MODEL 
tm ALSO SHELF 
MODELS IN 
BOTH SIZES 


VICTOR TORNADO 
HIGH VELOCITY FANS 




















“//\\™ 


OVERHEAD TYPE CUTS 
COOLING COSTS 


NEW CATALOG FREE! 


Investigate the Victor proposition before 
deciding on any fan line. Learn why it is 
different—more profitable, and takes you 
out of price competition. You'll find all 
the facts in the new Victor catalog. Write 
today for your copy. 


VICTOR ELECTRIC PRODUCTS, INC. 


731 Reading Road Cincinnati, Ohio 
MAKERS OF VICTOR VENTILATING FANS 


134 








| wide to 5-inches long at same §8-in. 


| replaceable; 


diameter. Curved internal fuel feed 
pipe and heavy wicking permit torch 
to burn in any position. Will go into 
close quarters because of small size 
of pint capacity tank. Burner is two- 
piece, cast of special alloy bronze. 
Jet block renewable, jet cleaner pin 
generator veins steel 


| lined. Brass forgings used for handle 
| brackets, filler plug and for lock down 


| 


| plant manager. 





T handle of pump. Fittings on crown 
cartridge brass tank are mechanically 
interlocked to tank. Control valve 
stem allows flame to be reduced to 
small size required for small tubing 
work and yet burn with hot blue 
flame. Primary buying officials to be 
contacted in introducing this product 
are purchasing agent, foreman and 
Clayton and Lam- 
bert Mfg. Co., 
SUPPLIES, July, 1937. 


Tote Pan Truck 











This tote pan truck is now equipped 
with two vertical straps, is electric 


| welded throughout, and has two 6-in. 


| att-type roller bearings. 


| up pans singly or nested. 


| lumber, 


diameter semi-steel wheels with Hy- 
The truck 
has a capacity of 1000 lbs., and the 
extended arms which set under tote 
pan flanges enable operators to pick 
The truck 
is available for all standard sizes of 
tote pans. 


product are plant manager, 
ing agent, 
man. 
Rockford, 
1937. 


purchas- 
superintendent and fore- 
Tll.— MILL 


SuPPLIEs, July, 


Moisture Meter 


A new model moisture meter 
been recently 
claimed that this moisture tester is 
far superior to previous models al- 
though it is designed to sell at a much 
lower price. In addition to its low 
cost, light weight and small size, the 
Style W has many other advantages. 
The panel is molded of a recently de- 
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Detroit, Mich.—MI.t | 


Primary buying officials | 
to be contacted when introducing this | 


All Steel Welded Truck Corp., | 


for 
known as the Style W, has 
announced. It is | 
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FLEXIBLE SHAFT 
MACHINES 


High Quality Only 


Type MY 4 
Vi, H.P. 






This New 
Type MY4 
Machine 
Designed 
for the 
Tool and 
Die Maker 
Universal 
Swivel 
Mounting 
V4 H.P. 
Capacity 
for 
Bench 
Work 
One of 
the Many 


Types 
it We Build. 


N. A. STRAND & CO. 


5001-5009 No. Wolcott Ave. 
Formerly Lincoln Street 


| 
| CHICAGO 
| 


| 














ELECTRIC HOISTS 
CRANES { ( 
CHAIN HOISTS” { 


TROLLEYS « WINCHES 


Write for our new "Bulletin 6161." It's 
full of hoist and crane information and 
model installations. 


|ROBBINS & MYERS, 


HOIST & CRANE DIVISION 


SPRINGFIELD, OHIO 


FANS © MOTORS ¢ HOISTS @ CRANES 
Founded 1878 

















~~ tm i or At ee aft 


737 


lew 
AY 4 
ine 


ned 


ind 
aker 
‘sal 
>| 


ing 


ity 


rs 


nc. 


NES 








veloped compound which is of much 
higher insulation value and more im- 
pervious to moisture than any pre- 
viously available. By eliminating the 
relay from the new moisture meter 
the number of batteries has been re- 
duced from 8 to 3 and the current 
drain reduced to one-tenth of that for- 
merly required, with a consequent 
lengthening of the life of the dry 
cells. Other appealing features to be 
found in the Style W are the con- 
venient arrangement of the handle 
and cable which are located in a sep- 
arate compartment at the bottom of 
the case, the device for automatically 
turning off the switch when closing 
the panel door and the remarkable 
simplicity of its operation. The man- 
ufacturers will be pleased to send 
upon request a copy of Bulletin 1160 
which completely describes this new 
development. Primary buying officials 
to be contacted in introducing this 
product: purchasing agent.—C. J. 
Tagliabue Mfg. Co., Brooklyn, N. Y. 
—MILL SupPLuiEs, July, 1937. 








Trade 
Literature 








Lathe Running—The 33rd edition of 
the well-known machinists’ manual, 
“How to Run a Lathe”, has recently 
been announced. The new edition 
has 160 pages containing the latest 
and most authoritative information 
about the fundamental operations 
of modern lathe practice. Instruc- 
tions on every phase of lathe work 
are given in detail in easily under- 
standable language and accompan- 
ied with more than 300 illustra- 
tions. The book is used as a handy 
reference by all engaged in metal 
working operations. Besides deal- 
ing with all types of lathe work and 
showing the proper set-up for doing 
every kind of a lathe job, the book 
also includes a great amount of use- 
ful shop information of a general 
lature, such as: reference tables 
and formulae, tables of cutting 








HUNTINGTON 


GRINDING WHEEL 
DRESSER CUTTERS 


QUALITY THAT INCREASES 
SALES AND _ PROFITS 


The most important operation in the making of 
Vincent-Huntington Cutters is the heat treating 
| that is accomplished by our own “Vincent Process.” 
| All Vinecent-Huntington Cutters are milled—not 
stamped, and are uniformly hardened to the proper 
degree for long life, efficient cutting. 
The dependable quality found in Vincent-Hunt- 
| ington Cutters makes them a profitable item to sell. 
Your customers will find from experience that it 
pays them to repeat on their orders for Cutters by 
specifying Vincent-Huntington. And, it will pay 
you to sell them! 
Would you like our catalog sheets? 


VINCENT 






















Gverv 
VINCENT 
Cutler 
Has 18 
Teeth 








| THE 
m VINCENT STEEL 
m PROCESS CO. 


| 2434 Bellevue Ave. 
| DETROIT, MICH. 


Count 
Them / 








NO. 8 SIZE NO. 5 SIZE 
8” diameter round 5” diameter round 
or 8” x 16” flat or 5” x 10” flat 





The Wells Metal Cutting Band 
Saw is the ideal unit for all- 
around cutting jobs. It cuts 
metal speedily in any shape 
with extreme accuracy. 


You can increase your profits 
by adding this quick selling 
band saw to your line. It liter- 
ally sells itself because it can't 
be beat for efficiency. We will 
be glad to give you more de- 
tails on how Wells Band Saws 
can make money for you. 


WELLS MANUFACTURING CORP. 


Three Rivers . 
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IT’S THOSE LITTLE DETAILS 
that cause trouble on 
industrial jobs --- 


T'S surprising how much grief poorly 

connected tubing causes . . . and 

it's the kind of grief that’s entirely 
unnecessary. 

As a rule the trouble starts with the 
selection of the wrong type of fittings, 
or it is caused by using fittings of in- 
ferior quality. 

Both of these possibilities for trouble 
are eliminated by using IMPERIAL fit- 
tings. You can get, in the Imperial line, 
exactly the type required to solve any 
kind of connection problem where cop- 
per, Shelby, aluminum, Bundy, Bundy 
Weld, Everdur, Monel, or steel tubing 
are used . . . and you can be abso- 
lutely certain that the fittings selected 
will be the finest on the market. 


The greatest fitting of them all! 


Foremost in the broad line of Im- 
perial fittings is the Hi-Duty. 

Tests have shown that joints as- 
sembled with Hi-Duty fittings have 
many times the resistance to vibration- 
breakage as compared with joints as- 
sembled with ordinary types. Also, 
Hi-Duty fittings are much simpler to 
connect. No flaring or soldering is re- 
quired and—since it is a two-piece fit- 
ting—there is no loose sleeve to con- 

tend with. No matter how many 

times it is reconnected, the joint re- 
mains tight and the tubing is never 
damaged. 

You can lick the tubing 
problem once and for all with 
IMPERIAL Hi-Duty connectors, 
ells, tees, ball checks, unions, 
and shut-off cocks. 

Write for the new 
Hi-Duty booklet 


IMPERIAL BRASS MFG. CO. 
$11 S. Racine Ave., Chicago 





HI-DUTY @ COMPRESSION 
S.A.E. @ INVERTED FLARE @ SOLDER 
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speeds of metals, application of | 


lathe tools, cutting screw threads, 
metric screw threads, taper turn- 
ing and boring, milling and key- 
way cutting, bushing work, gear 
cutting, proper application of types 
of drives, shop hints and short cuts, 
etc. Copies are priced at 25c each. 
—South Bend Lathe Works, South 
Bend, Indiana. 


Steel and Textiles —‘“True Colors, 
Quick Color Changes—with Textile 
Equipment of Enduro Stainless 


Steel” is the title of a new 12-page | 


booklet just released. The booklet 
is the result of several years’ re- 
search on the part of the manufac- 
turer’s technical staff in collabora- 


| tion with textile dyers and bleach- 


ers in a number of plants. The 
new publication sets forth in the 
textile man’s language, the proper- 
ties and fabrication of stainless 
steel, describing in detail the types 
of stainless steel best suited for this 
type of application. An interesting 
feature of the booklet is a series 
of four-color illustrations showing 
yarn samples dyed in beakers of 


porcelain, a non-ferrous alloy, and | 


stainless steel, demonstrating how 
the latter helps retain true colors. 


Copies of the booklet, form Adv | 


179, are available upon request to 


| those interested in the application 


and fabrication of stainless steel 
for textile equipment.—Republic 
Steel Corp., Cleveland, O. 


Brushes — “Number 190 catalog,” 
giving details in brushes, is the re- 
sult of many valuable suggestions 
and close cooperation with the man- 
ufacturer’s distributors and the 
men in the field. The extensive line 
carried has been very well treated 


| by unlimited illustrations and read- 


| able pages. 


| of brush-making. 


The book has been 
given life by added display and the 
use of color throughout its 80 pages. 


The front portion of the book is de- | 


voted to information about brush 
materials and sidelights on the art 
An interesting 
highlight of the book is the show- 
ing of various charts which are 
very helpful to the buyer of 
brushes. It should prove to be an 
added sales tool in the hands of the 
aggressive mill supply salesman in 
establishing new contacts and creat- 
ing for him more receptive custom- 
ers.—Osborne Mfg. Co., Cleve- 
land, O. 


Centrifugal Pumps—Correct design, | 


high-grade materials and precision 


| manufacturing methods have made 


of F-M Centrifugal Fire Pumps 
highly efficient units, instantly 
ready to operate at full capacity and 
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Forseer; 


LOOSE PULLEYS 


Ball Bearing 





- + « « MAKE MONEY ON 
INCREASED PLANT ACTIVITIES 


@ Plants are constantly modernizing 
because of increased activity. Distribu- 
tors can cash in on this activity by 
offering money-saving Daggett Pulleys 
to the plant managers who realize that 
plant shutdowns are costly. 

Daggett engineers are at your service to 
give you the benefit of their long ex- 
perience and show you why it is profit- 
able to sell these Pulleys. Write! 


*« 


CHICAGO PULLEY G&G 
SHAFTING CO. 


21 N. Des Plaines St 


ola Lier Velen las 








WIREGRIP comes on processed cards that 
prevent waste—every hook can be used. Pro- 
tects fingers. Applied with WIREGRIP Lacer 
or any other standard lacing 

machine. (Pat. app. for.) 





BELT 
LACING 


STEELGRIP is a stronger lacing 

for all power and conveyor belts. 
Clinches smoothly into belt, compresses ends, 
prevents fraying. 2-piece hinged rocker pins. 
8 sizes. In boxes or long lengths. 


WRITE FOR CIRCULAR 


ARMSTRONG BRAY & CO. 


"The Belt Lacing People” 
310 N. Sheldon St. Chicago, U. S. A. 
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SHERMAN 
BARREL FAUCETS 
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NON-LEAKABLE 


oe, 


oe 


Sherman Barrel Faucets close with 

pressure and give full flow even when 

barrel is nearly empty. 

Recognized as the best yet made 
.. and a very low price. 


Fig. 105—Ground Key—Lock Lever. 
and %” sizes. 
Fig. 106—Self Closing—Lock Lever. 
in %” sizes only. 
DISTRIBUTORS! Send for prices 
and catalogs 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK, MICH. 
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SURE-GRIP 
HOSE CLAMPS 
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Will hold 
any 
pressure 
the hose 
vill 
stand 


Your custom- 
es can use 
Sure-Grips on 
the products 

they make as well as for plant maintenance. 
More than 100 sizes to fit every type and 
site of hose—water, steam, air, tank connec- 
tions, etc. 


Sell Sure-Grips with absolute confidence of 
100% service. Galvanized after machining, 
there are no raw edges to corrode. 


Sold only through 
channels. 


jobbing 
Write for prices. 


J. R. CLANCY, Inc. 
SYRACUSE, N. Y. 









| pressure. 
| non-pulsating flow 

















They provide a steady, 


with uniform | 


pressures, and at shut-off or maxi- | 


mum pressures can operate against 


a closed valve without damage to | 


pump mechanism or connecting 
pipe. The pumps are offered with 
electric motor, gasoline engine, 
steam turbine, dual motor and en- 
gine, and dual motor and turbine 
drives.—Fairbanks, Morse & Co., 
900 S. Wabash Ave., Chicago, Ill. 





Standards—The new deep well tur- 


bine pump section of the Hydraulic | 


Institute Standards has just been 
published. It includes definitions 
of deep well turbine pump parts and 
materials; conditions of sales; defi- 
nitions of efficiencies and methods 
of testing; what to look for in the 
event of pumping troubles; charts 
and explanations of column friction 
losses and mechanical friction 
turbine pump line shafts; descrip- 
tion of power balance in a deep well 
turbine pump; air line method of 
determining depth of water level 
and method of plumbing a well. 


Price of this section is 25 cents or | 


it will be furnished with the com- 
plete book of Standards which is 
priced at $1. Copies may be had by 
addressing the Secretary, C. H. 


Rohrbach, 90 West Street, New 
York, New York. 
Nibblers—If you have customers 


with the problem of cutting odd 
shapes of ferrous and non-ferrous 


metals economically; or if the prob- | 
lem is the production of similar | 


parts in quantities up to several 
hundred where cost is a big factor, 
you’ll be interested in a new folder 


| 
| 
| 


in | 


| 





| 
| 
| 





| 


called, “Why Not Nibble It.” This | 
eight-page folder explains how 


Campbell Nibblers fit into the pro- | 


duction cutting picture, and how in 
many cases they cut cutting costs. 


“Why Not Nibble It” will give you | 


a new slant on Nibblers and their 


relation to your work. For a copy | 
of this folder write to Andrew C. | 


Campbell Division, American Chain 
& Cable Company, Bridgeport, Con- 
necticut. 


Engine Bearing Manual—How to di- 
agnose and correct engine troubles 


caused by worn or cracked bearings | 


is described in this service manual. 
It illustrates and describes the 
causes of oil pumping and shows 
how to correct them to restore 
power, pep and operating economy, 
and also to assure customer satis- 
taction.—Federal-Mogul Corp., De- 
troit, Mich. 


Pump Catalog—General catalog No. 
40, featuring Burks self-priming 
superturbine pumps and water sys- 
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They Build 
Repeat 
Business 








Machine 
Screw 


Taps 





have 


They built 


acceptance which means repeat 


consumer 


business and profits. 


THE CARD SALES POLICY 
of backing up their distributors 
100% assures CARD DISTRIB- 
UTORS full protection. 


CARD QUALITY 
IS 
EASY TO SELL 


S. W. CARD MFG. CO. 
Division of Union Twist Drill Co. 
Mansfield, Mass., U. S. A. 
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WRENCHES 


COMBINATION PIPE 
and NUT WRENCH 


NO. 45 


BEMIS 


MANUFACTURERS of WRENCHES SINCE 1835 


SOLD BY LEADING 


; PBEM 
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| tems, lists water system accessories, 


deep well pump accessories, auto- 
matic switches, automatic starters, 
data on pumping unit complete with 
storage tank, water data, atmo- 
spheric pressures, suction lift, pipe 
friction and special instructions.— 
Decatur Pump Co., Decatur, Ill. 


Catalog Sheets—Now ready for dis- 
tribution are new catalog sheets 
covering full line of grinding wheel 
tools and hardened high speed tool 
bits. Sheets may be had punched 
to fit loose leaf binders.—Vincent 
Steel Process Co., Detroit. 


Air Eliminator Data—The use for 
and qualities of Gorton high pres- 
sure automatic air eliminator are 
given in a recently published four- 
page leaflet.—Gorton Heating Corp., 
Cranford, N. J. 


Diesel Bulletin—Bulletin 768 cover- 
ing Type 8 CP diesel engines has 
recently been issued. It is done in 
color, punched for binding in loose- 
leaf binder. The various points of 
advantage concerning these engines 
is explained, and generous technical 
illustrations are shown. Copies of 
the bulletin may be had by writing 
Chicago Pneumatic Tool Co., 6 East 
44th St., New York City. 


Metal Hose—Nales points and appli- 
cations of flexible metal hose are 
covered in this 28-page brochure. 
Listed for Rex-Weld metal hose, in 
addition to its construction, are 
platen press applications, machine 
tool applications, burner connec- 
tions, industrial oil burner fuel con- 
nections, annealing furnace appli- 
cations, equalizer connections for 
gas burner furnaces, storage tank 
connections, streamlined train uses, 
diesel exhaust applications, connec- 
tions for distributing pumps, boiler 
tube lancing and checker blowing 
hose, vibration absorbers and tech- 
nical data on sizes and _ specifica- 
tions. On Rex Tube metal hose are 
listed marine applications, tank car 
applications, rough handling quali- 
fications, brass couplings uses, etc. 
—Chicago Metal Hose Corp., May- 
wood, Ill. 


Reamer Circular—A circular de- 
scribing and illustrating the new 
“Altercut” type of reamers, de- 
signed for high production opera- 
tions, has just been published. Fea- 
tures of the reamer are alternate 
right and left hand spiral of the 
cutting edges, preventing chatter- 
ing and tending to relieve strains 
imposed upon the reamer. Copies 
may be had by writing Whitman & 
Barnes, Detroit, Mich. 
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ECONOMY 


HOLLOW SET 


SCREWS 


. aw 
MADE OF ALLOY STEEL 


There's an old adage about fine Goods 


coming in small packages. The box 
above is only 3”x3”x3” but what a 
wallop it carries in STRENGTH & 
HOLDING POWER with its 100 ECON- 
OMY HOLLOW SET SCREWS made of 
alloy steel "The Economy Way." 


Try them on your next job! 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE., CHICAGO 
















FROM 


LY 2 


DE-STA-CO Arbor Spacers for 
milling machine arbors—in the new 
cellophane package—bring added 
profits to the Dealer. 


Complete stock takes but little space, 
and requires only a small outlay... 
Properly displayed these spacers sell 
themselves . . . Customers who come 
in for other items buy them . . . Sales 
are increased ... Dealer profit is gen- 
erous—full dealer co-operation. 


Standard packages contain 25 spacers 
of assorted thicknesses, retailing at $1. 


Write now for dealer’s proposition. 


DETROIT STAMPING CO.) 


e ESTABLISHED : 


3439 W.FORT ST. DETROIT 


MICH 
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... TOOLS OF 
QUALITY 
ACCURACY 
DEPENDABILITY 


SLEEVES—SOCKETS 
STANDARD TYPE 


and 
USE-EM-UP-TYPE 
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DRILL CHUCK ARBORS 
for 
ALL MAKES OF CHUCKS 


* Distributors who make Collis their 
source of supply will profit thereby. 
We are prepared to handle all regular 
and special requirements. 


THE COLLIS COMPANY 
CLINTON, |OWA 
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for Quality and Profit 


INVESTIGATE 


aT @ ce)’ BALATA & TEXTILE 
BELTING COMPANY 


53 Park Place 


New York 
345 West Hubbard Street Chicago 


FACTORY: Easton, Pennsylvania 





scribes the three phases of dust 
control: dust suppression at its 
source, collection of dust, efficient 
disposal of the collected dust. Haz- 
ards of dust in plants are described 
in dramatic terms that may be 
turned into sales arguments by the 
distributor’s selling staff. Booklet 
also contains a blank for making 
an analysis of any plant’s dust con- 
trol requirements.—W. W. Sly Mfg. 
Co., Cleveland, O. 


Steel in Pictures—Everybody uses 
steel, but not everybody knows how 
it is made. By photographs and 
very brief, non-technical descrip- 
tions this booklet depicts some of 
the more important steps in steel 
manufacture.—Americaw Iron and 
Steel Institute, 350 Fifth Ave., New 
York, N. ¥. 


Portable Cutting Unit—Features of 
the portable unit for cutting and 
threading pipe and bolts (Beaver 
Model-A) are outlined in an 8-page 
catalog published by the manufac- 
turer. Application pictures are 
shown and performance data given. 
Exclusive features are listed and a 
new offering—wheel or knife cut- 
off—now given as optional at the 
same price.—Beaver Pipe Tools, 375 
Dana St., N. E., Warren, O. 


Elevator Bucket Folder—lIllustrated 
Folder No. 1435 has just been com- 
pleted outlining features of the new 
Super Salem steel elevator bucket. 
Various styles are pictured and or- 
dering information given. Copy of 
this literature will be sent to anyone 
requesting it.—Link-Belt Co., 2410 
W. 18th St., Chicago, ‘Ill. 





Pulley and Couplings—A new cata- 
log on pulleys and flexible couplings 
lists seven tables for (1) “A” type 
V grooved pulleys for “A” belts; 
(2) “B” type V grooved pulleys for 
“B” belts; (3) variable speed pul- 
leys; (4) “V” step cone pulleys; 
(5) “R” type round belt pulleys; 
(6) flexible couplings and (7) 
crown face pulleys. Literature may 
be had by writing Congress Tool 
and Tie Co., Detroit, Mich. 


New Fine Steels Book—Bearing the 
title, “Fine Steel by Ludlum,” an 
attractive, pocket-size book contains 
a number of new charts, conversion 
tables and other useful facts. In- 
cluded are a tool steel finder for 
selecting the correct tool steel, also 
a stainless steel finder accompanied 
by a table showing the comparative 
resistance of each grade of stainless 
to the various corrosive agents.— 





Ludlum Steel Co., Watervliet, N. Y. 
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MARVEL 


High Speed Edge 


This is the 
blade that 
made modern high 


speed sawing possible 


Because they are 
strictly high speed 
(have a_ cutting 
edge of 18% Tung- 
sten High Speed 
Steel) and at the 
same time are pos- 
itively unbreaka- 
ble, MARVEL High- 
Speed-Edge Hack 
Saw Blades have 
made heavy duty, 
high speed, auto- 
matic production 


sawing machines 


practical. 


On any equipment, 
they permit with 
safety, higher run- 
ning speeds and 
greater feed pres- 
sures, and will al- 
ways assure more 


cuts per dollar. 


Write Armstrong-Blum Mfg. Co. 
for “The Hack Saw People” 
5853 Bloomingdale Ave. 

Catalog Chicago, U.S. A. 
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